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A. Constructive 
Program 


Experience has shown that it is fundamental 
in any industry, if successful in the big job of 
marketing its products, to have the unselfish 
co-ordinated efforts of the manufacturer and the 
distributor, and that ethical trade practices be 
followed by both. I am sorry to say that this 
has not been followed closely enough. In too 
many have the manufacturer and the 
wholesaler tried to carry water on both shoul- 
ders—to sell the dealer and the dealer’s cus- 
tomer. In many cases a dealer has been smart 
and has turned wholesaler for the day, shipping 
carloads or truckloads into another dealer’s 
territory with no profit to himself. Each branch 
of this industry has an important function to 
perform and will have plenty to do when it does its own 
job well. 


cases 


e$@¢ 8 6 
We, the dealers, must keep in mind that if we expect to 
retain the position of sales representatives of the manu- 
facturer we must not only warehouse his products, but 
we must sell them and at the same time we must have the 
assurance from the producers that our sales promotion 
efforts and the large investment in plants we have built to 





A. J. HAGER, 
Lansing, Mich. 


For the Retail 
Lumber Industry” 


properly distribute their products will be pro- 
tected. 
. © 6 @ 

I want to commend the individual manufac- 
turers who have so diligently adhered to a pro- 
gram of curtailment to somewhere near the de- 
mand and heartily condemn those who have not. 
I hope this curtailment will continue until there 
is a stabilization in price, as it is not only im- 
possible to sellon an unstable market, but it has 
much to do with creating a lack of confidence on 
the part of the public. 


* * * & 

I would like to see you dealers as individuals 
recognize as public benefactors those manufac- 
turers who are co-operating with you in your merchan- 
dising problems, in your financing problems, and who, 
through their policy of economically sound distribution, are 
helping you to lower the cost to the consumer, and it is 
certainly up to you to practice not only reciprocity but 
common sense by making your purchases from them. They 
are entitled to this consideration. 

* * * * 


I do not want to criticize, neither do I 


[Turn to page 31] 


A Few of the Fundamentals 


A few of the things which I believe 
will have to be accomplished. as they 
are so fundamental to our success, are: 

(a) A change in our mental attitude— 


getting away from the idea that we are 
licked. 
(b) An enthusiastic willingness to do 


our individual part in assuming the cost 
and responsibility of the industry's prob- 
lems which heretofore have been and in 
future will be solved only by our trade 
association activities. 

(c) A general determination on the part 
of those in the industry to help themselves, 
by eliminating in a sane and unselfish way 
those practices that are detrimental to the 
industry. 

(d) A better knowledge of the products 
we sell. 

(e) Accepting the responsibility of mer- 
chandising the complete unit to the con- 
sumer by the most responsible factor in 
the small construction industry—the retail 
lumber dealer—with a supervised control 


*High lights of address at annual con- 
vention National Retail Lumber Dealers’ 


Association by President A. J. Hager, of 
Lansing, Mich. 


which must guarantee to the buyer that 
element of safety and confidence to which 
he is entitled. 


(f) Mobilize the leading factors of the 
industry in all its branches to support an 
industry-controlled finance structure for 
the release of credit to the small construe 
tion industry, making it as easy to own a 
home or repair and modernize a home as 
it is to buy other commodities, by selling 
to the thrifty, deserving wage earner on a 
monthly payment basis. 


(g) An aggressive campaign to eliminate 
from city building codes those statutes 
which discriminate in favor of certain 
products which are both inferior and more 
expensive for the consumer. 


(h) A closer co-operation with other re- 
sponsible local factors in the building in- 
dustry to bring back that confidence of the 
consumer and the financial institutions 
which invest in the small construction 
field, the loss of which has had much to do 
with a decreasing volume of business. 


(i) Immediate interest and action on the 
part of the industry in a concerted pro- 
gram for modernizing and repairing, which 
will not only help our own industry but is 


a civic duty in the relieving of unemploy- 
ment. This work has not been affected by 
the machine era, a dollar furnishing five 
times as much labor in the construction 
industry as in any other. 

(j) This should work out most advan- 
tageously in an organization as suggested 
by our friend E. C. Hole, of the AMERICAN 
LUMBERMAN—a building council in each 
city and town, made up of all factors, car- 
penters, masons, plumbers and all other 
craftsmen who are interested in the devel- 
opment of business. 


This building council could be a most 
powerful factor in helping to solve some 
of our local problems. It would tend to 
make for a community consciousness that 
would tend to eliminate out-of-town buy- 
ing of materials and labor. Matters of 
zoning and building codes could quite 
effectively be handled by this council. 


This building council would do what is 
imperative—the interesting, as a unit, of 
all those factors which go to make up a 
complete selling organization. 

I am very much in favor of this organ- 
ization, together with our affiliated associa- 
tions, getting behind this work with a very 
definite program. 
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Edham Shingles added to our Service 


























Now you can get 24-hour shipping date as we can make it, is turning out 
service on Edham SUNFAST Shingles Edham products more efficiently than 
in less than carloads, in straight car- ever before. Your customers are as- 
loads or in mixed cars with any and sured that the high quality of Edham 
all items of lumber and shingles car- St NFAST Shingles, Edham KOI.OR- 
ried in stock at our Minnesota Transfer FAST Stains and Edham STAYFAST 
plant. Through cars from the West Nails will not only be maintained but 
Coast and Inland Empire can be will, if possible, be improved. Our ex- 
stopped here en route to take on your CENS SESSIONS O96 ame popes - 
order of Edham SUNFAST Shingles. back up your selling efforts with ag- 


gressive sales promotion plans. 
We recently purchased all patent 
rights to the Edham process of stain- 
ing shingles with pure mineral colors 
that are non-fading—an exclusive pro- 
cess. A new and larger plant, up-to- 


TWIN CITY LUMBER & SHINGLE COMPANY = 
2563 Franklin Ave., ST. PAUL, MINNESOTA 


Place your orders with any repre- 
sentative of the Weyerhaeuser 
Sales Company or direct with us. 
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The Future of 
The Small Town 


NE MERCHANDISING prob- 
lem to which the depression has 
given added interest is the fu- 

ture of the small town. This is not a 
new question; for ever since the com- 
ing of motorized transportation there 
have been predictions that the village 
and the small city were nearly through 
as trading centers. There can be no 
question but that during the last 
three years city merchants have made 
enormous efforts to capture country 
trade; and if this has happened most 
conspicuously in lines other than lum- 
ber, many a village lumberman can 
testify to such efforts in his own field. 

Now, this is a matter of consider- 
able importance to the lumber indus- 
try. As one drives through the coun- 
try anywhere, in industrial States, in 
the Corn Belt, on the plains or in the 
mountains, he passes through a long 
succession of towns and villages. Cities 
are in their own way so conspicuous 
that it usually takes an extended mo- 
tor trip to convince a city dweller that 
after all this is a country of villages 
and small towns. And it is the rare 
town which does not have its lumber 
yard. The total investment in these 
plants is enormous; and, up to the 
present time at least, country lumber 
sales have been geared to this set-up. 
A change which would eliminate the 
country yard would be nothing short 
of a business revolution. 

Doubtless there will be changes. But 
there are signs indicating that the 
country yard will stay in the picture; 
perhaps in a somewhat changed form 
but as an important part of the indus- 
try. The heart of this problem nat- 
urally lies in the buying habits of 
country people and of small town 
dwellers; and some interesting evi- 
dence is beginning to appear that indi- 
cates a returning patronage of local 
concerns by these people. A city law- 
yer, for instance, who is interested in 
some large department stores both as 
counsel and as a stockholder, recently 
told an editor of this paper that de- 
partment store trade, despite vigorous 
efforts to capture this country patron- 
age, is slowly but definitely swinging 
back to local city sales. This lawyer 
has made some investigations which 
have convinced him that the novelty 
of shopping in the city by country 
people is wearing off. These out-of- 
town customers are less inclined to 
burn their gasoline and spend their 
time for the privilege of paying city 
prices for goods. They are able to get 
a larger selection, to be sure, but more 
and more of them are getting tired of 
the larger cost, not only in prices but 
also in these collateral costs of time 


AMERICAN LUMBERMAN 


and travel which they must pay for 
this privilege. Much of course depends 
upon the alertness of local merchants. 

This attorney has had some checks 
made on principal highways and is 
satisfied that truck deliveries made to 
distant points are gradually swinging 
back to the hauling of goods in huge 
machines, not to ultimate consumers, 
but to local distributing agencies. The 
cost of long-distance hauling is a con- 
siderable factor in distribution, and 
this cost is increased if the deliveries 
are made to the retail buyer. A ten- 
ton truck with a crew of three men 
that delivers a radio or a heating stove 
to a farm house fifty miles away is not 
a factor of efficiency. 

Naturally in our business a house or 
a barn job makes a quantity shipment; 
one that at first glance would seem to 
lend itself to delivery from city points 
by heavy trucks. But some other fac- 
tors are likely to put a different face 
upon the matter. There is the prob- 
lem of sending out just the right 
amount of materials; the matter of ex- 
tras and returned goods. Then, too, it 
usually happens that rail rates to the 
yards in a given area, city and village 
yards alike, are just about the same. 
The local yard can buy most items, de- 
livered to its local siding, quite as 
cheaply as can the city yard. The long 
truck haul is an added expense. And, 
finally, the local dealer knows his com- 
munity better than an outside agency 
can hope to do and can, if he chooses, 
develop much more local business. It 
seems fairly certain that if the country 
yard were put out of business, this 
event would decrease permanently the 
volume of the industry’s business. 

It is always dangerous to make 
broad generalizations; but after allow- 
ing for variations in local situations 
and in mercantile skill, it would ap- 
pear that the country yard which is 
adequately financed and managed has 
much better than an even chance for 
survival and reasonable profits. It 
does, however, labor under one handi- 
cap; and that is a narrow limit of stock 
and of collateral service. But that can 
usually be remedied by making con- 
nections with financing concerns, trade 
association services and co-operative 
wholesaling organizations or jobbing 
city yards. When the current pres- 
sure for volume at any price recedes, 
as it will when normal sales return, it 
is likely that many city yards will find 
it better to co-operate with country 
yards on a jobbing basis, giving the 
small plants the benefit of quick de- 
liveries from their more varied stocks, 
than to engage in costly sniping of 
country customers. 

Business will hardly stay at home 
just because it is commanded to do so. 
But the general set-up is such that in- 
telligent merchandising can persuade 
it to stay at home. The able dealer in 
the small town has much to hope. 
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Making a Last 
“Last Appeal” 


O BETTER illustration of the 

utter destruction of morale in the 

lumber industry could be Cited 
than the almost complete apathy 
shown toward the plan to exhibit 2 
house of wood at the Century of Prog- 
ress Exposition in Chicago in 1933, 
One of the outstanding features of this 
great exposition that will be visited by 
millions of people will be a group of 
eight modern homes, each built of dif. 
ferent materials. The lumber industry 
was offered and accepted the privilege 
of displaying a lumber-built home. For 
its erection and maintenance a fund of 
$6,000 was asked from the industry, to 
be raised by popular subscription in 
amounts from one dollar upward. 
With approximately 40,000 units in 
the various branches of the industry, 
ordinarily only one appeal would have 
been necessary for such an insignifi- 
cant sum. It seems incredible that 
even after two extensions of the time 
limit this fund is not yet complete. 

Houses of competing materials are 
assured and some already are under 
construction. Most of them probably 
will cost more than the modest 
amount required for the “Sunlight 
House” of wood, but no bally-hoo, no 
beating of the bushes, no “mourner’s 
bench” tactics have been necessary to 
secure the funds for their erection. 
Many warnings have been sounded 
about the encroachments in the home- 
building field of materials that replace 
wood, and lumbermen have “viewed 
with alarm” this attack on their best 
market. But when it is suggested that 
a contribution of one dollar each from 
at least 6,000 individuals or concerns 
will make it possible to actually dem- 
onstrate to millions of people the in- 
herent qualities and beauties of a 
home of wood, the appeal seems to fall 
on deaf ears and the industry tacitly 
admits that it is so badly demoralized 
that it can’t produce $6,000 for this 
laudable purpose. 

However, hope is not abandoned 
and one more “last appeal” is being 
made. Only about $1,500 remains to 
be secured. A salaried man, not a lum- 
berman, has patriotically offered to 
pay up to $1,000 himself, if necessary, 
rather than see the fund fail. This 
is the secretary of the National Lun- 
ber Manufacturers’ Association. The 
AMERICAN LUMBERMAN does not be- 
lieve that the industry will require, of 
even countenance this individual sacti- 
fice, but is confident that this last “last 
appeal” now being made will quickly 
bring in the remainder of the neces 
sary fund, and that work will proceed 
on “Sunlight House” at the Chicago 
World’s Fair. 
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QUERY AND COMMENT 


Market Wanted for Hornbeam 


We are in receipt of an inquiry from one 
of our correspondents asking us if we can 
jocate for him a@ market that can use horn- 
peam or ironwood, of which he has a large 
quantity that averages about six inches on 
the stump and tapers to about four inches 
in a ten-foot length. 

This wood is one of the heaviest, hardest 
and toughest of American woods and in 
these respects ranks very closely to the hick- 
ories. The hornbeam or ironwood is par- 
ticularly desirable for such uses as handles, 
axles, felloes, tongues, levers, canes, um- 
prella sticks and whip stocks. 

Perhaps you can advise us of a possible 
market for this material.—INQuiRy No. 2876. 

[Concerns interested in securing a supply of 
this wood are requested to so advise the 
AmeRICAN LUMBERMAN and the information 
will be passed on to the inquirer, who is con- 
nected with the forestry department of one of 
the important northern State colleges.—EbirTor. ] 


Wants Plans for Log Buildings 

I am looking for plans for log buildings 
and understand you have plans for this type 
of building. Please let me know what you 
have and the price.—INQuIRY No. 2863. 

[The AMERICAN LUMBERMAN does not pub- 
lish a book of plans of log buildings but in its 
booklet “Summer Cottage Ideas” are some plans 
that may be helpful. A number of articles with 
reference to log cabins, particularly the use of 
the recently developed log cabin siding, which 
gives the Appearance of the old time log houses, 
have been printed in the AMERICAN LUMBER- 
MAN. Among helpful publications on this sub- 
ject are the booklet, “Log Cabins Up To Date,” 
issued by the Shevlin Pine Sales Co., Minne- 
apolis, Minn., and the booklet issued by the Red 
River Lumber Co., Westwood, Calif., a new and 
larger edition of which is soon to be brought out. 
There is a comprehensive little booklet pub- 
lished by the United States Department of 
Agriculture, Farmers’ Bulletin No. 1660, en- 
titled, “The Use of Logs and Poles in Farm 
Construction,” which contains detailed instruc- 
tions on the cutting, preparing and laying of the 
logs, making proper openings, laying floors, 
erecting the chimneys etc. There are several 
books available on camps, log cabins, cottages 
etc. some of which are quite elaborate. Among 
these are “Camps, Log Cabins, Lodges and 
Club Houses,” by F. E. Brimmer, $2; “The 
Real Log Cabin,” by Chilson D. Aldrich, $4; 
“Bungalows, Camps and Mountain Houses,” by 
William Phillips Comstock, $2.50; and a very 
handsome and elaborate book called “Camps in 
the Woods,” by A. D. Shepard, costing $6, all 
ot which can be supplied by the AMERICAN 
LUMBERMAN at the publisher’s price. This in- 
quiry came from a town in North Carolina— 
Eprror. | 


Prices of "Poor" White Pine 


In a Supreme Court proceeding involving 
cost and value of structures erected in the 
Oswego Harbor, it becomes important to find 
the cost in 1882 at all the lake ports in the 
State of New York and at Albany, of poor 
white pine 12x12 inches, 20 to 24 feet long. 
A cribbing composed of such pine was 
brought across Lake Ontario at Deseronto 
by E. W. Rathbun & Co., then engaged at 
Deseronto in cutting and manufacturing 
white pine and other lumber. We assume 
the wholesale price at Deseronto or nearby 
Places would also bear on the question of 
costs. We would be glad to pay for informa- 
tion that would bear on these problems.— 
Inquiry No. 2874, 


[In issues of this publication in 1882 there 
were rather full reports of prices at lake ports, 
including a price table for Oswego. It would 

.mpossible, however, for any one to give a 
Price on “poor” white pine. In those days there 





were quite sharp definitions of quality embodied 
in grading or inspection rules, and it is believed 
the rules that would have applied at Oswego 
were those known as Albany inspection. Quota- 
tions in old issues of the AMERICAN LUMBER- 
MAN do not usually include specific sizes such 
as 12x12 inch, 20 to 24 feet. Quotations usu- 
ally were expressed as a differential above the 
price of scantling or dimension, and there was 
not much uniformity of practice between dif- 
ferent regions. Quotations by a large Chicago 
wholesaler said: “Heavy timbers, 8x10 inch and 
larger, extra according to size.” Oswego quo- 
tations in September, 1882, were: Three uppers, 
$44 to $48; pickings, $34 to $38; fine common, 
$20 to $25; common, $14 to $18; mill run lots, 
$17 to $22. Ottawa mills were quoting 12-inch, 
20 to 24 feet, at $15; and from Port Hope to 
Oswego the freight rate was 90 cents. This 
inquiry from the city attorney of Oswego was 
referred to the secretary of the White Pine 
Association of the Tonawandas, who replied: 
“There are no 1882 invoices on file. The best 
I can get is from a pioneer who states that $15 
at Oswego should fairly represent the value at 
that time; Chicago $2 less.” Anyone having 
more definite information as to prices on the 
items referred to is requested to advise the 
AMERICAN LUMBERMAN.—EDITOR.] 


Lumber Weights and Freight Rates 


Kindly inform me where I may get a book 
which gives the weights of lumber and the 
freight rates into Michigan.—INquiRy No. 
2862. 

[This inquirer, a retail lumber dealer in a 
prominent Michigan city, has been advised that 
the year-book of the Michigan Retail Lumber 
Dealers’ Association contains an extensive table 
of freight rates into Michigan from common 
points west of the Mississippi, common points 
east of the Mississippi, from the North Coast, 
and from the Inland Empire, and also a table 
showing class rates from Chicago. To the in- 


quirer also were sent tables of weights on Doug- 
las fir, longleaf yellow pine, shortleaf yellow 
pine, white pine, chestnut, oak, cypress, hem- 
lock lumber, lath and white cedar shingles. The 
Southern Pine Association, the West Coast 
Lumbermen’s Association, and the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion all publish tables of weights covering the 
various products of their members.—EbiTor.] 


Lumber and Millwork Abbreviations 


I wonder if you can send us the abbrevi- 
ations most current and in use and the ac- 
cepted ones in lumber and millwork nomen- 
clature. We find that our various men are 
using their own individual codes of abbre- 
viation and we would like to standardize on 
those generally accepted throughout the 
trade.—INQUIRY No. 2875. 

[One of the most complete lists of standard 
abbreviations used in the lumber and millwork 
industry is included in United States Depart- 
ment of Agriculture Circular No. 296, the sub- 
ject of which is “Standard Grading Specifica- 
tions for Yard Lumber.” Copies of this bulle- 
tin may be secured from the Superintendent of 
Documents, Government Printing Office, Wash- 
ington, for 20 cents each. There is an extended 
glossary of abbreviations and terms used in the 
lumbering and logging industries contained in 
Bryant’s book on “Lumber.” This book is sup- 
plied by the AMERICAN LUMBERMAN at the 
publisher’s price, $4.50. Several years ago the 
Journal of Forestry, Washington, D. C., pub- 
lished a pamphlet entitled “Forest Terminol- 

” This, however, as its title indicates, is 
devoted to logging terms and probably would 
not suit the requirements of this inquirer, a 
well known retail lumber and building material 
concern in New Jersey. Any reader having in- 
formation as to a compilation of abbreviations 
in the lumber and millwork industry, that 
would be of interest to this inquirer, is invited 
to so advise the AMERICAN LUMBERMAN.— 
EpITor. | 
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The Chippewa Logging Co., 
of Eau Claire, Wis., has re- 
cently purchased a large tract 
of pine land from Cornell 
University, comprising 110,000 
acres and containing over 600,- 
000,000 feet. The 110,000 acres 
was sold at the rate of $17 an 
acre. 

* ec . 

The Cloquet Manufacturing 
Co. is a new one, the seat of 
operations being Cloquet, Minn. 
It will build a mill. 

* o e 

Black River Lumber.—Min- 
nesota pine owners are likely to 
be deprived of the lumber mon- 
opoly along the Northern Pa- 
cific road. A boom is coming 
from the West as soon as the 
road is completed through. On 
the western slope of the Rocky 
Mountains there is a vast for- 
est of white and yellow pine, 
some Norway, and a sprinkling 
of tamarack and cedar. H. W. 
Scott, tha Government commis- 
sioner, has traversed the region, 
and glows and gushes about 


the timber there like a true 
Government official, but after 
making all due allowance for 
his Federal proclivities, we 
must conclude that there is 
quite a neck o’ woods over on 
the western slope. 

. * * 

Sawdust and Navigation.— 
There has latterly been a re- 
vival of an agitated question, 
which has a long time figured 
as a bone of contention at the 
Mississippi River sawmill] 
towns. The Chamber of Com- 
merce of St. Paul, Minn., has 
made a strong effort toward 
the passage of a law by Con- 
gress, prohibiting the disposi- 
tion of sawdust and other de- 
bris in the Father of Waters. 

. . o 


The Puget Mill Co. has a 
new mill nearly completed at 
Port Ludlow, Puget Sound, 
W. T. It is 438 feet long 
and 65 feet wide. The engine 
house is 49x175 feet, contain- 
ing 15 boilers and two engines, 





one a Corliss, built by the 


Stearns Manufacturing Co., of 

Erie, Pa. There are three large 

circulars, and one vertical saw, 

and all the modern appliances. 
J an J 

Ludington (Mich.) hemlock 
bark sells in Milwaukee, Wis., 
at $8.75 a cord, and hundreds 
of cords are seeking a market 
from that hemlock producing 
point. 

* « @ 

The History of a Mill.—One 
of the prominent enterprises at 
Marine, Minn., a bustling town 
in the St. Croix Valley, is that 
of Walker, Judd & Veazie, for- 
merly the Marine Lumber Co., 
the formation of which dates 
back to 1838. The company 
reached Marine, May 13, 1839, 
with supplies for one year, and 
machinery for a mill, which was 
ready for limited operation the 
following fall, and during the 
winter 2,000 logs or 800,000 feet 
was sawed, During the second 
season an overshot wheel was 
put in, making the capacity 





1,000,000 feet per annum. 
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With the West Coast Producers 


Fire Threatened Big Operation 


Eucene, Ore., Oct. 22.—Extreme low hu- 
midity and dry weather prevailing late in the 
season brought about great fire hazard in this 
district. The town of Wendling, where one 
of the largest plants of Booth-Kelly Lumber 
Co., of this city, is located, was in the fire zone 
and was threatened with destruction before a 
change in weather brought about more safe 
fire conditions. The fire near Wendling ran 
through about 300 acres of Booth-Kelly Lum- 
ber Co. timber where the company was op- 
erating, and put three donkeys out of commis- 
sion. However, it was not expected that the 
loss would delay the company’s operation on 
the present restricted scale as one of the other 
camps which has been shut down for some 
time is in position to be started immediately. 
This will supply the logs to operate the mill 
on its recent low scale production. This com- 
pany has been operating about 20 percent of 
its capacity, the Wendling mill operating a 
skeleton crew, short shifts, and the Springfield 
plant not running at all. 


Limited Operations at Bend 


SEND, Ore., Oct. 22—By operating its 
smaller plant on a one-shift basis, Brooks- 
Scanlon Lumber Co. of this city at its present 
rate of production is manufacturing at about 
18 percent of capacity. If the company con- 
tinues on this basis for the next few months the 
year’s output will average 21 percent of nor- 
mal production. 

The Shevlin-Hixon Co., of this city, is on a 
basis somewhat similar to that of Brooks- 
Scanlon, operating at present one shift three 
days with a skeleton crew. The company’s 
lumber stock has been greatly decreased dur- 
ing the year. 


Erecting Modern Planing Mill 


SuMNER, WasSH., Oct. 22—Work is under 
way on the erection of a modern planing mill 
at the Pacific Lumber Agency here. The mill 
will replace one destroyed by fire and will be 
a more substantial structure. Some machinery 
is being installed and more is in transit, ac- 
cording to Manager T. W. Tebb, who plans to 
have the plant resume operation before Dec. 1. 


More Active in Klamath Basin 


KLAMATH Fatts, Ore., Oct. 22.—Production 
of lumber in the Klamath Basin district for 
1932 will soon be at an end and will show the 
smallest total for many years. Many of 
the larger mills were down during the sum- 
mer, or operated on very restricted schedules. 
The large Weyerhaeuser plant has operated 
most of the time on a restricted basis deter- 
mined by sales and shipments each week. 

The season of good operating in the Kla- 
math Falls district will come to an end about 
Dec. 1, it is expected. Stocks at many mills 
have been greatly reduced and as a result 
there is some increased activity that started 
about Oct. 1. The Big Lakes Box Co. started 
up for a short season’s run of sixty days after 
being shut down since last November. The 
object of this, of course, is to fill in depleted 
stock. 

During the past season the Shaw-Bertram 
Lumber Co.’s large sawmill plant has re- 
mained closed, the company operating a small 
portable sawmill and its factory. The stock 
has been greatly depleted and the large mill 
has been started for a sixty day run, two 
shifts, which will supply stock to keep the fac- 
tory at work at least part of the time during 
the winter. 

Klamath Manufacturing Co., which operated 
full time during the summer, has closed its 
sawmill for the season, making a short sea- 





son’s production. This company is now op- 
erating its box factory. 

The sawmill of the Ewauna Box Co. has 
been closed down for the last sixty days. This 
company finds that its supply of box lumber 
shows signs of becoming scarce and notes that 
the season for pine mills will soon be over. 
The Ewauna company is now marking all its 
lumber with an electric brand on the end 
“Ewauna Klamath Pine.” 


A "Quality" Operation on Full Time 


SprRAGUE River, Ore., Oct. 22.—In spite of 
the depressed business conditions of the last 
year, the Crater Lake Lumber Co., of this 


place, has kept up its operations and main- 








~ 





“Long log” methods hit the pine country. 

These 64-foot Klamath Basin sticks are carried 

on disconnected trucks to the mill of the 

Crater Lake Lumber Co., Sprague River, Ore., 

and there bucked to log length with a power 
saw on the mill floor 


tained an adequate stock of lumber. It is op- 
erating full time cutting 160,000 feet daily and 
has a good sized, well assorted stock of Kla- 
math Basin pine. Sprague River is about 40 
miles north and east of Klamath Falls. 

The first essential in quality lumber prod- 
ucts is the timber. During recent years, ex- 
perienced pine operators have paid higher 
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Selective logging practice of Crater Lake Lum- 
ber Co. leaves the younger growth on cut-over 
land, for future production 


prices for Klamath Basin stumpage than has 
been obtained by the Ponderosa pine species in 
any other section. Quality, of course, is the 
determining factor of stumpage prices. Cli- 
matic conditions, soil, rate of growth, eleva- 
tion and species are elements entering into 
stumpage quality. The timber being operated 
by Crater Lake Lumber Co. grows at approxi- 
mately 5,000 feet elevation under ideal Ponde- 
rosa pine conditions. The timber is large for 
the species and of fine, soft texture which 
characterizes much of the timber of the Kla- 
math Basin. 

Crater Lake Lumber Co. is logging with 





caterpillars and on its railroad is using dis 
connected trucks in the so-called long 1 . 
method, bringing logs to the mill up to 64 feet 
in length. These logs are then bucked to fo, 
lengths with a power saw on the mill flooe 
before sawing. This long log method, although 
quite common in the fir regions of the north 
has not been used to any large extent in the 
Ponderosa pine districts until introduced by 
Fred Madigan, logging superintendent of Cra. 
ter Lake Lumber Co. This method Increases 
the log input and reduces the cost of bucking 
On the present schedule of operating this com. 
pany has reduced its cost to a very low point 
and as a going concern is in a fine position to 
take care of its customers’ needs. 


Organized Small Operators 


Coguitte, Ore., Oct. 22—R. A. Wernick 
has organized an association of small mills cyt. 
ting Port Orford cedar in this district. There 
are a number of these small mills cutting Port 
Orford cedar but with not sufficient produc. 
tion to take on contracts for large shipments, 
By associating them together and taking or. 
ders and assembling the stock at the Coquille 
Lumber Co. plant the small operators can 
greatly improve their sales facilities. 


Improve Plant to Save Waste 


Loncview, WasH., Oct. 22.—Announcement 
of a program of plant expansion and improve- 
ment involving the expenditure of $20,000 was 
made here by Neil Malarkey, general manager 
of the M & M Plywood Corporation of this 
city. The program includes remodeling and 
enlarging the building housing the main plant 
and installation of new machinery. Resump- 
tion of operation on a full time basis will fol- 
low completion of the work, according to Mr. 
Malarkey, who said the improvements are not 
intended to increase the plant’s capacity, but 
are to eliminate waste and increase efficiency. 


Forest Products Loadings Increase 


Otympia, WaAsH., Oct. 22.—Railroad car 
loadings in this State for September were 9 
percent higher than the average for the first 
eight months of 1932, according to a report by 
the department of public works. The increase 
was due almost entirely, according to the re- 
port, to a sharp increase in loading of logs and 
forest products during September, as compared 
with August. September log loadings totaled 
2,830 cars, or nearly double August’s loadings 
of 1,434 cars. Last year, the August loadings 
were higher than the September movement. 
September, 1932, loadings of lumber and other 
forest products totaled 7,086 cars, compared 
with 6,008 the previous month. 


Increases Rail Freight Service 


Otympra, WasH., Oct. 22.—Because of the 
steady increase in log shipments between Grays 
Harbor points and this city, the Northern Pa 
cific railway has ordered freight service be- 
tween here and Grays Harbor increased to tw0 
trains daily, one each way. 


Urge Wood for County Bridge 


Tacoma, WasH., Oct. 22.—Tacoma_lumber- 
men and lumber mill workers, continuing theif 
efforts in behalf of increased use of lumber 
products in public works construction, appeared 
before the board of commissioners of Pierce 
County Oct. 11 to urge that wood be specified 
for a bridge across Caledonia Gulch, near here. 
The commissioners, after hearing the plea, took 
awarding of the contract under advisement. 
Bids on the bridge varv between $6,000 and 
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$10,000, with contractors specifying wood prod- 
ucts as their principal construction material 
submitting the lower figure. The lumbermen’s 
delegation included W. Yale Henry, chairman 
of the Tacoma Lumbermen’s Club wood pro- 
motion committee ; Roy J. Sharp, manager of 
the Mountain Lumber Co.; Ernest G. Rice, 
manager of the Monarch Wood Pipe & Cre- 
osoting Co., and John A. Ziemer, employment 
manager of the Loyal Legion of Loggers and 
Lumbermen. 


Retailer Adds Woodwork Plant 


RocHESTER, WASH., Oct. 22—C. L. De 
Craene has moved his woodwork plant here 
from Centralia and it will be operated in con- 
junction with the retail lumber yard that he 
established here two years ago. A building, 
30x100 feet, is being built to house the plant, 
which will manufacture window and door sills, 
pergolas, trellises and similar articles. 


Preparing for Increased Purchases 


Tacoma, WasH., Oct. 22.—Presaging what 
lumbermen here believe will be an increase in 
railroad lumber orders, railroad purchasing 
agents and members of the grading rules com- 
mittee of the West Coast Lumbermen’s Asso- 
ciation held a joint meeting here Oct. 17. 
Grades of lumber used by the railroads in 
their bridge and car construction were dis- 
cussed, particular attention being given to 
stringers and frame timbers. Technical prob- 
lems and the specifications railroads desire for 
the grades of lumber they most commonly use 
were considered at length. West Coast lum- 
bermen expect an increase in the volume of 
railroad buying owing to long delayed car and 
structural repairs. This is strengthened by the 
recent assignment of funds to railroads by the 
Reconstruction Finance Corporation for the 
specific purchase of rolling equipment. 


New Steamship Services Begin 


Tacoma, WasH., Oct. 22.—The Tacoma- 
California Steamship Co., incorporated last 
spring by a group of Tacoma lumbermen, com- 
menced active operation for the first time this 
week, The service, which will transport lum- 
ber only on southbound sailings, will operate 
between Tacoma, Los Angeles and San Fran- 
cisco. General cargo will be carried on north- 
bound trips. 

Ushering the new service into operation, the 
steamer San Diego sailed from San Francisco 
Oct. 19 for Puget Sound. Membership in the 
Pacific Coastwise Lumber Conference was 
granted the new line last week. 

Frost Snyder, president of the Clear Fir 
Lumber Co. of Tacoma, is president of the 
new steamship line. Other Tacoma lumbermen 
interested include Roy Sharp, of the Mountain 
Lumber Co.; E. L. Burnham, of the Tacoma 
Harbor Lumber Co.; S. E. Gange, of the 
Gange Lumber Co., and J. H. Galbraith of 
the Eatonville Lumber Co. W. H. Wood, 
of San Francisco, has been named managing 
operator and A. C. Penberthy, of Los Ange- 
les, will act as sales representative in south- 
ern California. 

* * * 

PorTLAND, Ore., Oct. 22.—With the depart- 
ure this week of the steamer Bokuyo Maru, 
of the Nippon Yusen Kaisha line, a new direct 
Passenger and freight service from Portland 
to the Orient was inaugurated. Included in 
the cargo was a considerable quantity of logs 
and lumber. The next vessel will leave here 
Nov. 20. Departure of the motorship Kota 
Inten, of the Silver-Java Pacific line, from 
Portland, during the week inaugurated a new 
service from Portland to South Africa, by 
way of California ports, Houston and New 
Orleans. Included in the cargo was 300,000 
feet of lumber and a quantity of doors. 





_BisHop LATIMER is said to have preached, in 
1535, under an old English elm, which has now 
€come such a danger to traffic that application 
has been made to the Hadley Wood Trustees 
or permission to remove it. 
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Friendly Receivership Granted 


Kansas City, Mo., Oct. 24.—A_ friendly 
receivership of the Dierks Lumber & Coal Co. 
and two of its major subsidiaries was granted 
here by Judge Albert L. Reeves of Federal 
district court. The action was brought by the 
U. S. Epperson Underwriting Co., of Kansas 
City, which charged insurance premiums in ex- 
cess of $3,000 were in default. 

Herman Dierks, chairman of the board of 
the company, explained that a plan for reor- 
ganization of the company already was under 
way and was expected to be complete, within 
a few months, protecting the interests of all 
creditors. 

Serial bond maturities of $650,000, due De- 
cember 1, which the company was unable to 
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meet, caused the receivership, he said. Total 
debts of the company were placed at about 
$7,900,000, as against book values of about 
19 million dollars. 

Judge Reeves appointed Herbert Dierks, 
president of the company, and Walter A. Graff, 
of Baker, Fentress & Co., Chicago banking 
house as co-receivers. Their bonds were set 
at $50,000, with $10,000 additional for the two 
subsidiaries, the Choctaw Lumber Co. and the 
Pine Valley Lumber Co. 

The Dierks company has operated in Okla- 
homa and Arkansas since 1906. 

This company should not be confused with 
the Dierks & Sons Lumber Co. of Kansas 
City, which is a retail firm operated here 
for years by another branch of the Dierks 
family. 


Announce New Booklet on “Pioneer 
Lumbering’ 


A new booklet contrasting modern-day lum- 
bering with pioneer methods has been issued 
by Madera Sugar Pine Co., Madera, Calif. 

This booklet, bearing the general title, “The 
King of Pines—Pioneer Lumbering,” like the 
three which have preceded it, has been pre- 
pared by John P. ‘Hemphill, general manager 








of the company. It is dedicated to the late 
Capt. Robert Dollar, whose memories of early 
day lumbering inspired it. 

No one who reviews this fourth volume of 
“The King of Pines” can fail to be impressed 
with the remarkable progress made in the lum- 
ber industry from the pioneer days to the pres- 
ent age of the mechanical skidder, the power- 
ful crawler tractor, the giant motor truck and 
the logging railroad which quickly whisks the 
logs from the woods to the mill, where mod- 
ern methods are even more remarkable as com- 
pared with pioneer days. 

Of particular interest in this booklet, “Pio- 
neer Lumbering,” are the illustrations, con- 
trasting pictorially the present with the past, 
in logging methods, log transportation, primi- 
tive mills and modern mills. 

No doubt, most readers of the AMERICAN 
LUMBERMAN are familiar with what the Ma- 
dera Sugar Pine Co. has been doing in ac- 
quainting distributors and users with the char- 
acteristics and merits of sugar pine lumber. 
However, by way of summary, it may be 
well to recall that the first booklet issued by 
this company was more or less introductory 
in character, presenting the general character- 


istics of sugar pine timber, methods of logging, 
manufacturing, etc. Booklet No. 2 supple- 
mented No. 1 with practical information as to 
the application of specific grades for specific 
purposes. Booklet No. 3 dealt further with 
the specific uses of sugar pine. 

The present volume, No. 4, presents the 
company’s present-day facilities in contrast 
with early day methods. “Old timers,” whose 
memory extends back over many years, will 
doubtless review this fourth booklet with a 
great deal of personal interest. Younger lum- 
bermen will welcome fit as an opportunity 
to familiarize themselves with the long and 
interesting road which their industry has 
traveled. 

The company announces that copies of the 
new booklet may be had for the asking by 
addressing Madera Sugar Pine Co., Madera, 
Calif. Those who have preserved the earlier 
volumes will doubtless want to place this ad- 
ditional number in their reference libraries with 
the first three. The fact that these booklets 
are being preserved in a number of public 
libraries and by scores of leading distributors 
and users of sugar pine lumber is indicative 
of the regard with which they have been re- 
ceived. 


Grade Rules Reduce Allowable 


Crook in Dimension 


New Or.eans, La., Oct. 24.—One of the 
features in the recently published revised grad- 
ing rules of the Southern Pine Association is 
in the reduction of crook in dimension. The 
reduction is an unusually large one, being 50 
percent of the previously allowable crook. For 
example, based on 16-foot lengths, the former 
allowable crook in 2x4’s was 1% inches; now 
it is 34 inch for No. 1 grade. The older rule 
permitted crook of ™% inch greater magnitude 
in No. 2 than in No. 1. This has been changed 
to \%4 inch. Thus the allowable crook in No. 2 
is, under the revised rules, less than formerly 
allowed in No. 1. 

It was not wholly because of present condi- 
tions nor because of competition of other species 
that the change was made. Rather, it was 
merely writing into the grade rules the ship- 
ping practice of the mills, for few of them have 
taken advantage of the allowable crook provi- 
sions. Since a survey showed that mills were 
shipping dimension having only about one-half 
the allowable crook under the rules, the rules 
were revised to that extent. 

Other changes were brought about largely by 
the same influence—shipping practice at the 
mills were well inside the broad provisions of 
the rules. The revision of the rules removes the 
opportunity for criticism of southern pine di- 
mension by those who have the idea that all 
pieces are shipped in keeping with the grade- 
descriptions of the worst piece permitted. 
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Rendering a Special Service to Timber Owners 


PorTLAND, ORE., Oct. 22.—A 
visitor to suite 620 in the Henry 
Building, of this city, almost any 
day, will receive a hearty and 
cheerful greeting from one of the 
best known men in the lumber in- 
dustry, one who has been closely 
connected with West Coast lum- 
bering ever since lumber and log- 
ging began to quicken the indus- 
trial pulse and eventually became 
the life blood of this section. This 
is F. C. Knapp, who for many 
years was at the head of a great 
lumbering enterprise, the Peninsula 
Lumber Co. One of the first things 
that attracts the attention of a vis- 
itor when he enters Mr. Knapp’s 
office is the number of framed pic- 
tures of outstanding leaders in the 
lumber and other industries who 
have made their imprint upon not 
only the West Coast, but upon the 
entire industrial fabric of the coun- 
try as well. Some of these men 
have completed their life tasks and 
passed over the great divide; 


others still are active and impor-. 


tant factors in the industrial life 
of the country. Referring to some 
of the pictures shown, Mr. Knapp 
said to a representative of the 
AMERICAN LUMBERMAN: 

The pictures on the wall will 
bring happy thoughts to you as 
in retrospect you let your mind 
travel back over memory’s trail. 


On the left is a picture of one 
of my dearest associates and 
friends, Jacob Mortenson. At the 


right of the Mortenson picture, 
the picture of James McGoldrick, 
of Spokane, will be seen, and un- 
der that, a picture of that life- 
long friend and associate, Charles 
BPdgar, who gave up his life be- 
cause of arduous duties conscien- 


tiously performed in Washing- 
ton during the War. Next, is the 
picture of that grand friend and 
associate, Walter Alexander, and 
to the right of his picture you 
will note the photograph of that 
grand old man and attorney, J. L. 
Washburn of Duluth, Minn. 


On the other walls of his office 
hang pictures of men who have 
been leaders of the lumber indus- 


pers, maps etc. from an accumu- 
lation of forty years, checking 
and rechecking and making nu- 


merous trips via automobile 
through the timber districts of 
Oregon and Washington, I feel 


that I am in position to conduct 
with fair intelligence this type 
of work, which should be of ex- 
treme value from the standpoint 
of all owners of timber, and par- 
ticularly those living hundreds 














In the Portland (Ore.) office of F. C. Knapp, timber factor, pictures 
carry the mind over memory’s trail to happy thoughts of his former 
associates and leaders in the lumber industry 


try in the United States during the 
last quarter of a century. 

Mr. Knapp is president of the 
Knapp Co., which operates as land 
and timber factor specializing in 
handling taxations, valuations, con- 
solidations, purchase and _ sales 
problems. Referring to his renewed 
activity in this line of work, Mr. 
Knapp said: 

After carefully assorting pa- 


and thousands of 
their investments. 
While Mr. Knapp has been a 
resident of Portland for twenty- 
eight years, a good many years 
prior to that he spent in the lum- 
ber industry in Michigan and Wis- 
consin. He was born in Michigan, 
spent his early boyhood on a farm, 
and at the age of fifteen he secured 
employment in the- lumber woods 


miles from 


at Saginaw, Mich. Here he learneg 
the business from the bottom up 
and in 1890 engaged in business for 
himself. For a number of years he 
was associated with prominent 
lumbermen in various timber and 
lumbering enterprises, and in 1999 
made a trip to Oregon and bought 
for himself and associates 20,099 
acres of timber. A year later, as q 
result of another trip to the Coast 
approximately 20,000 acres of addi. 
tional timber was added to these 
holdings. In 1904 he moved to 
Portland, and since that time has 
devoted his attention to the devel. 
opment of his interests on the Pa. 
cific coast. 

He has been active not only in 
civic and community affairs, byt 
has been an ardent association 
worker, having been one of the jn- 
corporators of the West Coast 
Lumbermen’s Association, of which 
he was a director for many years, 

Compelled through the pressure 
of economic conditions to give up 
his activities as a lumber manufac- 
turer, Mr. Knapp expects to de- 
vote his entire time to the Knapp 
Co., through which he may have 
opportunity to render invaluable 
service to present and prospective 
timber owners, both resident and 
non-resident. As the lumber indus- 
try gradually comes out of the 
doldrums and beats back to nor- 
mal, there will be a growing need 
for services such as Mr. Knapp is 
prepared to render, and his many 
friends throughout the country will 
be glad to know that he will con- 
tinue to be closely identified with 
the lumber industry. 


Adds “Half-Size” Kiln for Special Items 


SPOKANE, WASH., Oct. 22.—An_ interesting 
development in modern lumbering may be seen 
at the plant here of the McGoldrick Lumber 
Co., which recently has added a new “half size” 
dry kiln to its battery of Moore reversible 
cross-circulation kilns. To take care of increas- 
ing mixed-car shipments, the McGoldrick com- 
pany found it necessary to kiln dry small quan- 
It was impractical and 
items 
The solution to 


tities of special items. 
unprofitable to handle these 
amounts in the larger kilns. 








kilns. 


tomers better service. 
in small 


this problem was the erection of a half-size 
kiln, which is only 54 feet long as compared 
to the 104-foot length of the eight large Moore 


Officials of the McGoldrick company say that 
they now can dry a few hundred or a few 
thousand feet of special items, keep the drying 
costs down to a low figure. and give their cus- 
Thus, in line with the 
trend of the times, this concern has met a mod- 
ern problem with modern equipment. 


These 


officials say it is surprising how quickly enough 
stock is accumulated to fill the small kiln. 
Some of the big mills on the West Coast 
that have large batteries of commercial-size 
kilns have small experimental or test kilns, in 
which they develop schedules and learn the dry- 
ing characteristics of the various species of 
lumber. Recently they have been using these 
test kilns for drying special orders of small 
size. No doubt many of them will follow the 
(Continued on Page 51) 











Here is the new “half-size” dry kiln, 54 feet long, erected by McGoldrick 
Lumber Co., Spokane, Wash., to take care of small, special orders 


economically, and it solves the problem of drying for mixed-car shipment 


The operator’s room for the battery of eight large kilns and one “half- 
size” kiln of the McGoldrick Lumber Co. puts all controls in orderly 
array at the finger tips of the operator, and is a show place 
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e general stand- 
pa K American 
business is going to 
be lifted to a much 
higher level through 
such work as this.— 
MARY FANTON 
ROBERTS, editor 
Arts & Decoration, 
New York City. 


————————— 


[The worth of an idea is 
proved by the way in which it 
stimulates varied minds to ac- 
tion. Here many leaders in 
business consider the idea of 
a Home Owners’ Association, 
and apply themselves to am- 
plifying it and perfecting tt, 
to the end that it may serve as 
a useful ins'rument in achiev- 
ing human happiness through 
fostering home ownership. The 
steady job—employment—is a 
necessary support of that hap- 
piness, and so some emphasize 
the benefits to business activ- 
ity that should surely result 
from stimulation of in‘erest in 
home building and ownership, 
modernization and mainten- 
ance.-—EDITOR. | 











You struck on a very timely 
and constructive idea in the 
“Home Owners Association.” We 
are heartily in favor of the move- 
ment which you are sponsoring, and 
shall be very glad to bring the 
proposition before our individual 
members, with a view to getting 
them interested in promoting the 
organization of home owners in 
their respective communities.—Roy 
S. Brown, secretary Western Re- 
tail Lumbermen’s Association, 
Spokane, Wash. 


* * * 


You have started the biggest 
thing that you have undertaken. 
As a nation we have in recent 
years drifted away from the sen- 
timental value of home influence. 
The period of depression through 
which we have been passing is 
doing much to restore such values. 
This job is too big for any one 
organization. Yiu have started 
the ball to rolling, and you should 
have the active, energetic support 
of all the forces that favor good 
individual character, and the higher 
ideals of national government. 
You have led the way to a central- 
ization of home promotion and I 
Ope that your initiative will cre- 
ate such a response that you will 
at once be encouraged to raise your 
sights to TEN MILLION MEMBERS. 
I think that you should open a na- 
tional charter, and with the fees 
from charter membership, a more 
extensive promotion campaign could 
be started. I do not know what 
to suggest as the amount of such 
a fee, but I believe that $5 would 

. Popular, and sufficient to get 
things started all along the line. 

Our suggestions in reference to 
Organization I think are fine, ex- 
cept that I believe the national 
should come first, and that it 
should outline the policies of the 
State and local organizations. This 
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In thé Home Own- 
ers' Association | see 
values for character 
building as well as 
building with lum- 
ber.—G. C. MYERS, 
editor Junior Home 
for Parent and 


Child, Chicago. 








is such a great big proposition, as 
I see it, that the mere thought of 
giving an expression of its possi- 
bilities fills me with such awe that 
I am _ overwhelmed.—Cuas. D. 
MARCKRES, secretary lowa Lumber 
& Material Dealers’ Association, 
Des Moines, Iowa. 


*- * * 


Surely a “Home Owners’ As- 
sociation” will create a lot of 
interest and co-operative effort. 
What you have been doing along 
this line certainly meets our ap- 
proval. We will give your plan 


© 


The plan should penetrate 
into the hearts of every com- 
munity and its citizens, into 
remotest hamlets which have any 
spiritual fellowship for themselves. 
and their children as well as civic 
pride, for it is comprehensive and 
impartial. The question of dues 
for membership and for carrying 
forward the work in way of ex- 
penses is one I am giving consid- 
erable thought. In a small com- 
munity of about 2,000 inhabitants, 
one could not expect to get over 
50 percent of home owners, at 
least the first year, and, allowing 


AMAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAALAAAA 


HOME LOAN BANKS WILL STIMULATE 
HOME OWNERSHIP 


Lumber consumption will be stimulated by the provision 


of funds through the Federal Home Loan Banks. 


These 


banks will provide an abundance of funds, through 11,442 
potential members among building and loan associations, 
which in turn will re-loan the money to folk who want to 
keep possession of their homes, or who want to buy homes 
of their own, or who wish to remodel their homes. 


These new funds will stimulate home ownership, because it has been 
shown that there is a direct relationship between the amount of cap- 
ital that has been saved solely with a view to its investment in home 
financing, and the growth of home ownership. States that have the 
largest building and loan assets, also have the largest proportion of 


home owners. 


For the United States as a whole, these assets average 


$43.46 per capita. The nineteen States that have over $50 per capita 
saved solely for home financing, have 7,397,808 owned homes—more 


than half the country's total. 


These funds provided by the Federal Home Loan Banks will have 
the same effect as, experience proves, has been exercised by the sav- 
ings made through building and loan associations—they will increase 


the proportion of home ownership. 


Preparations are actively being made for the flow of these funds 
to the places where they are needed. Over a thousand building and 
loan associations joined the Federal Home Loan Bank system in the 
second week of its existence, and it is hoped that all of them will soon 
become members, and thus provide 11,442 potential outlets for the 
flow of these funds into home ownership. They will mean additional 


business for the lumberman. 


In the United States there are 14,002,074 homes, practically all of 
them eligible in some way to receive the benefits of this new home 


financing. 


The Home Loan Banks are going to provide the funds. 


It's the lumberman's job to find out where they are needed for buy- 
ing homes and repairing or modernizing them. 


MAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAL 


publicity, and will be glad to help 
in any way we can. You are cer- 
tainly doing wonderful work.—J. F. 
BryAN, secretary Illinois Lumber 
& Material Dealers’ Association, 
Springfield, Il. 

* * * 

This organized movement 
should prove very fruitful, and 
you are to be congratulated for 
conceiving the idea and sponsoring 
the movement. I think your 
H.O.A. movement deserves nation- 
wide approval and praise-—Harris 
MITCHELL, secretary Virginia Lum- 
ber & Building Supply Dealers’ 
Association, Richmond, Va. 


five people to a home, that would 
mean 400 homes, so the least dues 
could be placed at to make the 
plan function successfully would 
be $10 a home. In a city or more 
thickly populated community, I 
think the same thing would ap- 
ply, for the overhead expense 
would multiply in order to give an 
efficient service. I think I shall 
give the plan a good, fair trial, 
with the hope of building up an 
Island office some day to function 
for the four regional or county 
ones. Having been a lumberman, 
not now engaged in the in- 


dustry, but knowing lumbermen’s 


SS 
= 
SS 


problems and with personal ac- 
quaintance with most of them on 
Long Island, feel that I could ad- 
vance the plan you have presented 
for the benefit of Home Owner- 
ship, doing them all much good 
and being impartial—ArtHur B. 
Hatiock, Center Moriches, Long 
Island, N. Y. 


* * * 


You have inaugurated what 
appears to be a very construc- 
tive program in the nature of 
Home Owners’ Association. Every 
lumber dealer should be interested 
in stimulating the organization of 
such an association in his commu- 
nity. Nearly everyone agrees 
that home ownership is a distinct 
benefit to the community and will, 
therefore, be glad to co-operate. 
Needless to say, the retail lumber 
dealer will be one of the chief bene- 
ficiaries of such a campaign.—O. 
C. Lance, secretary, Northwestern 
Lumbermen’s Association, Minne- 
apolis, Minn. 

x * * 

A home owners’ association 
should help materially in focus- 
ing thought upon the problem 
of the home owner and in the 
development of ideas and plans 
which can be of material assist- 
ance to him, and the ideal seems 
worth while in every way.—PAvuL 
S. Cottier, secretary Northeastern 
Retail Lumbermen’s Association, 
Rochester, N. Y. 

* * * 


Maybe the overlooking of or- 
ganization of home owners has 
had something to do with the 
present depression. Those who 
are still left owning their homes 
ought to join with enthusiasm any 
movement along the lines you de- 
scribe, ought to appreciate their © 
homes more, and ought to take 
more pride in remodeling and mod- 
ernizing them. I do not wonder 
that you have had so many let- 
ters commending you on your pro- 
gressive thought——G. A. LaVat- 
LEE, vice president, The Marietta 
Paint & Color Co., Marietta, Ohio. 

* * * 


The Home Owners’ Associa- 
tion will be a stimulating in- 
fluence in many communities, 
especially in smaller cities and 
towns; it might work out well in 
certain districts of large cities.— 
W. M. LeutHo Lp, president Deer 
Park Lumber Co., Deer Park, 
Wash. 

x «x * 


The Home Owners’ Associa- 
tion could not help but have a 
beneficial influence with the re- 
tail lumber trade and in turn the 
wholesaler and sawmill operator, if 
it can be developed to the point 
where its membership can be num- 
bered in sufficiently large figures. 
—Harry E. Weston, editor The 
Paper Industry, Chicago, III. 














THE FOLLOWING LETTER with names altered to 
avoid a local recognition which would embarrass the 
writer, presents some angles of retailing. We'll be glad 


AMERICAN 


to know what you think of the situation and of this 


dealer’s program. 


Epiror, REALM OF THE RETAILER: 


I’ve been thinking about your visit to the 
yard, and of the things I told you. Especi- 
ally have I been thinking of the things I 
didn’t tell you, but which you probably 
guessed. I imagine every town and every 
yard must be pretty plainly marked with its 
own story; one that a person experienced 
in looking for such signs can see for him- 
self. All the time I was telling you that 
business was slow but rather hopeful, and 
that better financing machinery would help, 
I had the feeling you were looking at the 
real story which I did not tell. So I’ve 
made up my mind to write you something 
about it. 


Community Background 


We have what seems to me a rather 
curious situation here, though it may be 
common enough in other towns. As you 


probably remember, Welbrook is a place of 
nine thousand or ten thousand people, and 
four lumber yards. We have some fac- 
tories, which are important in the general 
set-up, but which are hardly big enough to 
make ours an industrial town. They’ve 
been working along at reduced volume, but 
at that they’ve been the chief source of 
community income the last three years. 
Welbrook is an important farming center, 
but of late the farmers naturally have done 
little building. There is a rather well- 
known denominational college which brings 
important expenditures of money, and 
which makes this a desirable residence 
town. 

That’s the general background; a thrifty 
little city, with several strings to its bow. 

But it happens that we four lumbermen 


don’t see alike in matters of policy and 
operation. Perhaps I’d better begin with 
myself. I started this yard six years ago, 


by buying out a stagnant, run-down yard 
and rebuilding the little plant to suit my 
own ideas. Thirty years ago I spent three 
or four years in a lumber yard, but later 
went into banking, where I got along well 
enough. When I found I’d have to quit sit- 
ting at a desk, I thought of lumber retailing. 
This business is far from being a plaything, 
though I don’t draw all my income from it. 

When I started here, I expected to pay 
little attention to my competitors, except to 
be personally friendly with them. I thought 
that, because of my bank experience, I 
might manage the financing a little better 
than did the average dealer. I was inter- 
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ested in working out a standard stock that, 
with the least investment on my part, would 
supply my trade. I had some ideas about 
loading, unloading and storing stock with 
the least lost motion, and these things I’ve 
worked out in my little plant. I knew some- 
thing about handling credits, and setting 
prices in relation to exact costs. 

In short, I looked forward to handling my 
business efficiently in my own way, making 
every sale justify itself by a reasonable 
margin of net profit, and attracting my 
share of trade by sound values and useful 
service. Aside from informational adver- 
tising, I did not expect to make use of spec 
tacular sales methods, nor to get involved 
in tough inter-yard competition. 

Probably my lumber training, back in my 
early twenties, did not include much ex- 
perience with inter-yard competition. That 
doubtless was taken care of by the old chief. 
In any event, I was hardly prepared for the 
fact that most of my worries would not 
center in my customers, but rather in 
wondering what my competitors would do 
next. I’ve been able to keep a fair measure 
of control over my own business, largely be- 
cause I don’t depend on it entirely for my 
living, but, if it hadn’t been for that fact, 
my competitors, without a dollar invested 
in my plant, would have shaped and con- 
trolled most or all my policies. I’m on per- 
sonally friendly terms with all of them, but 
I admit they often make me dizzy. 


Outline of Competition 


The first of these competitors is the 
branch manager of a strong line company. 
This company is not hard competition in 
the matter of actual sales, for it works on 
the general policy of wide margins of profit. 
It has learned its weak points. It knows, 
for instance, that, as a general proposition, 
a hired manager isn’t likely to have a high 
batting average in creating sales, chiefly 
because sales creation, to be successful, 
must be bolstered by a rather extraordinary 
judgment of credit risks. No doubt many 
individual branch managers are strong in 
these departments, but as a group they are 
not. Long ago this line company decided 
that its best bet was waiting for the trade 
to come in, and making sales at prices just 














These “Mountain Ca- 
naries” deliver building 
materials over trails 
where trucks have trou- 
ble making the turns— 
indicating that not all 
the old-time methods 
have been entirely out- 


moded 








as high as the traffic would bear. It woulg 
rather choke off a third of the possible yo}. 
ume by high prices, and refusal to seek for 
business, provided it could get its price for 
what it did sell, and provided also it coulg 
reduce credit losses automatically to a neg. 
ligible figure. ; 

But naturally it could do much better i 
all local competitors would match its price 
lists. Since I’ve been here, the auditor or 
the vice president in charge of sales, or 
both of them together, have made a score 
of visits to Welbrook, trying to get the 
other three yards to jack up their prices, 
I never imagined there were so many in. 
genious approaches to that subject, or go 
many and so varied veiled threats when 
argument didn’t work. 


My own prices, as I’ve indicated, cover 
my total costs, which, I flatter myself, are 
as low as the service needs of the conm- 
munity will permit. I aim at a modest net 
profit. But in any case I do not, and will 
not, sell any item below cost. Maybe I 
don’t know my way about in this world, but 
I made up my mind in advance that I wasn’t 
smart enough to deceive my customers over 
a long period of years. Juggling with 
prices, cutting some below cost, and raising 
others to unreasonable compensating fig- 
ures is, as I see it, merely an effort to 
deceive. Hence my determination never to 
sell below cost. 

About a year before the depression came 
along, the line company proposed to sell 
out to me. The vice president explained 
that he was satisfied Welbrook was not a 
place where his high-price policy would 
work, and, if he could get out whole, he'd 
quit. This looked like a doubtful proposi- 
tion, for I’ve noticed that, when one yard 
is bought out, unless the reason for de 
creasing the number of yards is unusually 
strong, two more generally come in. But it 
seemed at least worth investigating. I 
offered to buy the line’s local real estate at 
what I thought was about the market value, 
provided the other two yards would join 
me in buying the stock. At once I found 
out two things. First, the line demanded 4 
price for the land about 60 percent above 
the market, and, second, the other two 
yards wouldn’t touch the stock. “Let ’em 
alone,” said Jim Wesley, the biggest of the 
independent dealers. “They’re sick of the 
mess they’ve made, for it’s harder on them 
than on us. Let things take their course.” 


Price Fight Opens 


Well, things took a course that wasn’t 80 
good, at least for the time. The line quietly 
started a price war—figuring, I suppose, 
that what it lost in Welbrook could be 
carried by the forty or fifty other yards 
until we hollered for mercy. This suited 
the local line manager, Pete Swanson, right 
down to the ground. He is naturally a price 
cutter, and the general line practice of 
charging all the traffic would bear threw 
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Local Dealers Agree 
to Disagree 


VARIED POLICIES CREATE A SITUATION FROM WHICH 
NO ONE PROFITS—COMPETITORS GET ALL THE ATTEN- 
TION—ONE DEALER TRIES PLANNING FOR THE FUTURE 


him out of his stride. I think that fact may 
explain why the line hadn’t done better in 
Welbrook, for Pete had no instinct for work- 
ing on a high-price basis. But he came 
right into his own as a price cutter. I saw 
my regular customers dropping away, some- 
thing any dealer will do much to prevent. 
They're hard to get back, both because they 
are sore over what they think were ex- 
ploitative prices, and because they’re em- 
parrassed about coming back again after 
taking such a step. So I followed down 
with my prices until I reached cost, and 
there I stopped. But that wasn’t enough, 
and so my volume slid badly even before 
the depression came along. 

The other two dealers went down below 
cost, at least on certain items. They are 
both pretty well financed, especially Wesley. 
I don’t need to tell you about the methods 





the depression has scaled down his hold- 
ings. He was trained in the old days, and 
holds the theory that the lumber business 
ought to operate on narrow margins and 
large volume, for in this way he can serve 
his community by giving it the maximum of 
return for its purchase money. I’ve never 
talked with him about it, but I’m pretty 
sure he hates the things he feels obliged to 
do in a price fight, such as selling to one 
person below cost, and charging another 
enough to make up the loss. For quite a 
few years, volume has been conspicuous by 
reason of its absence, because of slack 
trade, and because the community buying is 
divided four ways, instead of one or two. 
So Wesley’s low price policy doesn’t have 
a very good chance, even in flush times, to 
do its stuff. 

He gets along because of his outside in- 





In this end-storage molding rack, space that would 
otherwise be wasted is utilized for keeping such 
small articles as sash weights. 
this method of storing yard stock easier than they 


Many dealers find 


thought it would be 











for easing losses in price fights — sticking 
the good customers who don’t shop around, 
substituting grades and species, and the 
like. I don’t actually know that this was 
done at the other yards, but it’s easy to 
suspect such things. I don’t know what 
might have happened if the depression 
hadn’t hit us, but, when it did, the line no 
longer could make up Welbrook losses in 
its other yards, so it eased off. All of us 
are still in business. All were hurt before 
the big business slide, and were to that ex- 
tent badly prepared for it. There isn’t a 
chance that the local independents will 
buy out the line yard in Welbrook, and our 
town’s reputation for bad prices is so widely 
known that an intelligent outside inde- 
pendent would hardly take it as a gift. 
Wesley is not only a shrewd dealer, but 
is also a high grade man. He’s probably 
been in business here for forty years, and 
is said to be worth half a million, even after 


terests and investments, and I’m pretty sure 
he’s reduced the operating expenses of his 
yard to the bone. You probably remember 
that, while his yard is rather large, it shows 
no unproductive capital investment. He is 
never insulated from his customers in a pri- 
vate office, but is always out at the desk, 
or with a customer in the storage sheds. 
He never has been interested in frills, he 
wouldn’t dream of expanding service to in- 
clude such things as contracting or financ- 
ing, and his sidelines are all staples that 
are needed in building the simplest house. 


Depending on Sidelines 

But Wesley can’t get along with the other 
independent at all. Bonfield, like myself, 
would prefer to go along on a price scale 
somewhat between the high level of the line 
company, and the low level that Wesley 
holds. But, unlike me, he is never content 
to take what comes on that basis, and let 
the rest go. One reason is that he depends 
upon his business entirely for his income. 
It is his idea to make lumber a point of de- 
parture, and to make most of his profits 
from side issues. He is for a rather be- 
wildering amount of socalled service—archi- 
tectural, financing, contracting, real estate, 
and the like. In promoting these things he 
has, naturally, by inference at least, called 
the rest of us back numbers. 

But Bonfield hasn’t handled these things 
adroitly. He believes in them in principle, 
but his practice leaves something to be de- 
sired. He has created a lot of ill-feeling 
among contractors, and doesn’t seeni to 
know how to get the independent contrac- 
tors over it. He’s placed quite a number of 
bad loans. His plan service hasn’t been 
especially good, so the very people he wants 
to attract (the ones who build rather elab- 
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By salvaging cull lumber, and making 
possible the building of portables and 
other articles in the yard, this saw of 
many uses paid for itself in ten months 





orate houses to suit their own ideas) are 
pulling away and going to architects. And 
these architects do what they can to swing 
the purchases of materials to yards which 
don’t compete with them in their own 
special field. Add the fact that present 
general conditions have, for the moment, 
turned public attention from services to 
material prices, and I suspect Bonfield is 
doing rather badly. So he is sore and 
plunges along at disastrously low prices, a 
sort of competition in which he is hardly 
a match for Wesley. 

So here we are, each of the four working, 
in theory at least, on different basic poli- 
cies—Swanson trying for high prices and 
low volume; Wesley committed to low 
prices and high volume; Bonfield trying to 
make his stake from collateral services, and 
your humble servant shooting at moderate 
net profit and whatever volume that prac- 
tice will bring in. The strain of the situa- 
tion is throwing all of us off our chosen 
tracks in one way or another. 


Fail to Plan for Future 


As I see it, one of the gravest immediate 
results of this mix-up issues from the fact 
that we’re so much intent upon each other, 
that we think less and less about the public 
and the future of local trade. We've ex- 
hausted ourselves in trying to guess the 
next move in the inter-yard fracas, and 
have fallen into a sluggish state of mind. 
You know what the result of that will be, 
for you suggested it in a careful and im- 
personal way. We’ll go along until the turn 
comes and catches us flat-footed, without a 
single plan or an hour’s preparation for re- 
turning volume. Other industries, less im- 
portant to community welfare, will get the 
jump on us, and will get the customer 
money that ought to go into building. 

As for myself, I’m quietly following a plan 
suggested in the AMERICAN LUMBERMAN, 
Without making a conspicuous or costly 
campaign of it, I’m seeing as many people 
as I can—the farmers who have been en- 
tirely out of the market for some years, 
and the town dwellers who have let their 
houses run down. I’ve made up from my 
books a list of both active and inactive cus- 
tomers, and I’ve added the names of other 
people whom I know about and whom I'd 
like to have trade with me. I see them in 
an informal way, and ask them what they 
would do now in the building and repair 
field if they had the money to do it. I make 
it plain that I’m not trying to make im- 
mediate sales, though as a matter of fact I 
have sold a number of repair jobs in this 
way. I explain that I’m just trying to find 
out what my friends need, in the belief that, 
when times are right, this information will 
make it possible for me to be useful to 
them. 

This plan is producing a prospect list of 
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surprising length, and, while I know some 
of these jobs will not ripen for quite a 
while after sales start again in volume, the 
list does give me something to work on. I 
believe my talks also set people to think- 
ing about building needs. Everybody has 
day-dreams of what he would do if he could 
afford it, and I’d like to have the right 
people day-dreaming about building. In any 
event, this quiet effort doesn’t stir up the 
dogs of immediate inter-yard competition, 
and it ought to be a pretty good prepara- 
tion for the new era. It ought to help me 
return to my favorite policy of fair prices, 
average services and reasonable volume. 


Thinks Lumber Market Is 
Stabilizing 


Kansas City, Mo., Oct. 24.—The worst is 
past for the lumber industry, Charles S. Keith, 
well-known Kansas City lumberman, told an 





AMERICAN LUMBERMAN representative today. 
Mr. Keith said: 

The bottom was touched in the week of 
July 23. It is too early to forecast very defi- 
nitely, but I can say that there are hopeful 
factors in the recent increases in demand 
and in production which warrant a more 
optimistic feeling. 

The decline has definitely been stopped, 


and the market appears now to be stabilizing 
at a level substantially that of July, 
when the low mark was reached. 


In the week of July 23, Mr. Keith said, pro- 
duction and sales in the South were at 33 per- 
cent of capacity. In the Northwest production 
was 20.3 percent and sales less than one percent 
above this figure. In the week ended Sept. 24, 
however, production in the South was 30.43 per- 
cent of capacity, but sales had moved up to 
50.72 percent of capacity. In the Northwest in 
the same week production was 23.83 percent 
and sales 32.81 percent. 

Most cheering, he thought, is the fact that 
the increase can not be regarded as seasonal. 
Usually the high point in domestic demand 
comes in the second quarter, with a slight fall- 
ing off in the third quarter of the year. He 
said the demand appeared to be coming from 
over the country generally, with more building 
appearing to be done in the smaller cities, in 
proportion to population, than in the larger 
urban centers. Summing up the situation, he 
said: ; 

Nature of the orders received indicates that 
the dealers for the most part still are main- 
taining a hand-to-mouth buying policy. I 
regard that as a good sign, even though it 
does make the orders small right now. It 
means that any definite increase in demand 
is reflected at once through the entire in- 
dustry, since mill inventories also are gen- 
erally very low. 
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Sitting Still 


NO 
EXCUSE 


“This winter, when there is little new con- 
struction of importance to be done, the lumber 
retailer will require to do more real thinking 
than he ever did before, for if he is to do a 
good business it will be necessary for him to 
contact every possible prospect for sale of 
building materials.” So speaks from experience 
the manager of the Norman (Okla.) yard of 
the F. D. Bearly Lumber Co.—Luther W. 
Atkins. This company, of which the president 
is F. D. Bearly, has two yards at Oklahoma 
City besides the one at Norman. 

To maintain sales volume, in Mr. Atkins’ 
opinion, it will be necessary to create beneficial 
ideas for making inexpensive improvements 
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WINTER 


in installing it, in both new houses and old 
ones, and has provided special equipment for 
putting Rock Wool in those already built, This 
equipment is shown, in the accompanying photo. 
graph, mounted on an automobile trailer and 
drawn up in front of a home which the company 
is to insulate. 

There is too ready acceptance of the ideg 
that certain materials can be sold only in sum. 
mer, in Mr. Atkins’ opinion. He instances 
paint; no lumberman, he believes, ever thinks 
of painting a house in winter, although there 
are many open days in that season on which a 
good job could be done. He tries to extend 
this type of thinking to all the materials jp 





The trailer being drawn up before this home contains special equipment for installing insulating 
material, which the F. D. Bearly Lumber Co. finds growing rapidly in favor in the South 


that will call for the use of materials from 
the yard. There are so many attractive mater- 
ials of which the lumber dealer is the logical 
distributor, that there is no excuse for him to 
sit quietly by and fail to capitalize on them. 
The retailer, thinks Mr. Atkins, must present 
not costly commodities, but materials of quality 
that people are willing to purchase. These 
should be used as the keystone of the retailer’s 
plans for creating business during the winter. 

He points out that insulation is a ready year- 
round seller. It has long been used in the 
northern States to keep out winter cold, but now 
its use is growing rapidly in the South, and in 
the trade territory of the Bearly Lumber Co., 
as a comfort material to protect against the 
heat of summer. Mr. Atkins is enthusiastic 
about insulation, because it has so many good 
sales arguments in its favor—and he has evi- 
dently made use of such arguments to build up 
the yard’s profits. He knows from his own 
observation that one satisfied user of insulation 
will sell it to another. The yard has specialized 





stock, and is quite willing to borrow, from 
merchants in other lines, ideas as to lines that 
can be sold in greater volume during the cold 
weather. There are fur sales staged in August, 
he says, and is-convinced that by hard thinking 
the lumberman can work out similar merchan- 
dising plans for the lines he carries. 

The materials that lend themselves most 
readily to pushful merchandising of this kind 
are those that are relatively new and fill a need 
that older materials did not seem to meet s0 
exactly. About fifty percent of the Norman 
yard’s sales are derived from such materials, 
and among them Mr. Atkins lists Johns-Man- 
ville asbestos shingles and floor tile, Rock Wool 
insulation, Presdwood, Armstrong rubber tile 
flooring, Du Pont paints, rubber drain boards 
and cabinet tops, Vitrolite, and A. C. Hom 
waterproofing materials. 

“Our present worries will be over in the 
next few months,” asserts Mr. Atkins optimis- 
tically, for he can foresee an improvement in 
economic conditions that will bring with it 4 
much better demand 
for building materials 
of all kinds. But, 








This is the Norman 
(Okla.) wholesale and 
retail yard of the F.D. 
Bearly Lumber Co, 
which advertises 
“Service with Every 
Stick” and is pushing 


its merchandise 





vigorously 
meanwhile, he isnt 
sitting still. _Accom- 


panying this article is 
a photograph of the 
Norman yard, of which 
Mr. Atkins is mai 
ager. 
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QUALITY 


LUMBER 


Needed to Hold 
Small-Town Trade 


The Gretna Lumber Co., Gretna, Neb., is 
finding that the methods which served it before 
the market slide, are serving it well in the new 
era. G. R. Moore, the manager, bases his sales 
policies upon quality of stock. “Handling qual- 
ity lumber,” he says, “is simple common sense 
for a small-town lumberman. That is the way of 
least sales resistance.” When some surprise was 
expressed that he should hold these ideas in a 
time when so much emphasis is placed upon 
low prices, he stated that he had added a small 
amount of low-grade stock, but sold little of it. 
His customers look at what they buy, and he 
encourages them to do so. If they wish, he 
helps them bring the low-grade pieces in where 
they can be compared with the better stock. 
He does sell some of the cheaper lumber for 
temporary purposes, but permanent buildings 
are practically all built of the better materials. 


Freight Explanation Helps High Grades 


The matter of price of course enters into 
the discussion. When this happens, he explains 
simply about the high cost of freight, a cost 
which applies equally to all stock. This high 
freight cost helps to explain why lumber has 
not been reduced in price by the same per- 
centage which applies, for instance, to the 
farmer’s corn. Most of his customers can un- 
derstand this, and the desire of the farmer for 
good buildings usually swings the sale to the 
better material. 


Quality Holds Small-Town Trade 


“I have two other yards in mind,” Mr. 
Moore said, “that are located in other towns. 
One has had to meet some hard city competi- 
tion, and has gone over to low-grade lumber 
and low prices. That dealer is trying to play 
the city men’s game, and naturally the city men 
are better situated to play it than he is. He 
immediately places himself in direct competi- 
tion with city yards, and gives up his own 
natural advantages. He is in that one com- 
munity, and must depend upon it for his repeat 
orders. The result of selling this inferior lum- 
ber is that the farmer who buys it is very soon 
discontented with what he gets. If this farmer 
buys of a city dealer, and then never buys of 
him again, the city man has a hundred other 
towns and communities upon which to draw. 
If he buys from a local dealer a grade of lum- 
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In this attractive and neatly kept office of the Gretna Lumber Co., Gretna, Neb., the “silent sales- 
manship” of well arranged displays is used to stimulate sales of a comprehensive stock of paints 


and hardware 


ber that proves to be useless in service, and 
refuses to buy more of him, the local dealer 
has lost an important part of the only market 
he has. 

“The second yard carries good material, and 
asks high prices. Because of these high prices, 
it loses perhaps fifty percent of its live pros- 
pects. When it does make a sale, it gets a 
wide profit. But fewer and fewer people go 
there, even to make inquiries. 

“T am carrying high-grade lumber that I 
know will give many years of service. While 
I don’t sell below cost, 
I do keep prices rea- 
sonable. I have low- 
grade lumber, if custo- 
mers insist upon it. But 
this community is made 





G. R. MOORE, 
Manager, 
Gretna Lumber Co., 
Gretna, Neb.— 

A “snap” taken inside 
shed door on a very 
rainy day 





up of thrifty people, 
many of them of foreign 
birth or the children of 
foreign-born parents. 
These people know the 
economy of good mate- 
rials. Naturally this hasn’t been a good year 
for me, but I think I'll stay in the black, and 
at least I’m not destroying my local market.” 

This yard has an appearance worthy of its 
good stock. It is as clean and as well kept 
as a city shop. The gravel in the main alley 
of the warehouse is raked every day, and in dry 
weather it is kept wet down, to prevent dust. 
Mr. Moore himself goes over the piles daily, 
to see that they are straight and that no crooked 
or sub-standard pieces accumulate on top. Mr. 
Moore doesn’t insist that farmers take bad 














Here are displayed some of the portables made from substandard pieces, cut by means of tem- 
plates, the building designs and manufacturing methods being the result of the yard manager’s 


knowledge of engineering and architecture 


pieces. That is probably true in every country 
yard. But in some places the sub-standard 
pieces are left on top of the pile, right where 
the next farmer will see them when he drives 
in to load up. But that isn’t done in this yard. 
They are sent to the shop and cut into’ short 
lengths. Even at the rear of the yard and 
along the alley the grass is cut with a lawn 
mower; partly for the sake of appearance and 
partly to guard against grass fires. 


Maintains Service by Good Assortment 


The stock in the Gretna yard is kept up to 
standard. Mr. Moore has learned from ex- 
perience just what amount of each item he 
needs to serve his customers. It never goes 
above that amount, and it never drops much 
below it. This is the kind of yard that can’t 
sell lumber unless it is in stock, and Mr. Moore 
considers it stupid to lose sales because orders 
can’t be filled. 


Uses Spoiled Pieces to Build Portables 


The shop mentioned above has a double pur- 
pose. It is at the disposal of carpenters and 
contractors who need shop tools in getting out 
part of their work. This is a service which 
these men appreciate. But it is also used in 
getting out farm portables. Mr. Moore studied 
structural engineering and architecture in Iowa 
State College, and in the University of Michi- 
gan. By means of his skill in these lines, he 
designed a series of portables which can be 
made largely from a comparatively few lengths. 
The dimension cut for one building, for in- 
stance, can be used in another. This is where 
crooked and discolored and: sub-standard stock 
goes. He has devised a sort of pattern, or 
template, which lies on a big saw table, and 
two by fours can be put into this pattern and 
cut without other measurements. He has long 
had a large trade in these portables. 


Planning Service and Neat Displays 


His architectural skill makes it possible for 
him to offer professional advice and service to 
his customers who have special problems they 
don’t care to take to independent architects, and 
by giving it he gets a good many jobs with 
little or no reference to prices. He makes 
pencil tracings and blueprints, and his, knowl- 
edge of customer needs and habits, and of his 
own stock, are of mutual advantage to buyer 
and seller. 

As is to be expected, Mr. Moore has an 
attractive office that is as neat as a Dutch 
kitchen, and here he displays such lines as 
paint and building hardware. He makes much 
use of silent salesmanship, both in the office 
and in the shed alley. Because everything is 
so well kept and in such good order, these dis- 
plays of steel posts and the like immediately 
attract attention. They don’t look like some- 
thing that has been thrown down and for- 
gotten. 
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Stabilizing Business by Building 
Service 


Detroit, Micu., Oct. 24.—The Cadillac Lum- 
ber Co., of this city has built a business involv- 
ing the use of mill facilities and lumber yard 
upon a basis that has insured every man on 
the force full time work even during the worst 
parts of the recent depression. This must be 
qualified by the fact that the company’s busi- 
ness is based on a five-day week, which has 
been in operation for three years. This has 
meant standardizing production to a slightly dif- 
ferent basis from the six-day peak level, but 
the result is important in allowing all the bene- 
fits of the five-day period as recommended by 
its warmest sponsors. 

This result has been achieved, according to 
C. A. Bischoping, largely through the fact that 
the company operates its building department. 
It has concentrated upon certain industrial fields 
which have naturally felt the slump, or reflected 
it in construction plans, less than in the case 
of individual or speculative home builders. 
Church plans have become a particular specialty 
of the Cadillac company, and have supplied a 
fair volume of business, even during the pres- 
ent year. 

The services of this company in this con- 
nection consist principally in the preparation of 
building plans. General construction processes 
are not entered into, and the company in no 
sense enters the contracting field. It confines 
its extra effort to the planning stage. This is 
a direct stimulus to sales, and is a legitimate 
extension of the most effective merchandising 
plans. The effectiveness of the method is seen 
in the consistent volume of mill orders received. 

Other factors which enter into the Cadillac 
policy center in additional items not specified 
in the contract, supplied the customer, without 
cost. This is not a pure premium inducement 
plan, since the customer is not given any such 
offers in advance. Rather, as the order reaches 
the production stage, certain minor differences, 
alterations or additions may appear to be desir- 
able, and it is these which the company fur- 
nishes without additional cost. The result is 
good will on the part of the customer, which 
means a fairly secure chance at the next job. 





Sash 


A timely, and convincing, presentation of the 
advantages of using storm sash in the home 
is made in a recent bulletin of the Alexandria 
Bay Lumber Co., of Alexandria Bay, N. Y. 
[he company asserts that the saving in fuel, 
during the first year alone, will go a long way 
toward paying for the installation. Letters like 
this, sent to the customers of the yard as cold 
weather sets in, should greatly stimulate sales 
of this, commodity : 

Dear Homeowner: 
Cold Winter Days Are Not Far Away! 
_ Your winter's supply of fuel is no doubt 
in the basement. Have you made prepara- 
tions to conserve your fuel, so it will give 
you the maximum comfort and enjoyment? 

Storm sash makes your home more com- 
fortable and enjoyable on cold winter days. 
Here are some interesting facts: It requires 
ten tons of coal each winter to heat the 
average house. Even at $12 a ton, your coal 
bill is $120. Storm sash save 30 percent on 


fuel, or a total of $36. Isn’t this worth 
saving? 
Storm sash also protect windows. You 


have noticed how ice and frost form on the 
glass in the winter, then, when you get a 
warm day, it thaws and runs down on the 


inside, spoils the varnish, 
rail and often discolors the plaster finish. 
This is annoying and costly. Storm sash 
prevent this trouble, afford clear vision, and 
double the life of your windows. 


rots the bottom 


Storm sash for the average house cost 
PE. ated on wautheucceceheeat ba wee ieeln 
Saving in feel POF VORP. .o ccicccccess $36 
Saving in protection to windows..... 
38 
TOCRE SAVIN DOE POOR 6 ood osccesvesoses 38 
Dees Geek tk: DOR DOO i oo 6 sod scrdas seeds $16 


The installation of storm sash pays good 
dividends. The enclosed folder gives you a 
true picture of the advantages. Telephone 
us for courteous prompt service and high 
quality white pine storm sash. 
Yours very truly, 
ALEXANDRIA Bay Lumser Co. (Inc.) 
TEAR OFF AND RetuRN 
Please have your man call and take meas- 
urements for storm sash, and give me an 
estimate. It is understood that this service 
does not obligate me to buy. 
NAME .ncccecccccccrccccccserccccccesceccsece 
"BED oa 6 cen crendcresacanvevesteok an 
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Seasonal Trade Promotion 


The Scruggs-Guhleman Lumber Co., Jeffer- 
son City, Mo., is doing some effective direct- 
by-mail seasonal advertising by sending out to 
the people in its community postal cards headed 
“How much would it cost to storm sash your 
home?” and carrying the following message: 

Approximately $2.10 per window if stock 
sizes are used. Low quotations on special 
sizes made to order. This includes both the 
storm sash and its cost of installation. 
That’s a mighty low price—less than you 
could have it done at any time during the 


last 15 years. That’s because material and 
labor prices are way down. Storm sash 
saves as high as 33% percent on fuel bills 
and pays for itself in one or two seasons. 
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What Is Best Way to Start and 
Close a Letter? 


That this subject which has been opened for 
discussion in this department of the AMeEricay 
LUMBERMAN is not at all new is indicated in a 
letter received this week from F. H. Atw 
of the F. H. Atwood Lumber Co., Cairo, ij, 
In his interesting letter on this subject, Mr, 
Atwood says: 

With reference to the discussion of the 
salutation and complimentary closing for 
business correspondence, wish to advise that 
this matter was discussed by a group of our 
negro employees, thirty years ago, at our 
plant here, the discussion being overheard by 
the writer. One of the number was ridicul- 
ing the loving and affectionate manner in 
which most people addressed their business 
correspondence. To illustrate how he car- 
ried on his big business, exclusively with one 
of the large Chicago mail order houses, he 
gave them an oral example of a sample let- 
ter, as follows: 


“Such & Such Company: 
so. Arthur Harris.” 


We believe this proves that the subject has 
been up for consideration in the past, and the 
ultimate result accomplished in the above 
letter. 


Send me so and 





Knocked-Down Play Houses 
Offer Sales Opportunity 


The necessity for providing a Christmas 
present in the form of a play house gave Al 
Nolan and Jim Farley of the Pacific Lumber 
Co., San Francisco, an idea that offers a real 
outlet for lumber sales. There seems to be 
quite a field for such a commodity, as the city- 
bred child has few places for play with safety. 
The making and sale of knocked-down play 

houses offers a solution 
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Play house, yard and dog kennel, all built of redwood products 


Give us a call. A service man will see you 
immediately and give you an estimate. If 
you are interested in having your home 
weatherstripped, we can make an equally 
attractive price. 


One Yard Was Omitted 


In a news story in the Oct. 1 issue, from 
Sleepy Eye, Minn., telling of the celebration 
observing the fiftieth anniversary of the found- 
ing of the Hauser Lumber Co., the location of 
one of this concern’s yards was inadvertently 
omitted. In addition to the yards at Fairfax, 
Gibbon, Sleepy Eye and Evan, the Hauser Lum- 
ber Co. also operates a yard at Franklin, Minn. 








houses is 8 feet wide 
and 6 feet deep, stand- 
ing 414 feet at the 
eaves and about 6 feet 
at the ridge. All parts 
are made in proportion, 
the casings, sash, cof- 
ner boards, door, chim- 
ney etc., all being the 
right size to make the 
job harmonious. The 
house sits on three 2x8 
mud sills, has 2x6 gird- 
ers running crosswise, 
and 2x4 joists on 1% 
inch centers running 
lengthwise. The floor 
is a 3-piece lindermanized board, as is also the 
porch floor. There are four windows, three 
with stationary sash, one a casement, with all 
frame parts being in proportion to the rest 
the house. 

The roof sheathing is 1x4 T&G with a V pat 
tern on the inside which with surfaced rafters, 
studs, and plates makes the interior a finished 
job without lining it. 

The siding is regular 54x4 novelty patter, 
which is a very satisfactory size for this use 
The skirting is 5@x6 surfaced siding. The 
place is lined with Hammond Lumber Co. core 
board, and the space between the studs is stuffed 
with Palco defiberized bark, which makes 
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house warm under any condition. Thus the 
whole house becomes a product of the redwood 


"The field for such a product has never been 
investigated adequately and there is little data 
at hand as to the proper size, design, or ma- 
terials. However, such a house, selling near 
$35 from any lumber yard, offers a market 
that could well be investigated as a further 
method of securing the elusive profits. 





Congratulated on Opening 
Fine New Yard 


Opening of a fine new retail yard by the 
Lowry-Miller Lumber Co., at Main and Seven- 
teenth streets, Bethany, Mo., has brought the 
congratulations of the local press and of other 
business men, because it is felt that it will 
draw many people, and added trade, to the city. 
The building is 82 feet wide and 140 feet deep, 
constructed of brick and match-face glazed tile, 
and was designed by Charles F. Church, of 
Lamoni. The main office is on the southwest 
corner of the lot, and is attractively finished in 
ivory enamel and natural-finish oak. Just east 
of this is the private office. The driveways 
are enclosed with large sliding doors. In front 
there is a grass court. The yard will be in 
charge of Arthur Lowry, secretary of the 
company. The Lowry-Miller company owned 
the yard at Bethany from 1926-1928, then sold 
it to the Cousins Lumber Co., but in June of 
this year re-purchased it and erected new build- 
ings, into which it has just completed moving 
its stock. 





Yard's Lawn Display Attracts 
Customers 


To show its merchandise to better advantage, 
the Carlton-Ransom Lumber Co., of Portland, 
Ore, has converted the large space in front 
of its office and plant into an outdoor display. 
The plant is on Interstate Avenue, one of Port- 
land’s busiest east side thoroughfares, leading 
to the Interstate bridge, which spans the Co- 
lumbia River, connecting Vancouver, Wash., 
and Portland. 


“We are reaching out continuously for the 
‘stop in’ trade,” said Frank R. Ransom, junior 
partner. ‘Heavy demand for plywood decided 
us to undertake the manufacture of plywood 
furniture. We also manufacture many indoor 
articles, including ping-pong tables, for which 
there is an increasing demand. 

“We have also added a retail service for gar- 
den and porch furniture, which we manufacture 
right in our plant. This furniture is displayed 
on a well-kept lawn in front of the company’s 
office. From the lawn may be had a beautiful 
view of the Willamette River and west side of 
the city, with the long range of hills rising in 
the background.” 

Immediate service is one of the features of 
the Carlton-Ransom Lumber Co., and this is 
highly appreciated both by contractors and 
small builders. 
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Finished in Knotty Pine 


The P. J. Black Lumber Co., of Cheyenne, 
Wyo., has an office which fits in well with a 
lumber * business, because it features lumber, 
inside and out. The outer walls are finished 
with wood shingles, and the big lobby and 
sales display is paneled from floor to ceiling 
with knotty pine. The accompanying picture, 
taken with a hand camera, shows a corner of 
this paneling and a section of the fire place. 
C. Arthur Black cracked a characteristic joke 
about the paneling. “Knotty finish in a lumber 
office,” he said, “is a good thing. It gets the 
customer used to seeing 
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tional dress closet be installed?; (8) Would 
extra linen closets be desirable?; (7) Could a 
clothes chute be installed? There are more 
numerous questions in regard to basement and 
kitchen and bathroom, and in fact all the rooms 
of a house are covered. Preceding this check 
list, there is a section of 38 pages of Sugges- 
tions to Householders, in regard to the care and 
repair of the home, and a briefer one on the 
advantages of reconditioning, remodeling and 
modernizing. 

Housing and the Community is the subject 
of the other of the two main divisions of this 
volume. It considers housing in its relations 





knots. If a lumberman 
uses that kind of thing, 
himself, it isn’t such a 
shock when he sells 
knotty boards to the 
public.” But aside from 
this disarming humor, 
the finish makes this a 
handsome room; one 
that immediately creates 
the impression that here 
is a concern that under- 
stands how to use build- 
ing materials to get at- 
tractive and satisfactory 
results. This company 
maintains an architec- 
tural department of its 
own, and its own 
achievements help at- 
tract customers who 
have special problems 
to solve. The sales dis- 
play is subject to con- 
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stant change; but it 
includes almost exclu- 
sively the current and 
timely articles which the company desires to 
sell. In other words the display is a sales aid, 
and not a museum of changeless interiors which 
loses its appeal after it has been admired a 
few times. Care is taken not to overcrowd the 
space and thus make it look like an attic full 
of discarded furniture. It is better to have 
customers look carefully at half a dozen articles 
than to see a disorderly collection of half a 
hundred, no one of which registers. This com- 
pany does considerable financing with its own 
money. 





Remodeling Check List Provides 
Sales Ideas 


A very complete list of questions as to the 
need for improvements in all the rooms of a 
house is probably the most useful section of a 
new volume, No. 8, of the series that resulted 
from the Presidents’ Conference on Home 
Building and Home Ownership. The Home In- 
spection Check List is classified by rooms and 
by special equipment such as heating and 
plumbing. Most of these questions are sales 
suggestions for the lumbermen. About closets, 
for instance, there are eight questions, among 
them: (1) Would the installation of cedar-lined 
closets be practicable?; (2) Should an addi- 


ii +> 
oa 


Nii 








“Stop-in” trade is reached for by this 
who is located on one of the city’s busiest thorofares 


attractive 


lawn display of a Portland (Ore.) retailer, 





A glimpse of interiér of office of P. J. Black Lumber Co. 


to health and good citizenship, and the results 
of the lack of good housing, such as delinquency 
and accidents including fires. 

Copy of Volume 8 may be obtained from Dr. 
James Ford, Editor, President’s Conference on 
Home Building and Home Ownership, Depart- 
ment of Commerce Building, Washington, D. 
C,. for $1.15 postpaid. 





Financed Thirty-two New 


Homes 


CoLuMBus, OHIo, Oct. 24.—The Lumber- 
men’s Home Financing Co., chartered under 
Ohio laws slightly more than a year ago and 
backed by some of the leading retail lumber 
dealers of Columbus, financed and constructed 
32 homes with a total valuation of almost 
$250,000 during the first year of its existence. 
The organization was conceived by lumbermen 
who were desirous of aiding building when the 
building and loan companies and other similar 
agencies failed to give aid in financing such 
projects. 

The plan of financing was similar to that 
employed by building and loan associations with 
the exception that in many instances after the 
home was completed the loan, originally made 
through the Lumbermen’s Home Finance Co. 
was taken over by an insurance company. This 
released the money for other home building 
projects. Officers of the company are: 

A. D. Rogers of the A. E. Prentice Lumber 
Co., president and chairman of the board; 
J. E. Stewart, of the J. H. Zinn Lumber Co., 
vice president; Howard Potter, of the Creith- 
Potter Lumber Co.; J. Irwin Jones, of the 
Doddington Co., J. C. McNally of the Grand- 
view Lumber Co. and Howard McLees, of the 
Columbus Lumber Trade Exchange, directors; 
R. M. Lucas, a Columbus attorney, secretary 
and counsel. 

Announcing that the company had a consider- 
able sum of money available to continue home 
building operations, Mr. Lucas said: 

Our record of financing 32 new homes when 
all other local building activities were nearly 
at a standstill is an enviable one. The indi- 
vidual investor is evincing considerable in- 








terest in the purchase of first mortgages on 
these new homes constructed for owners, 
from the standpoint of safe investments of 
money otherwise lying idle. Every prospect 
is carefully investigated as to his ability to 
pay and the home must be located in a desir- 
able residential section of the city of Colum- 
bus or its suburbs. 


Purchased Interest of Partners 


CoLuMsBus, OulIo.—Thomas A. Jones, who 
with Daniel O. Jenkins, John O. Jenkins and 
William H. Jones founded the Jenkins-Jones 
Co., a retail lumber concern, about four years 
ago, has purchased the interest of his partners 
and will operate the company as the Jones Lum- 
ber & Coal Co. Mr. Jones was formerly gen- 
eral manager of the Doddington Co. 





Advertising Value of Improve- 


ments Exceeds Cost 


Take a look at the two photographs that ap- 
pear side by: side on this page, the first being 
a “before” and the other an “after” picture of 
the Iola (Wis.) yard of the Connor Retail 
Lumber Co., which has headquarters at Marsh- 
field, Wis. 

One of the yard managers of the line, who 
had been with the company for nine years and 
had back of him an experience of twenty-seven 
years in the retail lumber business—W. W. 
Potefield—was made superintendent of its nine 
yards. On his first visit to the Iola yard, he 
suggested that the office be rebuilt, knowing 
from long experience that a nice office is a good 
advertisement and attracts business. At that 
time the office had outside sheathing of drop 
siding, and the roof was of roll roofing material. 

The yard manager, Wolfgang Meixner, then 
started carrying out the superintendent’s sug- 
gestions, doing all the work himself, and the 
results have won the hearty commendation of 
G. R. Connor. 

The whole exterior was covered with dry 
shingles taken from the yard stock, these being 
all red cedars from the Pacific coast. On the 
roof, *A* were used. On the side walls, extra 
clears were used. Every other shingle used on 
the side walls was a 4-inch or less in width, 
being let down 1% inches, and a wider one was 
used on the line, the base line exposure being 
7 inches. Before applying the shingles they 
were stained at the yard in a green color, and 
the outside trim was painted white, so that a 
very pleasing effect was produced. 

An important part of the remodeling was the 
installation of a large display window. The 
inside of the office was also gone over. First 
of all, a new maple floor was laid. Then the 
walls were decorated in a cream color, with 
harmonious trim of light brown. 

“We can truthfully say,” writes a company 
official, “that the advertising value of this im- 
provement will more than pay for the total 
investment.” 
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Outside Displays of Lumber 
Items Help Sell ‘em 


In front of the buildings of the Hubner Lum- 
ber Co., Montebello, Calif., is a beautiful blue 
grass lawn. Not long ago passersby were sur- 
prised to find, instead of a flower bed in that 
lawn, a stack of shingles and lath in bundles; 
not set back from the sidewalk, either, but placed 
almost upon the walkway. Big piles, too; and 
large placards announcing the price per bundle 
—which was 75 cents, for the shingles. 

Then there was a long, narrow “bed” of 
flooring—a pile three feet wide and high, over 
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Price-marked display of shingles on lawn in 
front of Hubner yard 


which was placed a protecting cover of canvas. 
This, too, was surmounted by a large placard 
announcing the price. 

“We're selling shingles, and lath, and floor- 
ing, since we placed the displays on the lawn,” 
says L. C. Hubner, proprietor, “and we are 
getting the regular price for them. It is sure 
proof that if the lumber dealer displays his 
merchandise he can sell it.” 





An Unusual Compensation Case 


Lumber dealers and manufacturers employing 
members of their immediate families will be in- 
terested in a Wisconsin supreme court deci- 
sion regarding workmen’s compensation insur- 
ance in which the court overruled the Wiscon- 
sin Industrial Commission and the Dane county 
circuit judge in allowing a judgment of $1,200 
against an insurance company for a mother 
who employed her son on her farm. 

In Wisconsin all employers are required to 
have their workers covered by workmen’s com- 
pensation insurance where three or more per- 
sons are employed. In this case the mother 
paid insurance premiums for workmen's com- 
pensation insurance on her employees, includ- 
ing her son, who was killed when struck by a 
falling branch, on her farm. 

Both the industrial commission and the cir- 
cuit judge gave her the award against the in- 
surance company, the industrial commission 
pointing out that her insurance had been paid 
for her employees, including her son, and had 
been accepted by the company. 


’ 
October 29, 1939 


The supreme court held that the insurance 
company carried only the liability of the em. 
ployer, and in this case the employer had RO 
liability, and could not bring suit against her. 
self. Had the woman had no insurance she 
would not have been able to recover from her. 
self, the court pointed out, therefore she had 
no liability and could not collect from the jp. 
surance company. The court held that there 
was this difference in workmen’s compensation 
insurance, and that otherwise it would be like 
life, or accident insurance. 

The case was the first of its kind involving 
this question to be tried in Wisconsin, or 5 
far as is known, in any other court. 





Lumber Dealers Selling Corn 
Cribs 


Quincy, ILL., Oct. 24.—Lumber dealers of 
Quincy are unanimous in the opinion that the 
corner has been turned, that business is on the 
up-grade, and will continue to improve from 
now on. 

The present bumper crop of corn is largely 
resopnsible for much business for these dealers, 
Lumber for new corn cribs, sills for strength- 
ening old cribs, material for new roofs and re- 
pairs for corn cribs has been the principal out- 
put of all the Quincy yards the last few weeks, 


Walter Meyer, president and manager of the 
Quincy Lumber Co., has this to say: 


We have sold more stuff for new corn cribs 
this year than in many years, due largely 
to the low price of corn. It will start in at 
about twelve to fifteen cents around cribbing 
time, we are told. Farmers have a lot of 
old corn on hand which they stored from last 
year’s crop and they are building cribs to 
store this fall’s harvest. Business has been 
good with us, and I believe it is on the up- 
turn. I look for it to continue to improve. 


Ed Moller, secretary-treasurer of Moller & 
Vandenboom Lumber Co., with head offices and 
yards here, and line yards in Paloma, Bentley, 
Hull, Rockport, Nebo and Pleasant Hill in Iili- 
nois, and Canton, LaGrange, Maywood and 
Durham in Missouri, all in a radius of fifty 
miles of Quincy, said when asked regarding the 
lumber outlook : 

The only things new that are being built 
now are corn cribs for the big crop soon to 
be harvested. There is lots of repairing and 
remodeling of residences here in Quincy and 
some among the farmers in the _ country. 
Farmers are remodeling their corn cribs, 
making them stronger, while many are build- 
ing new cribs to add to their storage facili- 
ties. This is true not only in the Quincy 
yards, but all our ten line yards report the 
same conditions. Business seems to be pick- 
ing up and I believe it will continue to im- 
prove. 


Leo Middendorf, treasurer of Middendorf’s 
(Inc.), with a branch yard at Ursa, is confident 
there are better times ahead for the lumber 
business. His years of experience lead him to 
this conclusion. He said he has sold bills for 








Two pictures of the Iola (Wis.) yard of the Connor Retail Lumber Co. show it before remodeling and after—when redecorating had added 
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greatly to its advertising value 
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ots of corn cribs and material for repairing old 


S. 
mslagheck Brothers have had a large trade in 
lumber for building and repairing corn cribs. 
They predict a big increase in the lumber de- 
mand next spring. 

William Middendorf, president Middendorf 
Bros. Lumber Co., not connected with Midden- 
dorf's (Inc.), sees a big improvement and a 
bright future in the lumber business, and says 
their trade so far in October has increased 50 

cent over that of last year. “We have sold 
hills for numerous corn cribs and sills and lum- 
ber to repair and strengthen the old ones,” said 
Mr. Middendorf, who looks for business to pick 
up wonderfully after the Home Loan Bank for 
this district is in active operation. 

L. G. McTaggart, local manager for Gordon 
Van Tine, said: 

Trade here with us is surely picking up 
in good shape. It isn’t what it has been in 
good years, but compared with the last year, 
there is marked improvement. One thing 
we notice is that we are getting a great 
many inquiries, and most of these have de- 
veloped into sales. We circularize twice a 
year, for six weeks, and this fall we in- 
cluded material for corn cribs. This, I feel, 
has resulted in selling many bills for cribs 
that we otherwise would not have sold. 
When the Home Loan Bank gets established 
and people can refinance their homes, we'll 
see a big increase in the lumber business. 
Next spring I look to see a big demand for 
lumber. 


Remodeling Creates Activity 


SPOKANE, WasH., Oct. 22.—According to a 
report by Raymond W. Beil, retail manager of 
the Baird-Naundorf Lumber Co., the lumber in- 
dustry in Spokane has been showing a steady 
upward trend since July last. August sales 
showed an increase of 12'4 percent over July, 
and September sales 19 percent over August. 
This included millwork, lumber of all sorts, 
and masons’ supplies. Mr. Beil said: 

A part of this increase is seasonal, but 
last spring instead of enjoying a seasonal 
upturn, business fell off; so the advance this 
fall leads us to believe there is a general 
improvement in the Inland Empire. One of 
the factors contributing to increased lumber 
demand is the activity in’ the remodeling of 
homes. 


Re-open Yard and Mill 


_ Brazit, INp., Oct. 24.—Believing that now 
is the time to start plugging for the trade that 
is bound to come with improving business con- 
ditions, the son and daughter oi the late J. N. 
Halstead have re-opened the lumber yard and 
planing mill which has been closed since his 
death several years ago. The plant is being 
renovated and already they are putting in 
some material, and expect that later, perhaps 
in the early spring, they will take on a com- 
plete stock of lumber. In addition to selling 
the materials, the Home Supply Co, as the 
new firm is called, wiil also do contracting 
and repairing. 

“We feel,” said James N. Halstead, jr., “that 
this is a good time to stress roofing and paint- 
ing, as property owners have neglected these 
two items about as long as they can without 
serious damage and decrease to the value of 
their property.” He will look after the mill 
work, contracts and repairing, and his sister, 
Mrs. Ethel H. Conley, will manage the office. 
Both of them were associated with their father 
in the former business. 


Amends Anti-Shingle Ordinance 


South Benp, Inp., Oct. 24—On Monday 
night, Oct. 10, the City Council of South Bend, 
y unanimous vote, amended the existing anti- 
shingle ordinance to permit the use of No. 1 
edge grain wood shingles in the residential 
district. South Bend is the third city in Indi- 
ana to take such action in the last year, the 
other two being Terre Haute and Elkhart. Re- 
Ports from practically all sections of the United 
States where anti-wood shingle ordinances are 
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in effect indicate that resentment is developing 
against unfair legislation imposed upon the 
public in the matter of a choice of roofing ma- 
terial. In many sections lumber dealers, realiz- 
ing the effect of these hampering restrictions, 
are taking the necessary steps to secure the 
amendment of discriminatory ordinances so as 
to permit the use of No. 1 wood shingles. 





Committee to Prepare Lumber 


Manual 


WaSHINGTON, D. C., Oct. 24.—Representing 
practically every species of wood grown in the 
United States, nineteen leaders in the lumber 
industry have accepted the invitation of Secre- 
tary of Commerce Roy D. Chapin to become 
members of a committee in conjunction with the 
National Committee on Wood Utilization, of 
the Department of Commerce, to prepare a lum- 
ber manual for the use of the Federal Govern- 
ment. George F. Lindsay, an executive of the 
Weyerhaeuser interests, St. Paul, Minn., is 
chairman of the new committee, and W. M. 
Ritter, W. M. Ritter Lumber Co., Columbus, 
Ohio, is vice chairman. Both are well known 
and nationally prominent lumber manufacturers. 

Normally, the Federal Government purchases 
a billion feet of lumber a year, representing all 
species and grades of American woods. Lack 
of dependable information on species and grades 
for each particular purpose in many cases has 
led to uneconomic use and has resulted to the 
disadvantage of both producers and consumers. 
This lumber committee, representing both soft- 
wood and hardwood producers, will contribute 
the knowledge of the best minds in the in- 
dustry, supported by years of laboratory and 
practical research, and a handbook of recom- 


mended uses for lumber will be prepared for 
the Federal Government. It is expected that 
the Government will lead a movement to put 
each wood to its rightful and most economic 
use. Commenting on this project, Mr. Lind- 
say said: 

One of the most constructive co-operative 
moves as between the Department of Com- 
merce and the lumber industry since the 
establishment of American Lumber Stand- 
ards, it will have far reaching effects in the 
entire field of lumber consumption, since the 
example of the Federal Government in effi- 
cient wood using practices will in great 
measure be followed everywhere. 


Others members of the lumber manual com- 
mittee are: 

Fred Arn, Chattanooga, Tenn.; A. Triesch- 
mann and L. S. Beale, Chicago; C. Arthur 
Bruce, Memphis, Tenn.; John M. Camp, 
Franklin, Va.; V. L. Clark, Des Moines, Iowa; 
Wilson Compton, Washington, D. C.; Col. 
W. B. Greeley, Seattle Wash.; J. P. Hemp- 
hill, Madera, Calif.; H. C. Hornby, Cloquet, 
Minn.; Owen Johnson, Manchester, N. H.; 
B. W. Lakin, McCloud, Calif. C. R. MacPher- 
son, Palatka, Fla.; A. S. Murphy, San Fran- 
cisco, Calif.; F. W. Reimers, Hammond, La.; 
J. S. Weidman, jr., Trout Creek, Mich., and 
D. J. Winton, Minneapolis, Minn. 





Order Depends on Election 


Mount Wor, Pa., Oct. 24.—George A. Wolf 
& Sons, furniture manufacturers, here, have 
placed with the Sterling Lumber Co. of Phila- 
delphia, an order for 100,000 board feet of 
lumber, dependent on the re-election of Presi- 
dent Hoover and automatically cancelled in the 
event of a change in administration. The order 
is for No. 1 common Douglas fir S4S, with 
usual percentage of No. 2, at prices quoted 
Oct. 19. 


Line Yard Managers Visit Mills 


Kansas City, Mo., Oct. 24.—E. E. Woods, 
who not only is secretary of one of the larg- 
est and most important retail lumber dealer 
associations in the country, but is interested 
in a small line of retail yards, recently re- 
turned from an interesting trip to the Oklahoma 
mills of the Dierks Lumber & Coal Co., which 
was made for the purpose of giving the yard 
managers an opportunity to see these manu- 
facturing operations and become more familiar 
with the methods of producing the lumber they 
sell. The party consisted of eight officials and 
yard managers of the E. Woods Lumber 
Co., whose yards are located in southeast Kan- 
sas and northeast Oklahoma, the trip being 
made by automobile. It was the first experi- 
ence of this kind for three of the managers. 
Commenting on this trip, Mr. Woods said: 


The first stop was made at Wright City, 
where the party was greeted by J. D. Jones, 
mill superintendent. The first morning was 
spent in an inspection of the mill. The 
method of sawing the logs so as to secure 
the largest possible amount of clear lumber 
and keep as little as possible from going to 
the burner was explained, as was the per- 
fected process of kiln drying, where the 
exact amount of moisture is added and with- 
drawn and the lumber cured without season- 
ing cracks or end checking. No portion of 
a big mill operation more clearly demon- 
strates the difference between good lumber 
and ordinary stock. After inspecting the 
sawmill the party took automobiles that run 
on railroad tracks for a thirty-mile ride to 
the logging camp, where a typical logging 
dinner was served. Logs for this mill are 
cut from slopes near the top of the Kiamichi 
Mountain range, in a practically uninhabited 
section. The first frost had just fallen and 
the beauty of the forest was almost in- 
describable. 


Our second day was spent at the Broken 
Bow mill, where a large amount of fabrica- 
tion is done. Trimpak crates for citrus fruits, 
ecard tables and ironing boards are made here, 
and a gluing department is an interesting 
feature. Wide shelves for store counters 


are glued together so firmly that they hold 
The only 


better than the natural wood. 





hardwood mill of the company is located 
here. The oak flooring mill is a wonder. 
The machines speed so fast that men have 
to serve in relays in order to stand the 
strain. A seemingly worthless, ill-shaped, 
hardwood strip is converted into a perfect 
end-matched flooring board. Here the party 
were guests at a fish fry at the company 
lake, Floyd Thompson, general manager of 
all Dierks’ operations, J. S. Montgomery, 
manager of the Broken Bow mill, and A. C, 
Looney, manager, Dierks’ Arkansas mill 
being present. 

The drive from Broken Bow to the Pine 
Valley mill, 100 miles over a well graded 
dirt road mostly through the mountains, is 
perhaps the most beautiful of any in Okla- 
homa. At Pine Valley, where we arrived 
before sunset, we were met by Superintend- 
ent H. J. McAdams, who took us immediately 
out to a Choctaw camp fire, where corn flap- 
jacks, fish and game were cooked and served 
over the open fire. Most of the lumber from 
this mill goes into northeast Oklahoma. Mr. 
McAdams was greatly pleased to meet some 
of his customers and indicated his sincere 
desire to ship the orders so that they will 
be satisfactory. 

In normal times, good grades of lumber 
are in demand and the sale of low grades is 
a problem for the operators. Conditions are 
now reversed. Immense shed stocks of 
uppers have accumulated and the mills can 
not assemble enough No. 3 stock to satisfy 
the demand. This situation is illogical and 
absurd, and yet the American public, when 
good lumber can be had below the cost of 
production, calls for low grade stock that in 
many cases is unfit for the construction 
where it is used? 


Four days away from home were required to 
see these three large operations and R. C. 
Woods, general manager of the O. E. Woods 
Lumber Co., was highly pleased with the va- 
cation trip and the educational and practical 
value that resulted. In the party were: Har- 
lan DeLozier, Chelsea, Okla.; E. R. O’Brien, 
Claremore, Okla.; Grover Hill, Fort Scott, 
Kan.; Frank Ringstaff, Cherryvale, Kan.; O. 
H. Woods, Parsons, Kan.; E. E. Woods, Kan- 
sas City, Mo.; Thomas White and R. C. 
Woods, Independence, Kan. 
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"The Great Roofing Mystery’ 


It is a great mystery to many people, includ- 
ing no doubt a too-large number of lumbermen. 
Do you, for instance, Mr. Reader, know how 
asphalt roofing is made, and why? Why some 
kinds of roofing blister and others do not? 
What materials are used in roofing, and what 
the job of each is? What determines whether 
a roof will stand the test of wind and rain 
and sun and snow and sleet? If you do happen 
to know the answers to all these questions, do 
you know how to explain it to the next cus- 
tomer brought your way by fate, advertising 
and a leaky roof? If you don’t it’s time you 
learned, for you have plenty of competition 
from men who have roofing of a lower quality 
than what you sell, and therefore can quote 
lower prices. Technical knowledge and clear- 
thinking, plain-talking explanation is just 
about the only combination that can beat a 
sharp pencil, especially when folks are guard- 
ing their pennies so carefully. The necessary 
technical knowledge, presented in just the right, 
easily-understood manner, fairly bulges out of 
the booklet “The Great Roofing Mystery” 
which the Certain-teed Products Corporation, 
of New York, offers to send any lumberman 
who wants it. It contains valuable information 
for you, even if you never saw or expect to 
see a Certain-teed shingle. 


A Mow Milcor | Product 


MILWAUKEE, Wis., Oct. 24.—Announcement 
is made this week of how the Milcor Steel 
Co. is now offering a new metal siding for 
barns, garages, airplane hangars, tractor build- 
ings and warehouses, designed to meet the 
present day demand for beauty and utility. 

Instead of the customary oval corrugations, 
this new product has ribs which are flat on 
top and 2 inches wide. Between each rib, more 
than half an inch deep, is an indentation 2 
inches wide. The connecting metal is formed 
at a slight angle. The company points out 
that the design of this new product produces 
alternate highlights and deep shadows with 
consequent improvement in appearance. 

The new Milcor A-One siding, when formed 
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of Enduro Metal, is also being used to impart 
a smart, modern touch to store fronts and en- 
trances, but the primary purposes of the new 
design, it is pointed out, is to bring the cor- 
rugated sheets into line with the demand every- 
where for modern appearance and trimness. 





Increases Brush Profits by Dis- 
play Panel 


More brushes have been sold this year, by 
the aid of the display shown in the accompany- 
ing photograph, than were ever sold betore at 
the Leslie (Mich.) yard of the Holaday Lum- 
That may be why Mana- 


ber & Hardware Co. 











This enthusiastic yard manager of Leslie, Mich., 
says his new brush display has increased sales 
and profits to a total higher than ever before 


October 29, 1939 


ger F. R. Hennon wears such a pleased smile 
as he stands beside his silent sales aid—the 
Wooster Sampler Panel, with its neatly ar- 
ranged display, on both sides, of a complete 
line of twenty-six brushes. This novel brysh 
display was easy to install, being attached to the 
vertical shelving, on which it swings flush to 
either left or right, never interfering with the 
visibility of other merchandise, nor with aisle 
traffic, and thus making use of space hitherto 
unused. This yard is only one of thousands 
that are deriving greater profits in their paint 
departments through the use of this system of 
brush selling—full information in regard to 
which may be obtained from the Wooster Brush 
Co., of Wooster, Ohio. 

Consumer demand for these brushes js being 
greatly stimulated by a big campaign of na- 
tional advertising directed to the best sales pros- 
pects—people who like to fix up things around 
the house and now have more leisure than usual 
to do it, and those who make a hobby of home 
craftsmanship. Such people read Popular Scj- 
ence Monthly, Popular Mechanics and Popular 
Homecraft, so the Wooster advertising has been 
concentrated in these publications. Its effect 
will be cumulative, because this is the eighth 
year in which such a campaign has been con- 
ducted, and during that time there have been 
over a hundred and seven million individual ad- 
vertisements, these having likely been seen, ac- 
cording to advertising experts, by over two 
hundred million people. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Oct. 15, 1932, total 1,276,214 cars, as 
follows: Forest products, 37,977 cars (an in- 
crease of 242 cars above the amount for the 
two weeks ended Oct. 1); grain, 69,084 cars; 
coal, 276,656 cars; coke, 10,175 cars; ore, 13,774 
cars ; livestock, 47,443 cars; merchandise, 357,088 
cars; and miscellaneous, 464,017 cars. The total 
loadings for the two weeks ended Oct. 15 show 
an increase of 58,393 cars above the two weeks 
ended Oct. 1. 


Leak-Proof, In-Swinging Casements Will Sell 


The advantages of an in-swinging casement 
are sO numerous, from the points of view of 
both the retail lumberman and the home owner, 
that the offering of one that is leak-proof is 
good news for both. 

Housewives can be sold readily on the idea 
of installing in-swinging casement sash. The 
outsides can be cleaned without leaving the 
room, regular screens are used on the outside 
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Not a drop of this water got through between 
sash rail and frame, though there was 90 pounds 
of water pressure in the hose and it was held 
within 6 inches of the junction, in tests of the 
effectiveness of this “weather-tite” construction 





and do not soil the draperies, they are not ex- 
posed to the elements and require less re-paint- 
ing, and there is very little danger of breakage 
if they are left open during a heavy wind. Be- 
sides that, awnings can be used with them, and 
flower boxes too, and when such casements are 
open they do not mar the exterior lines of a 
home. The cost is much lower, because less 
trim is needed and less labor, while no expen- 
sive and complicated hardware is necessary, and 
regular stock screens and storm sash—not spe- 
cially constructed ones to match the inside 
finish—are used. 

A new type of patented in-swinging casement 
sash was put under severe test before being 
offered to the public. Tests for leakage were 
made by directing against the junction between 
rail and jamb, the full force of a hose, with 
water pressure of 90 pounds per square inch, 
held within six inches. Through this joint there 
could not be forced a single drop of water. The 
accompanying illustrations explain just why the 
joint is so tight. The lower one shows in sec- 
tion the form of the special weather-stripping, 
which is made of high grade spring bronze. 
This weather-stripping is attached to the sash 
on three sides, and on the hinge side to the 
frame, and the casement therefore closes in such 
a way that a very tight joint is formed. The 
bronze, of course, is very durable. 

This new “weather-tite” casement unit of sash 
and frame is the product of a manufacturer of 
quality millwork whose methods are the result 
of seventy-five years’ experience—Segelke & 
Kohlhaus Co., LaCrosse, Wis., a firm which 
has already won an enviable national reputation 





for the quality of its S & K “weather-tite” sash 
and door frames, with their exclusive lock-joint. 
Supplying of screens, storm sash, hardware and 
trim for installing these casements, as will be 
seen from the description above, is largely from 
the retailer’s regular stock, and will enable him 
to please many customers who have not here- 
tofore been able to secure a casement that fully 
met their requirements. 
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The manner in which this in-swinging casemem 

is made leak-proof is explained by drawings 

showing shape of patented weather-stripping, 

and its position in complete factory-built unit 
of sash and frame 
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National Retailers Review Year's 
Constructive Efforts 


[Special telegram to AmeRIcaN LuMBERMAN] 

LauIsvILLE, Ky., Oct. 26.—With a large at- 
tendance, the sixteenth annual convention of 
the National Retail Lumber Dealers’ Associa- 
tio was welcomed here today by Graham 
Brown, mill operator and owner of the Brown 
Hotel. The response was given by Orville H. 
Greene, of Syracuse, N. 

In his usual vigorous and effective manner, 
President A. J. Hager, of Lansing, Mich., deliv- 
ered the presidential address, replete with con- 
structive suggestions for closer co-operation of 
the producing and distributing branches of the 
industry, and more aggressive merchandising by 
the dealer to meet changing conditions. [Ex- 
tracts from Mr. Hager’s address appear on 
front page of this issue——EpiTor.] 

Reviews Valuable Association Services 

Following the report of Treasurer John 
Claney, of Chicago, Secretary Adolph Pfund 
reviewed the year’s work. Indicating a need 
for a national association, the secretary men- 
tioned President Hoover’s Conference on Home 
Ownership, in connection with which reports 
unfavorable to wood were corrected through 
efforts of an association committee. The sec- 
retary mentioned the Home Loan Banks, which 
will aid in the promotion of small frame homes, 
and dealt with efforts to maintain lien protec- 
tion; with the ‘standardization conference on in- 
sulating boards; with abating the roofing price 
differenfial to catalog houses ; with the effective- 
ness of the lumber distribution statement, and 
with a new service in the house valuator field. 
He closed with a high tribute to President 
Hager. 

"Exposing Lumber to Sale” 

A speech by Jacques Willis of Chicago, on 
“This is a Lumber Age,” was a high light of 
the day’s sessions. He told of selling wood pipe 
and tanks, and of progressing to plywood. His 
was a story of search into true values of wood 
and of discovering markets by “exposing lum- 
ber to sales.” He told of the superiority of 
wood in airplane construction, refrigeration, in- 
cubators, hangars, indoor tennis tables and the 
like. It was a thrilling story of markets 
patiently and intelligently sought on the basis 
of the fundamental quality of wood. 

President Hager appointed on the nominating 
committee Spencer Baldwin, of Jersey City, 
N. J.; Spencer Kellogg, Utica, N. Y.; C. H. 


Cowan, Mobile, Ala.; Steve Roemer, Bowling 
a Ky., and Hawley Wilbur, West Allis, 
jis. 


At the afternoon session J. B. Wand, of Jack- 
sonville, spoke briefly on lumber salesmanship. 
Mr. Hager spoke appreciatively of lumber jour- 
nals as a vital part of the dealer’s equipment. 
He then called upon several manufacturers and 
retailers to give opinions on next year’s pros- 
pects. 

Recent Buying Was for Stock 


C. C. Sheppard, president Southern Pine As- 
sociation, dealt with the importance of market 
information, and told of a questionnaire he sent 
out last month to retailers, to discover if in- 
creased buying of the past six weeks was for 
immediate consumption, or for replenishing 
stock. Replies were so valuable that the South- 
ern Pine p sates classified and printed them. 
They showed that 20 percent of purchases were 
for immediate use and 80 percent for. reserve 
stocks. Dealers advised mills not to begin 
increasing production. Mr. Sheppard suggested 
that means should be found through the associa- 
tion for dealers and manufacturers to exchange 
information. He added that he did not think 
the lumber market would regain real volume 
until farm products brought satisfactory prices. 

ther manufacturers called upon were J. F. 
Wigginton, Florida-Louisiana Red Cypress Co. ; 





Full report of the National Retail Lum- 
ber Dealers’ annual convention will ap- 
pear in the next issue.—Ep1ror. 





Bruce Clark, Elliott Bay Mill Co., Seattle; 
Tom Lehon; W. D. Sawler, of the Morgan 
Woodwork Organization; E. D. Packenham, 
Johns-Manville Co.; R. G. Wallace, Masonite 
Corporation; S. F. Bartlett, U. S. Gypsum Co.; 
Hugh Siegel, American Asphalt Roofing Co.; 
Frank Adams, Pacific Lumber Co, and several 
others. Retailers called upon were David Sea- 
man, of Long Island; C. H. Cowan, of Mobile, 
and King Dickason, of Tulsa. Consensus is that 
new construction will show little volume in 
1933, but that it will be a good year for push- 
ing modernization and _ repair. Secretary 
Berckes, of the Southern Pine Association, in 
summing up, said that 1933 would be a better 
year, general replies of retailers to letters indi- 
cate, and such questionnaires always have been 
accurate. Bad conditions are being rectified, 
and manufacturers are keeping production 
within the limits of consumption. 

Orville H. Greene, chairman of merchandis- 
ing council, introduced A. W. Holt, who demon- 
strated the house valuator method of figuring 
the cost of a house, and explained new services 
offered by the council. S. S. Solie, Janesville, 
Wis., president of Wisconsin Retail Lumber- 
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men’s Association, described the use he makes 
of this system in competitive figuring. One new 
service is the appending of key figures to 
house plans, in certain architectural magazines, 
by which dealers who will figure the base house 
can determine the cost of these houses in their 
communities. Three architectural editors, B. 
L. Johnson, of Chicago; Peter Ainsworth, of 
Des Moines, and J. H. Hawkins, of Philadel- 
phia, spoke briefly on this subject. 


Urges Co-ordinated Sales Effort 


The final feature of the session was a highly 
compressed address by Arthur A. Hood, of the 
National Homes’ Finance Corporation, of Chi- 
cago. It was a fighting appeal for a new align- 
ment to meet new conditions, and especially for 
co-ordinated work by manufacturer, dealer and 
contractor in the engineering, advertising, sell- 
ing and financing of homes. He described the 
rapid progress made by National Homes 
Finance Corporation, and the objectives it has 
set for itself. 





A Constructive Program 
(Continued from front page) 


want to be accused of being too much of an 
optimist, but it does seem that with a basic 
industry which is the most necessary, next to 
food, to the health and happiness of our peo- 
ple, we might, with some degree of success, 
do some things which would produce the thing 
most needed now—sales at a profit. You deal- 
ers have a grave responsibility—the future 
success of the industry depends, not on the 
manufacturer being able to produce in sufficient 
quantities but upon your ability to sell in com- 
petition with other commodities. 


Why Not a Building Council in 
Every Community? 


In every town and city in the United States 
there should be a building council made up of 
representatives of every line of business or in- 
dustry connected in any way with building. 
This council naturally would co-operate in such 
matters as city planning, building codes, zon- 
ing, sanitation, air conditioning etc. While it 
could be made an important factor in develop- 
ing business for the various trades interested, 
such as carpenters, masons, painters, plasterers, 
plumbers, electricians, lumber and_ building 
material dealers, realtors etc., it would have 
the welfare of the community in mind as it con- 
sidered building ordinances, plans etc., and pro- 
posed bond issues. 

This building council should meet at least 
monthly and should be addressed by some one 
who would discuss some problem particularly 
applicable to that community or who would 
bring in new suggestions and new ideas being 
discussed in other communities. 

The building council should foster the idea 
of buying materials at home and employing 
local labor. Present methods of letting con- 
tracts for public buildings do not always benefit 
local communities. These contracts often are 
taken by outside contractors who buy their 
material on the basis of cheap competition, and 
the money spent does not produce the full 
measure of aid for the community in which the 
improvement is made. This council would en- 
deavor to see that contracts for public improve- 
ments would specify that local labor be em- 
ployed and that material be purchased through 
local dealers, provided prices were right. 

The building council could take co-operative 
action in combatting the inroads on the business 
and industry of the smaller towns by competi- 
tion from the cities and help to protect the 
business of the local retailers in every line. 

Much money is being spent in an effort to de- 
velop a satisfactory steel house that can be sold 
at a moderate price. If this effort succeeds, the 
erection of such houses will not be done 


altogether by local labor. Every sale of this 
kind of a house will take away some work from 
carpenters, brick masons and other artisans, 
Of course there will be some local work, but 
not as much as if the houses were built of brick 
and lumber. This would also reduce the local 
sale of lumber, brick, cement and other ma- 
terials. 

The building council could help build up a 
community consciousness that would have a 
tendency to prevent going around the local re- 
tailer. It would bring out more strongly the 
interdependence of one dealer with another and 
the relations between the members of the com- 
munity. 

Small communities are interested in maintain- 
ing as large a market for labor as possible. 
There is a field for co-operative work between 
the dealer and the laboring man, to the end 
that the needs of the community be amply 
supplied through local labor and material. If 
some one in the community wants, for example, 
a barn, a garage, a chicken house or some other 
building all complete, the dealer and the car- 
penter must be in position to quote complete 
prices and to show the customer that price and 
service are right. 

The building council working co-operatively 
would have an influence in the community that 
no individual could have. It could speak as a 
unit to the city council and the building and 
lean associations, banks, or the county com- 
missioners. Back of this building council would 
be many employees and many voters. 


The local building council could make its own 
rules and regulations. It could make whatever 
membership charge it deemed advisable and, if 
desired, could limit the membership to certain 
lines or extend it generally. 

A building council in every community could 
do much to create a desire for home owning, 
for civic betterment and community conscious- 
ness. 


Loggers See Importance of Markets 


Necessity of Co-operating With Mill Men in Reaching Consumer Is Stressed at Pacific Logging 
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Congress—Discuss Road Building, Fire Prevention, Costs 


Tacoma, WasH., Oct. 22.—The annual log- 
gers’ banquet in the Winthrop Hotel here last 
night marked the closing of the twenty-third 
annual of the Pacific Logging Congress. In 
the words of Secretary Whisnant, it was one 
of its most successful And that is 
saying much of an institution that has had a 
marked influence on this great industry since 
1909, a period during which the changes in 
logging practices have been almost revolu- 
tionary. 


New Generation Making Itself Felt 


The automobile industry has been praised for 
its system of pooling patents. No less praise- 
worthy has been the action of the loggers, who 
for the last twenty-two years have come to 
the annual sessions of the Congress and given 
others the benefit of improved methods of log- 
ging they developed—given their experiences 
frankly and freely, both as to their successes 
and failures. During this period there has been 
a great change in personnel. As time has 
passed many of the pioneers have retired from 
active participation in the technical phases of 
logging, and a younger generation has taken 
their places. Where the earlier day sessions 
were blue with the cigar smoke of the “woods 
push,” dressed in his Sunday clothes for his 
visit to the city and the Congress, the sessions 
now are white with the cigarette smoke of the 
graduate engineer woods superintendent of 
today. The logger has progressed from the day 
of the 10x13 wood burning yarder to the pres- 
ent with “cat” logging, slack lines, high leads, 
automatic coal stokers, electric units, bulldozers, 
and diesel-powered machines. 

Each succeeding congress develops new topics 
of interest covering broader fields. True, inter- 
est has been held in some topics right through 
—as for example, costs of yarding, loading, 
falling and bucking. 

Discussions during this congress ranged from 
tariff and taxes to markets, sales and uses of 
the manufactured lumber, species, covering 
engineering, in its various branches, selective 
logging, costs, sorting logs, moving dirt, rail- 
road building and maintenance, tractors, trucks, 


sessions. 


bulldozers, fuel, power, labor, industrial insur- 
ance, employment etc. 

The re-election of Paul Freydig as president 
was an especial appreciation of such a suc- 
cessful year’s work during the most trying 
period since the first congress was held. 


Visit to Logging Operation Is Memorable 


The annual visit to operations in the field 
was certainly the most spectacular and interest- 
ing trip the congress has taken in many years. 
The ideal location for such a show contributed 
no less to this occasion than the careful plan- 
ning and elaborate preparations on the part of 
George Drake and the entire organization of 
the Simpson Logging Co. Mark Reed, well- 
known logger, lumber and pulp manufacturer, 
business man and politician, is the head of the 
Simpson Logging Co., the host on this mem- 
orable occasion. 

As has been usual for the last few years, 
moving pictures of operations played a part in 
demonstrating the use of improved equipment, 
particularly showing the use of crawler-type 
tractors, in use with bulldozers and logging 
arches. 


Colleges and "Independents" Represented 


In addition to the large attendance of log- 
ging operators, there was a strong representa- 
tion from the United States Forest Service, 
and the two big forestry schools, of the Uni- 
versity of Washington and the Oregon State 
College, were represented by their respective 
deans—Hugo Winkenwerder and Geo. W. 
Peavy, and members of the faculties and stu- 
dent bodies. 

In the Douglas fir region there is, in addition 
to the lumber operator logging for his own 
mills, the so-called commercial or independent 
logger. The latter has no mill interests, but 
markets his logs to mills, usually located on 
tidewater. The interest of the independent 
logger in the ultimate market for the product 
of the log was brought to the front early in 
the discussions through a masterful presenta- 
tion of the subject by C. H. Kreienbaum, sales 
manager of the Reed Mill Co., Shelton. 





"Snaps" of Modern Logging Equipment Exhibited to 


Members of Pacific Logging Congress at 
Shelton, Wash., Camp 








Upper left— 
Washington jammer, 
specially designed for 
loading fir logs, at 
work in the tractor 
camp of the Simpson 
Logging Co. 
Upper right— 
This “Blue Ox” Cle- 
trac is showing the 
Pacific Logging Con- 
gress how it brings a 
load from the cold 
deck on the ridge 
above 


Lower left— 
This Cletrac is 
equipped with bull- 
dozer —which Pacific 
Coast loggers have 
found to be an eco- 
nomical way of mov- 
ing dirt 
Lower right— 
The famous new Die- 
sel-powered Caterpillar 
is here shown in ac- 
tion before Pacific Log- 
ging Congress party, 








at Simpson camp 


A declaration of Forest Service policies, par- 
ticularly in respect to Forest Service timber 
sales, was made in a paper by Maj. Stuart 
chief forester, which was read by W, B 
Greeley, secretary manager West Coast Lym. 
bermen’s Association. 

The resolutions adopted recorded the Log- 
ging Congress as being favorable to such 
changes in industrial insurance and workmen's 
compensation laws in Washington and Oregon 
as will provide adequate protection to workmen 
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Seattle, 


te-elected 


FREYDIG, A. 
Wash.; Portland, 
President Secretary 


W HISNANT, 
Ore.: 


and permit employers to determine with rea- 
sonable accuracy the costs that will apply; with 
depreciated currencies and cheap foreign lab 
threatening the existence of American industry, 
it is essential to protect the industries of this 
country from the flooding of American markets 
with foreign goods, and the President of the 
United States is requested to impose such new 
and additional duties on imports now flooding 
the country at the expense of American indus- 
try and labor as will equalize this currency 
depreciation; thanks were extended the Win- 
throp Hotel and to the trade journals and news 
papers. 
Oregon's Governor Greets Congress 


At the opening session Dean Peavy presented 


a message of greeting from Gov. Meier, ol 
Oregon, who said in part: 

The lumber industry of Oregon meets more 
than 60 percent of the industrial payroll ot 
the State and employs more than 40,000 
workers. It is concerned with the conversion 
into usable products of 400 billion feet 0 
standing timber. 

May there be in the minds of the leaders 
in the lumber industry, assembled at this 
congress, a recognition of the fact that our 
industrial and social organization is in 4 





period of transition and that this period of 
change, of reconstruction, will demand self- | 
denial, co-operation, together with unselfish, | 
farsighted leadership. It is my firm convic- 
tion that the men who have made of America 


the greatest industrial nation in the world, 
can play a major role in the creation of 4 
new era of economic and social stability. 


President Freydig, in opening the first ses 
sion, briefly outlined this year’s congress; fr 
ferred to the trying conditions under which the 
industry has labored which have brought 4 
knowledge of a better way of doing things ame 
eliminated inefficiencies; taught the need @ 
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Pacific Logging Congress members and “Olympic loggers’ special” at Simpson Logging Co. camp. 


co-operation in individual organizations, the 


| importance of better salesmanship and firmness 





| 


of price for the product offered; and paid a 
tribute to loyalty and integrity of the men in 
| the woods. 


Urges Loggers Support Coast Association 


of Loggers, Millmen 
was a subject handled by 
Cc. H. Kreienbaum, in such a manner that it 
at once engaged the intense interest of his 
hearers and gave the sessions a great start in 
intelligent consideration of the broader aspects 
of loggers’ interests. One of the objects 


“Common Problems 
and Sales Managers” 


| frankly stated was to secure whole-hearted sup- 
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port of the loggers for the work of the West 
Coast Lumbermen’s Association and the favor- 
able discussion following it evidenced remark- 
able success in gaining that result. 

The logger was urged to turn his attention 
more largely to interesting ultimate consumers 
n the lumber produced from them, rather than 
concentrating on daily operating. Accumulation 
of stumpage, and realization of profit from its 


increase in value, has been the aim of the 
logger in the past, but it is vain reasoning to 
think that he can continue along this line, for 
his fixed charges are a problem today. 

Good Merchandising Profits Logger 

Future profits will be obtained only from 
better merchandising, and the logger can no 
longer afford to turn over, indifferently, his 


product to other agencies. The logger’s first 
interest nowadays is the consuming market, for 

1 the improvement of marketing methods de- 
pend stumpage values. The logger’s share is 
in direct proportion to the price obtained by 
the lumber mill’s sales manager, and the sales 
manager deserves the logger’s support in meet- 
ing such problems as concern the stimulation 
ot lumber consumption through trade promo- 
tion. 

The whole industry, however, as well as the 
logger, lacks interest in the public’s final esti- 
lation of its product, and shows insufficient 
-operation in reaching that public. The lum- 
erman is selling as he did for generations— 
too often there is not sufficient capital and 
equipment to process beyond the green stage; 
inferior second-growth is substituted for old- 
growth; grades are crowded—and the market 
is thus being undermined by such bad prac- 
tices. Salesmen who have never seen the mill, 
g0 out to sell its product, and the manufacturers 
have failed to make an exhaustive study of the 
retailer’s problems. 


Retail Problems Should Interest Logger 


The lumber market must be reconstructed 
through promotion and development of new 
products through research. Producers, to last, 
must develop a preparation of product that will 
appeal to the consumer, must present new 
ideas—which may best be obtained from the 
young men who have imagination and courage 
and can work. Instead of pouring from the 
forestry colleges into logging management, the 
youth should devote themselves to architecture 
and such other subjects as will help them to 
extend the market for lumber. Their efforts 
should be supported through the West Coast 
association by trade promotional work, which 
has been highly successful for cedar shingles 
and hemlock. The whole industry, including 








the logger, must achieve more unanimity in 
seeking markets, turn its eyes away from 
methods of the past and realize that the eco- 
nomic dawn is breaking in another quarter. 

Following Mr. Kreienbaum’s address, there 
were many expressions of appreciation of its 
points from various leaders who commended its 
thought and particularly urged the necessity 
for greater support of the work of the West 
Coast Lumbermen’s Association. 

Minot Davis, Weyerhaeuser Timber Co., said 
it is now time the bigger problems should be 
considered; that the West Coast Lumbermen’s 
Association should be supported; that young 
men in the forestry schools should specialize 
in the sale and uses of lumber as a most im- 
portant phase of the business; and expressed 
the opinion that the tariff on lumber is a big 
factor in the present small increase in activity 
of the industry. 

During the noon recess, many of the loggers 
attended a luncheon of the Tacoma Engineering 
Club. Here it was brought out that courses 
in logging engineering at the forestry schools 
of the Pacific Northwest were first sponsored 
by the Pacific Logging Congress, and Dean 
Hugo Winkenwerder, of the University of 
Washington forestry school, stated that he had 
been so impressed by the discussion of sales 
that he intended to investigate the possibilities 
of developing a sales engineering class in the 
logging engineering course. 


Reviews Methods of Logging Road Building 


At Wednesday 
Stamm, 
lamet, 


session, FE. P. 
Cath- 
opened the subject of “Moving 


afternoon 
Crown Willamette Paper Co., 
Wash., 





J. J. DONOVAN, R. W. VINNEDGE, 
Bellingham, Wash.; North Bend, Wash.; 
Made Honorary Life Presided as Toast- 

Member master at Banquet 


Dirt Cheaper” with a comprehensive study of 
the development of methods. He discussed the 
development of power shovels, up to the present 
diesel type, said transportation is the biggest 
item in moving dirt cheaper; there are many 
types of hauling equipment; scrapers of the 
pull type are efficient under favorable condi- 
tions. Mr. Stamm was a pioneer in the use of 
the scraper of the push type, commonly known 


as the bulldozer. He gave an interesting ac- 
count of his experiences in the use of the bull- 
dozer mounted on a tractor. Several operators 
who have used bulldozers expressed the opinion 
that they would hate to build railroads without 
these machines. 

The discussion of log scaling and grading 
brought out the fact that there is considerable 
need for changes to meet present conditions. 


Understanding of Humidity Avoids Fires 


Maj. C. S. Cowan, chief of the Washington 
Forest Fire Association, on the subject of “For- 
est Protection,” said that forest protection in 
Washington is a story of achievement. It was 
only about ten years ago that the term “rela- 
tive humidity” was sprung on loggers. An 
understanding of relative humidity has saved 
the industry hundreds of thousands of dollars. 
He told of many other instances of real prog- 
ress in preventing forest fire losses. Changes 
in logging methods will continually bring new 
problems in forest protection. Maj. Cowan, at 
the request of President Freydig, also described 
the work of fighting the infestation of hemlock 
looper on the Olympic Peninsula. 


Notes on Operating Costs Compared 


“Costs” have always played a most impor- 
tant part on logging congress programs and 
Friday morning was devoted entirely to this 
subject. Orville Miller, Koster Products Co., 
Portland, presided over this session. Costs in 
the different divisions were discussed by the 
following operators: 

Engineering costs: L. Calder, Willapa Har- 
bor Lumber Mills, Raymond, Wash.; E. T. 
Clark, Sauk River Lumber Co., Everett, Wash. 

Railroad construction costs: Robert Con- 
klin, Weyerhaeuser Timber Co., Longview, 
Wash.; C. O. Marston, Clark & Wilson Lum- 
ber Co., Wilark, Ore. 

Falling and bucking: Clarence Vandercook, 
Long-Bell Lumber Co., Longview, Wash.; 


Faye Abrams, Booth-Kelly Lumber Co., Eu- 
gene, Ore. 

Cold decking: F. C. Baker, Weyerhaeuser 
Timber Co., Longview, Wash. 

Yarding and loading fir: S. A. Stamm, Mer- 
rill & Ring Lumber Co., Pysht, Wash.; W. M 
Walker, Chas. R. McCormick Lumber Co., 


Camp Union, Wash. 


Fuel costs: Ernest Allison, St. Paul & Ta- 
coma Lumber Co., Tacoma, Wash. 


Railroad operating maintenance 
Frank Baker, Clark & Wilson Lbr. Co., 
ark, Ore. 

Booming and rafting costs: E. 
Chas. R. McCormick Lumber 
Walker, Wash. 


Truck hauling: Truman W. 
Ronde Pine Co., Pondosa, Ore. 


costs: 
Wil- 


E. Young, 
Co., Camp 


Collins, Grande 


Forest Service Timber Sales Policy 


Friday afternoon session was opened with 
W. B. Greeley, secretary-manager West Coast 
Lumbermen’s Association, reading a paper by 
Chief Forester R. Y. Stuart. This was one of 
the outstanding papers of the congress, and 
outlined the policies of the United States For- 
est Service with particular reference to timber 
sales, which is a topic of great interest to lum- 
bermen in these days of a great potential 
capacity and little demand. At the direction 
of President Hoover, it is the policy of the 
Forest Service to restrict sales of Government 
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timber. The present policy is to sell to existing 
sawmills where the mills are dependent on For- 
est Service timber, or where it means economi- 
cal recovery because intermingled with private 
timber being operated; to sell to domestic pulp 
mills; to sell wind thrown, fire killed or bug 
infested timber. 

Some operators in Government timber have 
asked for reductions in contract prices. This is 
not possible under the law, nor could it be 
deemed fair to other operators or others that 
had bid on the timber. Under present condi- 
tions, there are other ways to secure some 
relief. The Government is not enforcing time 
limits, and no logger has been forced to log 
during the present period in order to fulfill a 
contract. It is also felt that the small per- 
centage of Government timber being operated 
is not sufficient to affect the market. The total 
cut from all national forests for the fiscal year 
ended June 30, 1930, and including timber for 
purposes other than lumber, was equivalent to 
4.9 percent of the 1929 lumber cut. 

Favors Sustained Yield and Selective 

Logging 

The Forest Service is anxious to encourage 
the sustained yield basis of operations among 
private timber owners, and will entertain plans 
for combining national timber with that of pri- 
vate owners for sustained yield operations. 
Maj. Stuart advocates increased use of selec- 
tive logging methods. In conclusion he ex- 
pressed the opinion that the lumber industry is 
needlessly pessimistic regarding its prospects. 

A very frank and free discussion of timber 
sale contracts and methods was entered into 
with Forest Service officials on one side, and 
operators on the other. The attitude of both 
sides was that of trying to reach the most 
practical methods of handling sales for the 
good of all concerned. 

“Reproduction Problems Under Forest Serv- 
ice Cutting Contracts” was the subject of an 
interesting paper by Neil Jamison, Sauk River 
Lumber Co., Everett, Wash. Mr. Jamison 
mentioned hardships imposed on the operator 
by some regulations. He pointed out the 
fallacy of leaving single seed trees, and advo- 











ROY F. MORSE, E. G. GRIGGS, 
Tacoma, Wash.: 


Longview, Wash.; 
Authority on Work- 
men’s Compensation 


Participated in the 
Discussions 


cated eliminating this regulation from contracts. 
He also gave the opinion that spring slash- 
burning should be eliminated. 

Col. Greeley, commenting on Maj. Stuart’s 
paper, said that in his opinion the principle of 
selective logging holds more promise for the 
satisfactory solution of liquidating timber on a 
practical basis than any other item. He com- 
mended this topic to the Forest Service as a 
major item of national forest research. 

Roy Morse, Long-Bell Sales Corporation, 
Longview, gave a comprehensive discussion of 
the subject of industrial insurance. On the 
subject of workmen’s compensation, Mr. Morse 
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is considered an authority. He touched on the 
history of the Washington act passed by the 
legislature in 1911, and amended at nearly 
every session since. The original premium on 
the logging class was $2.50 per $100 of pay- 
roll. It has been increased many times until 
in September, 1932, it had reached $11. In 
June, 1917, the medical aid act was passed and 
the rate was 2% cents per day. That has been 
increased until now it is 10 cents per day. 

Reopening of cases by appealing to the courts, 
in cases where the injured workman is not 
satisfied, has added greatly to the costs in re- 
cent years. The lowering of wages, together 
with the heavily curtailed operations of the last 
few years, have had much to do with increasing 
costs. As matters now stand, it is an intoler- 
able burden. 

The Washington law is known as the monop- 
olistic type, and leaves no choice to the operator. 
Many other States have optional laws, whereby 
the operator may elect to pay into the State 
fund, or he may elect to purchase insurance 
from insurance companies, or to put up a bond 
and carry the insurance himself. Mr. Morse 
recommends the optional type as most effective 
and satisfactory. 

Other speakers contributing to the discussion 
were: J. J. Donovan, Frank Reed, L. H. Mills, 
D. S. Painter, Maj. E. G. Griggs. 


President and Secretary Continue 


At the close of Friday afternoon’s session, 
Secretary Whisnant expressed his joy at the 
great success of the 1932 sessions, and told of his 
appreciation of the membership shown by their 
splendid attendance, and their earnest attention 
to all discussions, even up to the closing hours 
of the last day. He announced the re-election 
of Paul Freydig as president, being a tribute 
to the successful administration this year. Mr. 
Whisnant, to whom much credit is due, as was 
freely expressed by the administration, was re- 
appointed secretary, and will conduct the organ- 
ization’s offices for another year. 

Then, calling the veteran logger, engineer, 
lumberman and pioneer member of the Con- 
gress, J. Donovan, to his feet, Secretary 
Whisnant, on behalf of the board of directors, 
presented Mr. Donovan with an honorary life 
membership in the Congress. 


Camp Visit Draws Big Crowd 


Thursday was field day. And what a field 
day it was. The weather was threatening, but 
the drizzle was not enough to dampen the spirits 
of the logger visitors. It was a happy thought 
to break up the business sessions with a day 
in between for viewing actual operations in the 
field. No more interesting operation could 
have been selected than that of the Simpson 
Logging Co., Shelton. Its location being an 
easy drive from Tacoma, was point No. 1 in 
its favor. The hospitality of the Simpson com- 
pany was so complete, and the operations. of 
such magnitude and so ultra modern in methods, 
that the attendance on this trip was greater 
than at any other session of the congress. Then, 
too, equipment manufacturers added to the 
occasion by lending additional equipment for 
demonstration purposes, so that the visiting 
loggers could see several makes of crawler 
tractors, arches and bulldozers at work. While 
tractor logging is not new in pine timber, it is 
still a novelty in the Douglas fir region. 

The automobile caravan carrying the visitors 
left Tacoma at 8:00 o’clock, arriving at Shelton 
about 9:30. At 10:30 the party boarded the 
Olympic loggers’ special train of five coaches, 
and went out over the main line, with roadbed 
as smooth as a transcontinental railway. This 
main line road, known as the Peninsular Rail- 
way, is a subsidiary of the Simpson Logging 
Co. Along this road the train crossed over 
two of the highest railroad bridges in the coun- 
try, and arrived at Camp 3, where an excellent 
lunch was served to the nearly 300 visitors. 

Most of the afternoon was spent in inspection 
of the woods operations. Among the new 


equipment seen here was Caterpillar Tractor 
Co.’s Diesel Cat, and the Sixty-Five; Cleve- 
land Tractor Co.’s Blue Ox tractor; Allis- 
Chalmers Model L tractor; Willamette-Ersted 
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Co.’s Hyster boom arch; Willamette-F 
Co.’s Hyster bulldozer; Pacific Car & Se 
Co.’s Carco yarder; Isaacson Iron Works’ read 
builder. 


Two Modern Plants Leshed Over 


Leaving the woods shortly before dark th 
special arrived back in Shelton, and the visitors 
were conducted through the plants of the Reed 
Mill Co. and the Rainier Pulp & Paper Co 
operated by the Mark Reed interests, and allied 
with the Simpson Logging Co., of which Mark 
Reed is president. These two modern plants 
the latter manufacturing rayon pulp and both 
operating three shifts a 
day, were by no means 
the least interesting part 
of the day’s trip. 

This proved to be one 
of the best attended as 
well as most interesting 
logging congress side. 
trips of many years. It 
was not only enjoyable. 








GEORGE L. DRAKE, 
Superintendent of 
Camp Visited by 

Congress 





but intensely interesting 
and highly educational. 

The Simpson Logging 
Co. has the heartfelt 
appreciation of the Pa- 
cific Logging Congress 
for its splendid hospi- 
tality. 

Those who wished left on the return trip 
to Tacoma immediately following the mill in- 
spection. Many, however, remained for dinner 
at the Shelton Hotel, returning to Tacoma 
later in the evening. 


President May Order Lumber 


Tariff Increase 

Wasuincton, D. C., Oct. 24.—President 
Hoover today directed a letter to the Tariff 
Commission asking that it look into existing 
tariff rates in the light of depreciated foreign 
currencies. In order “to afford all possible 
relief to unemployment” in certain communities 
“unfavorably affected by increased importation 
of competitive products” he directed the com- 
mission to consider the new relation of pro 
duction costs abroad resulting from their re- 
cently depreciated and still falling currencies. 
This depreciation has amounted to from 5 to 55 
percent in some of the countries which are 
shipping their products here to compete in the 
domestic market against our domestic products 
which employ our domestic labor. 

President Hoover included lumber in_ the 
items on which existing tariff rates should be 
considered. Among the communities which he 
cited as being adversely affected by lumber im- 
portations are: Everett, Seattle and Hoquiam, 





Wash.; Portland, Ore.; New Orleans, La; 
San Francisco; St. Louis, Mo.; Memphis, 


Tenn.; Little Rock, Ark.; Norfolk, Va.; Grand 
Rapids, Mich.; Jamestown, N. Y., and Bur- 
lington, Vt. 

Under the law, the President may, upon the 
proper findings by the commission, raise the 
tariff by 50 percent. Lumber generally now 
carries a former tariff of $1 per thousand, and 
an additional tariff placed by the last Congress 
of $3, making a total $4 tariff. By specific 
provision, however, the $3 tariff is not subject 
to the flexible provisions, so that only the $1 
tariff could be increased. This would prove of 
some help, however, raising the import duty by 
50 cents per thousand. 





A FLOWER BOX, turned out by special ma- 
chinery, has been invented by R. H. Potter, 
Riverside Box Mills, Yarmouth, England, and 
he believes that its advantages will enable tt 
to displace cardboard. 
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Associations’ Plans and Activities 


Noy. 3-5—California Retail Lumbermen’s Associa- 
tion, Hotel Alexandria, Los Angeles, Calif. 
Annual. 

Nov. 15-16—National Wood Industries meeting, 

“ ynder auspices wood industries division, Amer- 
ican Society of Mechanical Engineers, James- 
town Hotel, Jamestown, N. Y. 

Nov. 17-19—Central States Forestry Congress, 

“ Brown Hotel, Louisville, Ky. Annual. 

Dec. 3.—Massachusetts Retail Lumber Dealers’ As- 


sociation, 3oston, Mass. Annual. 
Dec, 12-16—Society of American Foresters, San 
Francisco, Calif. Annual. 


1933—Canadian Lumbermen’s 


31 and Feb. 1, 
oe. * Royal Hotel, Montreal, 


Association, Mount 
Canada. Annual, 
Feb. 14-16, 1933—Wisconsin 
Association, Municipal 
kee, Wis. Annual. 

Jan, 12-14—Mountain States Lumber Dealers’ Asso- 
ciation, Cosmopolitan Hotel, Denver, Colo, 

Annual. 

Jan. 17-19—Northwestern Lumbermen’s 
tion, Auditorium, Minneapolis, Minn. Annual. 

Jan. 18-20—Pennsylvania Lumbermen’s Associa - 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 

Jan. 23-24—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Daniel Boone Hotel, 
Charleston, W. Va. Annual. 


Retail Lumbermen’s 
Auditorium, Milwau- 


Associa- 


Jan. 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual. 

Jan. 26—Tennessee Lumber, Millwork & Supply 





Dealers’ Association, Noel Nashville, 


Tenn. Annual, 

Jan. 25-27—Southwestern Lumbermen’s Association, 
Ararat Temple, Kansas City, Mo. Annual. 

Feb. 1-3—Michigan Retail Lumber Dealers’ 
ciation, Pantlind Hotel, Grand Rapids, 
Annual. 

Feb. 7-9—Iowa Lumber & Material Dealers’ 
ciation, Shrine Temple, Des Moines, 
Annual 

Feb. 7-9—Illinois Lumber & Material Dealers’ Asso- 
ciation, Stevens Hotel, Chicago. Annual. 

Fed. 8-10—-Western Pennsylvania Builders’ 
Dealers’ Association, Webster Hall, 
Pa. Annual. 

Feb. 9-10—Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association, Sheraton Hotel, 
High Point, N. C. Annual. 

Feb. 17-18—Virginia Lumber & 

Dealers’ Association, John 

Richmond, Va. Annual. 

22-24—-Nebraska Lumber 

tion, Omaha, Neb. Annual, 

Feb. 23-24 aitestentet Retail Lumber Dealers’ As- 
sociation, Robert E, Lee Hotel, Jackson, Miss. 
Annual. 

Fed. 23-25—Kentucky Retail Lumber Dealers’ As- 
sociation, Brown Hotel, Louisville, Ky. Annual. 


Hotel, 


Asso- 
Mich. 


Asso- 
Iowa, 


Supply 
Pittsburgh, 


Building Supply 
Marshall Hotel, 


Feb. Merchants’ Associa- 


West Coast Meeting Postponed 


Tacoma, WAsH., Oct. 22.—Directors of the 
West Coast Lumbermen’s Association, at an 
executive session here last week, decided to 
postpone the stockholders’ meeting, originally 
set for Oct. 18, to Nov. 10. It will be held 
in Tacoma. 

Col. W. B. Greeley, secretary-manaver, re- 
ported a steady increase in membership ap- 
proaching the 80 percent representation of the 
industry which has been set as a goal to war- 
rant continuation of the association. The direc- 
tors voted to defer all decisions relative to 
membership until the stockholders. meeting 
Noy. 10. 











Appalachian Hardwood Annual 
Meeting 


CINCINNATI, Onto, Oct. 
tual meeting of the 


24.—The first an- 
Appalachian hardwood 
manufacturers since they changed the Appa- 
lachian Hardwood Club to the Appalachian 
Hardwood Manufacturers (Inc.) will be held 
here Dec. 7, it has been announced. Pres. 
John Raine, of Rainelle, W. Va., in issuing 
the call said that the chief topic for discussion 
will be the organization’s principal activity, 
research and trade extension, which since the 
ast annual meeting has been pursued on an 
expanded scale and in spite of adverse condi- 
tions has benefited every Appalachian hard- 
wood manufacturer, with promise of even 
greater accomplishments once conditions ap- 
proach normal. 

Prior to the general session there will be 
a conierence of the trade extension committee, 





to outline a program of activities for 1933, for 
submission to the membership, and it is evi- 
dent that this committee will be in full atten- 
dance. 


Set Date for Annual Meeting 


SEDALIA, Mo., Oct. 24.—Meeting here last 
Thursday, officers and directors of the Cen- 
tral Missouri Lumbermen’s Association set 
Friday, Nov. 18, as the date for the annual 
convention to be held in the Bothwell Hotel in 
this city. The board at first was undecided as 
to whether a convention should be held this 
year, because of economic conditions. A can- 
vass of the members, however, was unanimously 
in favor of the convention. No definite program 
has yet been announced, but E. A. Duensing of 





Jefferson City, president, and E. E. Woods, 
secretary of the Southwestern Lumbermen’s 
Association, will be prominently featured. 


Round table discussions and committee reports 
will take up much of the time and the conven- 
tion will conclude with a banquet in the even- 
ing, at which time the nominating committee 
will report their selection of officers and di- 
rectors for the coming year. 





Inter-County Dealer Meeting 


Macome, ILt., Oct. 24.—Arrangements have 
been completed for an inter-county meeting of 
lumber and building material dealers, to be held 
here at noon, Monday, Oct. 31, in the La Moine 
Hotel. Charles Hanan is chairman of the local 
committee in charge of arrangements. E. E. 
Hinchliff of Galesburg is chairman of this dis- 
trict and J. D. Diffenbaugh, of Monmouth, sec- 
retary. It is hoped to have a large attendance 
of dealers from surrounding territory at this 
meeting, at which questions of local importance 
will be discussed. 





Purchasing Agents Plan Annual 


The annual Members’ and Advertisers’ Prod- 
ucts Display Meeting of the Purchasing Agents’ 
Association of Chicago will be held at the 
Stevens Hotel, on Thursday, Nov. 17. Exhibits 
will be open to visitation at 1 p. m., with dinner 
at 6:30 p. m. sharp. The speaker of the eve- 
ning will be Dr. Lewis H. Haney, director of 
business research, New York University. In 
addition, Dr. Haney is associate financial editor 
of the New York Evening Journal. He is said 
to be a fluent and interesting speaker, and his 
talk will be of a special interest to men in the 
various phases of industry, whether financial, 
advertising, purchasing or sales. 





Tells of Southeastern Trip 

New York, N. Y., Oct. 24.—During the last 
week, Secretary W. W. Schupner, of the Na- 
tional-American Wholesale Lumber Associatiin, 
sent out a bulletin to the members giving a 
brief report of his recent southeastern trip, 
during which he attended the annual conven- 
tion of the National Hardwood Lumber Asso- 
ciation, at Memphis. On this trip, Mr. Schup- 
ner stopped at Cincinnati, Ohio, Memphis, 
Tenn., Birmingham and Montgomery, Ala., 
Jacksonville, Fla., Charlotte, N. C., Norfolk, 
Petersburg, Richmond and Lynchburg, Va., and 
Washington, D. C. In Washington, together 
with John I. Coulbourn of Philadelphia, sec- 
ond vice president of the association, Mr. 
Schupner attended the National Construction 
Conference. Of this meeting he said the key- 
note centered in the idea: 

If construction does start, mines and lum- 
ber yards and quarries and brick yards must 
start. If construction does start, railroads 
must increase their car loadings and bring 
out of idleness their workers; mechanics in 
the cities must put on their overalls and 
get down their tools. When construction is 
started in the great industrial centers it 


immediately begins to be felt in 
areas, which are called upon for raw 
rials to be used on the job itself. 


remote 
mate- 


In the various cities visited, Mr. Schupner 
discussed with members and others numerous 
matters of particular interest and had the op- 
portunity to present to several groups valuable 
information on the subject of distribution 
through the wholesaler. An incidental but im- 
portant result of his trip was the enrollment 
of several new members. 





Society of American Foresters 

SAN Francisco, Cavir., Oct. 22.—‘“What’s 
Wrong With Forestry?” is one of the sub- 
jects of general interest that will be discussed 
and acted upon at the annual conference of the 
Society of American Foresters, to be held in 
this city on Dec. 12 to 18. The central theme 
of the program will be a review of the conser- 
vation problems of the nation, and the respon- 
sibility that their solution places on professional 
foresters. This subject will be presented in a 
keynote speech by Henry S. Graves, dean of 
Yale Forest School, Yale University. Among 
the leading speakers at the conference will be 
Maj. R. Y. Stuart, chief forester of the United 
States; S. B. Show, chief of the California 
national forest region, United States Forest 
Service, and Horace M. Albright, director of 
the National Park Service. Headquarters for 
the conference will be at the Hotel Bellevue. 
and meetings will be held in the auditorium of 
the Pacific Gas & Electric Co. Building. 





Cottonwood Uses Discussed 

MempHis, TENN., Oct. 24.—Uses for cotton- 
wood lumber were discussed at iength at a 
meeting of the cottonwood division of the Na- 
tional Association of Wooden Box Manufac- 
turers, which was held at the Hotel Peabody 
here on Oct. 18, in charge of J. C. Cullom, of 
Wilson, Ark., chairman of the division. In at- 
tendance were C. J. Tully, Anderson Tully Co., 
Memphis; B. C. Sheahan, Chicago; C. K. 
Schwing, Plaquemine, La.; P. L. Grady, Chi- 
cago, and B. F. McNeil, Thomasville, Ga. 
These men also discussed its use as an insulat- 
ing board, and as pulpwood, as well as in pack- 
ing food products. 





Problems of Ontario Dealers 


Toronto, Ont., Oct. 24.—Directors of the 
Ontario Retail Lumber Dealers’ Association 
met here last week. At midday they joined at 
luncheon the directors of the Wholesale Lum- 
ber Dealers’ Association, following which, 
informal conversations took place on several 
matters of mutual interest to wholesalers and 
retailers. 

Chief events of the directors’ meeting were re- 
ports from the chairmen of standing committees 
on the marketing of doors; the marketing of as- 
phalt roofing; the marketing of wailboards and 
allied products; and the marketing of cement. 
Each committee had secured valuable statistical 
information relating to the quantity of its line 
of stock handled by each dealer and the diffi- 
culties experienced in connection with the pur- 
chase and sale of these stocks. A result of a 
series of questionnaires relating to these various 
lines of stocks carried by retail lumber dealers, 
has been that the association is now in posses- 
sion of accurate information in regard to the 
importance of each line and the importance of 
the retail lumber trade as merchandisers of 
these lines. With this information, the directors 
have now held conferences with the manufac- 
turers of each of these lines. At these it has 
been possible for the producers and the dealers 
to thrash out a number of the more serious 
difficulties in regard to the selling policies of 
the producers and other matters of considerable 
importance. Solutions are being found for all 
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of these difficulties as they turn up and a fine 
spirit of co-operation between producers and 
lumber dealers is developing. 

Informal conversations with the directors of 
the wholesale association were featured by dis- 
cussions of a special building and loan com- 
mittee report, a resolution regarding “territorial 
respect” and a resolution regarding a proposed 
change in the sales tax on lumber. 

The program for the annual meeting of the 
Ontario Retail Lumber Dealers’ Association 
was worked out and details allotted to various 
groups, for their special handling. The annual 
will be held in Toronto, at Royal York Hotel, 
Jan. 25-27. 





Discuss Sales Tax and Trade 


PirrspurcH, Pa., Oct. 24—The regular 
monthly meeting of directors of the Retail Lum- 
ber Dealers’ Association of Western Pennsyl- 
vania, held on Oct. 14, was devoted largely to 
a discussion of the emergency relief State sales 
tax and how it would be applied. 

The usual survey of business conditions was 
made and the consensus was that progress had 
been, and continued to be, retarded by the in- 
ability to secure mortgage money, the directors 
generally reporting that financial interests are 
not making loans. In a few isolated cases, small 
amounts are available for loans, but these are 
limited to $1,500 to $2,000, and loans are not 
being granted for more than 25 percent of the 
appraised value. It was thought that until 
financial aid is given, the building industry will 
continue to suffer a considerable handicap. 

There was some discussion of arrangements 
for the annual convention, which will be held 
at Webster Hall, Pittsburgh, Feb. 8, 9 and 10 
next. An attractive program is being arranged 
by the convention committee. 





New Secretary Assumes Duties 


LouisviLLe, Ky., Oct. 24—Leo Klarer, jr., 
has assumed his duties as secretary of the Ken- 
tucky Retail Lumber Dealers’ Association, suc- 
ceeding W. E. Difford, who recently was elected 
president of W. J. Hughes & Sons Co., of this 
city. Mr. Klarer expects to continue the con- 
structive activities inaugurated by his prede- 
cessor and to maintain the high standard of the 
association, 
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Among the Lumbermen’s Clubs 


Clubs in Joint Meeting 


Lapp, ILt., Oct. 25.—Forty-five lumber deal- 
ers of La Salle and Bureau counties braved the 
inclement weather this evening to gather at a 
Ladd cafe in a joint meeting of the two county 
clubs, and J. F. Hollerich, manager of the Ladd 
Lumber & Coal Co. and secretary of the Bureau 
County club, was well pleased with the attend- 
ance. 

After dinner George Gonigam, president of 
the Bureau County club, opened the meeting 
with a welcome to all. Then Clarence B. 
Elliott, of the Elliott-Hayden Lumber Co., La 
Salle, president of the La Salle County club, 
took charge to conduct an interesting discussion 
in which all took part. Sales hints and adver- 
tising were the main topics. 








Roofer Manufacturers Optimistic 


Cotumsus, Ga., Oct. 24.—Lumbermen of 
Alabama and Georgia, meeting here on Oct. 18 
for the monthly session of the Roofer Manu- 
facturers’ Club, brought and heard reports in- 
dicating that the optimistic note developed at 
the meeting here last month had not diminished 
but showed signs of increasing as conditions 
appear brighter in the industry. 

The consensus as expressed at the meeting 
and in groups about the Hotel Ralston where 
sessions were held was that “things are looking 
upward,” Leaders stated that with production 
held to the present level the outlook for in- 
creased prices is most encouraging. 

Northern and southern yards have small 
stocks on hands, it was learned, and with rain 
having its effect toward curtailing production 
the lumber people feel that there is at least 
some ground for expecting a rise in prices. 

Gordon Reynolds, of Albany, Ga., vice presi- 
dent of the National Hardwood Lumber Asso- 
ciation, predicted conditions would improve in 
the pine and hardwood industries and his ad- 
dress was one of the features of the meeting. 

J. G. Reynolds, of Brantley, Ala., president, 
and W. R. Melton, of Cuthbert, secretary, said 
that the meeting was one of the most enthu- 


West Side Hardwood Club Elects 


Pine Briurr, ArKk., Oct. 24.—The West Side 
Hardwood Club starts its tenth year under the 
happy influence of generally improving busi- 
ness conditions, the members agreed at the 
club’s annual meeting at the Hotel Pines last 
Wednesday. Due to the illness and enforced 
absence of Pres. G. R. McSwine, of Pine Bluff, 
the vice president, E. E. Fohrell, of Sparkman, 
Ark., presided. 

Statistics compiled by Sec. O. S. Robinson, 
of Pine Bluff, showed, for fifteen mills report- 
ing, stocks of 1,025,000 feet of green flooring 
oak and 635,000 feet of dry, with orders at 
370,000 feet. Orders for other woods totaled 
2,065,000 feet; logs on hand, 225,000 feet. Total 
stock on hand, green and dry, was 35,830,000 
feet. Ten of the fifteen mills reporting were 
not operating, and in fact, have been down for 
several months, and the others are running on 
restricted schedules. 

Flooring oak, whether green or dry, espe- 
cially red oak, is scarce and hard to find in 
this territory, all that reported being at four 
mills. Prices being paid for white oak flooring 
stock are $12, $18 and $28 f. o. b. cars mill, 
and $1 a thousand less for red oak. One mill 
reported sale of a large block of 3-A common 
and better at $6, $11, $17 and $30 f.o.b. cars. 

Also scarce is 4/4 No. 1 common and selects 
plain sap gum. Inch common plain sap gum 
is bringing $17 f. o. b. mill. There seems to 
be a better demand for 5/ and 6/4 sap gum, 
with 8/4 a close second. 

The mill men agreed that it probably will 


be some time before the scarcity in these hard- 
wood items can be overcome, and the thought 
seemed to be that some one is quite sure to be 
“caught short’ when in a hurry for these 
stocks. After the general round table discus- 
sion the following officers were elected: 

President—-E. E. Fohrell, Sparkman Hard- 
wood Lumber Co., Sparkman, Ark, 

Vice president—J. FE. Townsend, Townsend 
3ros., Stuttgart, Ark. 

Board of Governors—aA., G. Wheeler, 
Wheeler Lumber Co., Pine Bluff, Ark.; M. B. 
McLeod, McLeod Lumber Co. (Inc.), Camden, 
Ark.; S. A. Williams, Williams, Taylor & 
McCord, Fordyce, Ark.; Z. K. Thomas, South- 
ern Lumber Co., Warren, Ark. 

The first official act of the new president was 
to appoint a membership committee composed 
of S. W. Bowen, Weaver Bros., Shreveport, 
La., chairman; G. R. McSwine, G. R. McSwine 
Lumber Co., Pine Bluff, and W. H. Bur- 
roughs, Crossett Lumber Co., Crossett, Ark. 

Mr. McSwine’s excellent work during one 
of the most trying years of the club’s history 
was highly praised, and resolution thanking 
him was adopted; Mr. Robinson, who again 
was appointed secretary, was instructed to for- 
ward a copy of it to Mr. McSwine, who has 
been seriously ill for two months but is now 
slightly improving, at the Army & Navy Hos- 
pital at Hot Springs. ; 

Three past presidents were guests of the 
club at this meeting—W. H. Brooks, Carl 
White and E. H. Elsberry. The next meet- 
ing will be held here Nov. 16. 


siastic in many months. The next meeting wil] 
be held Nov. 29 at the Hotel Ralston here. 

There was an expression of hopefulness that 
the Southern Pine Association will be success. 
ful in its efforts to secure a reduction of 3314 
percent in freight rates, toward which the 
Roofer club is co-operating. 

The “political speeches,” so termed by Tom 
Griffin, of the Colonial Lumber Co., of this city 
and some others, were made by “Uncle Abe” 
Alexander, of Cataula, and H. Dixon Smith, of 
Columbus. 


Will Home Bank Help? Is to Be 
Club Topic 


CINCINNATI, Oun10, Oct. 24.—Plans are being 
made to feature the Home Loan Bank, and its 
probable benefits to the lumber trade, at the 
meeting of the Cincinnati Lumbermen’s Club at 
the Hotel Metropole, Nov. 4, date being ad- 
vanced because of the national election. Ross 
C. Kuhlman, manager Cincinnati Lumber & 
Millwork Association (Inc.) will tell of the 
progress of the Home Loan Bank here, and 
what the lumbermen can expect from the pro- 
posed home modernizing campaign. Several 
other leaders in the trade will speak. 





"How to Get Business Now" 

Kansas City, Mo., Oct. 24.—Under the 
sponsorship of the local Hoo-Hoo club a 
series of monthly meetings of lumbermen, each 
having the theme, “How to Get Business Now,” 
will be held here this winter. The first already 
has been held, 275 men attending the gathering 
at Knabe Hall. Not only lumbermen, but sales- 
men of roofing and other building materials 
and of paint were invited. 

H. Merle Smith, of the J. C. Nichols com- 
panies, was the principal speaker, choosing as 
his subject, “Where Do We Go From Here.” 
Mr. Smith said that the salesman of building 
materials of any sort has an opportunity now 
to start home building, to urge upon people 
the opportunity offered by present low prices, 
to get new business. The J. C. Nichols com- 
panies have been most influential in develop- 
ment of the residential section here, promoting 
many developments on the city’s South Side. 

A varied program of entertainment was also 
offered. Miss Frances Glore played an accor- 
dion solo, and Moulton Green led in community 
singing. Mr. Green also spoke for ten minutes in 
the interests of the Kansas City community 
chest drive, in which he is chairman of the 
men’s division. 

Allen K. Gibbon, president of the local Hoo- 
loo Club, spoke regarding the winter pro- 
gram of the club. Mr. Gibbon is in charge of 
the Leeds yard of the Badger Lumber and 
Coal Co. 

Then he introduced J. Newton Daniels, of 
the Dascomb-Daniels Lumber Co., who pre- 
sided for the remainder of the meeting. 

Doughnuts, cider, and a round of get-together 
handshaking completed the program. 





Evansville Clubmen Optimistic 


EvaNsviL_e, Inp., Oct. 24.—The monthly 
meeting of the Evansville Lumbermen’s Club 
was held in the Peacock room of the Vendome 
Hotel here on the evening of Oct. 18, with a 
fairly good attendance. William Partington, 
of the Maley & Wertz Lumber Co., president, 
called members to give their opinions on trade 
conditions, and all reported an improvement 
during the last two or three weeks. Quite a 
lot of optimism was displayed. 





TIMBER is the subject of a three years’ eve- 
ning course, prospectus for which has just been 
issued by the department of commercial prod- 
ucts of the City of London (England) College, 
this having been organized in conjunction with 
a timber trade committee. 














Octobe 





Be 


being 
id its 
t the 
ub at 
r ad- 
Ross 
er & 
f the 
- and 
pro- 
‘veral 


the 
ab a 
each 
ow,” 
ready 
ering 
sales- 
erials 


com- 
ig as 
lere.” 
Iding 
now 
eople 
rices, 
com- 
elop- 
oting 
Side 
also 
ccor- 
unity 
tes in 
unity 
| the 


I 1oo- 
pre )- 
ye of 
and 


S ot 


’ 


pre- 


ether 








october 29, 1982 


= 
SES 


SSN 


®, 





AMERICAN LUMBERMAN 





ONE 
cs 





PIONEER LUMBERING 


THE FLUME 


[NO. 71 OF A SERIES] 


In California, as in other 
sections, the pioneer lumber: 
man operated on a limited 
scale, lumber being cut 
in small portable mills and 
hauled from the mills to the 
plains by oxen or long-line 
mule teams. As the forests in 
California are located in rather 
precipitous mountains, this 
method of transportation was 
both cumbersome and expen- 
sive; and, in time, the grow- 
ing demand for lumber neces- 
sitated the development of 
better means of transportation. 

To project a railroad up 
into the mountainous regions 
where the timber grows, neces: 
sitated a money outlay which 








early-day conditions did not 
warrant; and, in 1874, several 
Madera County settlers inter- 
ested in the manufacture of 
lumber, conceived the idea of bringing it down to 
Madera from the mill, which is located in the Sierra 
Nevada Mountains, in a V-shaped trough, or flume, 
filled with water. The original plan was to dry the 
lumber at the mill and float it loose in the flume to 
the shipping point at Madera, but this proved far 
more difficult than was anticipated, as the lumber 
jammed in places and was either crowded out of the 
flume or the water which poured over the sides, 
washed away the soil upon which the flume stood 
and caused it to collapse. When this happened, a 
great deal of lumber went into the washout, and 


In pioneer days, Madera Sugar Pine was hauled from the mills by oxen 
or long-line mule teams. 


things, of course, came to a standstill until the 
wreckage was cleared away and the flume rebuilt. 

In desperation, the lumbermen for a time cut their 
logs up into squares, which were tied together with 
rope, and floated then down the flume in long trains. 
Because a great deal in the way of grades was sacri- 
ficed by this method of manufacture, however, the 
making of squares was found to be a poor way in 
which to cut up logs. 

It is said that one of the owners, in the course of 
a sleepless night, conceived the idea of making an 
iron clamp with which to fasten the boards, which 
were separated according to lengths, into 











bundles similar to the squares they had been 
handling. A method of fastening these pack- 
ages end to end was also developed, and 
since that time, the Madera fluming oper- 
ation has been an outstanding success, over 
a billion and a half feet having been cut and 
transported in this manner. 


The Madera Sugar Pine Company's flume 
is four feet across the top, three feet deep 
and carries a river of water. By properly 
balancing the bundles of lumber, it has been 
found entirely practical to float planks three 
feet in width. 

All logs brought to the Madera Mill are 
pond-stored for some time. As soon as they 
are cut into lumber, the product is trans- 
ported to the flume, where it floats in run- 
ning water for forty-eight hours. It then goes 
through a washer under eighty pounds’ pres- 





sure, every plank coming out clean, bright, 


Madera Sugar Pine Company’s flume is four feet across the and thoroughly water-cured. Better lumber 


top. three feet deep and carries a river of water. 


cannot be purchased anywhere. 


MADERA SUGAR PINE CO., Madera, Calif. 


{PIONEER CALIFORNIA PINE PRODUCERS} 
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GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 
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Washington, D. C. 
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LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 
AMERICAN 431 S. Dearborn St. 
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AKROOW 
AKOOW 
































AMERICAN LUMBERMAN 


Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 
PorTLAND, Ore., Oct. 26.—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended Oct. 22. 
Average number of mil!s reporting, 112%: 


Total production for two weeks... 56,779,000 
OPES CEC EEE 78,478,000 
ee er 70,743,000 


Report of average of 100% mills: 


Average weekly capacity........ 127,746,000 
Weekly average for 3 previous 

URED harars a tod s Sins aid arpa alae a ein ae 62,609,000 
Actual production, weekly average 27,459,500 


Report of average 112% mills: 
Average weekly production....... 62,519,500 
Unfilled orders—Oct. 22 (108 mills) 108,278,000 
Weekly average of identical mills, average 
number 100%. 
—Two Weeks Ended—, 
Oct. 22,1932 Oct. 24, 1931 
27,459,500 35,839,500 
Shipments ......... 37,079,500 37,132,000 
Orders received.... 33,246,000 35,096,500 
Identical Mills— 
Production, weekly average for 3 
previous years (average number 


Production 


~~ £m Rare 61,589,000 
On Oct. 22, On Oct. 24, 
1932 1931 


Unfilled orders 
mills) 


(108 


108,278,000 120,577,000 


California Redwood 


SAN Francisco, Cautr., Oct. 22.—The fol- 
lowing information is summarized from the re- 
ports of 11 mills to the California Redwood 
Association for September: 

—Red wood— White 
Percent of Wood 





Feet production Feet 
Production . 9,421,000 analy 2,121,000 
Shipments .. .. 10,371,000) 2,113,000 
Plant use.. 1,376,000§ 124 261,000 
Orders— 
Received . 13,803,000 146 2,795,000 


On hand......20,225,000 4,507,000 


Detailed Distribution of Redwood 


Shipments Orders 


Northern California*.... 4,117,000 5,250,000 
Southern California*.. 2,229,000 3,328,000 
Westernf 58,000 56,000 
Easternt 3,150,000 4,249,000 
Foreign 817,000 920,000 





Totals _.10,371,000 13,803,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


7Washington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 





Who Has These Pictures? 


Epitor, AMERICAN LUMBERMAN.—Many 
years ago this association had considerable ex- 
hibit material, among which was a set of il- 
luminated glass pictures of various historical 
homes built of cypress. 

This set of pictures was shown at various 
State retail lumber association conventions and 
was a valued part of our exhibit. 

Due to causes now unknown, this set of pic- 
tures has been lost. It is understood to have 
been loaned to some retail lumber dealer, who 
perhaps has been waiting for us to request its 
return. 

Will you kindly insert in one of your forth- 
coming issues a request to the lumber fra- 
ternity asking for any information about these 
pictures and advising that we will greatly ap- 
preciate any information that will lead to the 
return of something which has a real value to 
us. 
Thanking you in advance for your usual kind- 
ness in always being willing to promote any- 
thing of interest to the lumber industry, I am 

Very truly yours, 
(signed) B. R. Ettis, Secretary, 

Southern Cypress Manufacturers’ Associa- 

tion, Jacksonville, Fla. 


[The association is desirous of locating these 
valuable pictures, as it hopes to make them an 


October 29, 1999 


interesting feature of the cypress exhibit at the 
Century of Progress Exposition in Chicago jn 
1933. It is hoped that any reader of the 
AMERICAN LUMBERMAN who may have infor. 
mation as to these pictures will promptly aqd- 
vise this paper or the Southern Cypress Many. 
facturers’ Association in Jacksonville, Fla— 
EpITor. | 


WestCoast Waterbors: 


Seatt_e, WasH., Oct. 22.—Reports on water- 
borne shipments from the Pacific Northwest 
during the first nine months of 1932, as com- 
piled by the Pacific Lumber Inspection Bureay, 
show that their total was 41.3 percent less than 
in the corresponding period of 1931. Domestic 
lumber shipments declined 43.8 percent, practi- 
cally the whole of this being in the California 
and Atlantic coast trades. Foreign shipments 
were off 36.6 percent. While those from Ore- 
gon fell 44.9 percent, and those from Washing- 
ton 43.8 percent, the decline in British Colum- 
bia shipments was only 25.4 percent. The bulk 
of British Columbia shipments is to four mar- 
kets—those to Australia and the United King- 
dom being encouraged by tariff preferences, 
while, compared with Oregon, the Province 
won a much larger share of Japanese and 
almost as large a share of Chinese trade, al- 
though Washington continued to dominate in 
Oriental markets. Australian total purchases 
were more than fiftv percent larger than last 
year’s, but the United Kingdom’s, about twenty- 
five percent less, while both Oriental markets 
declined, the Japanese being off more than a 
third, and the Chinese, more than one-half, 
South American markets remain quiet, the west 
coast being off about a third for the -9 month 
period, while there were considerable declines 





in all Continental European markets. Detailed 
figures follow: 

Domestic 
INTERCOASTAL— 1932 1931 


Atlantic coast... 
CoASTWISE— 
California 
Alaska 
OTHER— 
Panama Canal Zone 
Hawaiian Islands. 
Philippine Islands. 
Porto Rico......<. 
Unclassified 


585,631,759 1,129,604,191 


390,800,500 674,019,626 
3,101,716 4,474,921 


2,915,132 7,689,502 
37,884,040 43,627,591 
1,304,446 1,867,834 
CR) a —e 
aNa aaa s 24,423,486 27,162,387 


Total domestic... .1,060,549,979 1,888,446,052 


Export 
ORIENT— 
Ce kecevaadaans 31,321,597 293,750,076 
Japan ..........-- 208,646,387 366,427,352 
India ... wipe ee 1,765,768 2,047,861 
EvUROPE— 
United Kingdom.. 110,578,747 147,361,855 
Norway & Sweden 162,886 430,499 
ee 180,414 2,201,560 
GOrmMAMY ...cccess 3,798,688 6,614,682 
eee ee 14,206,522 21,761,210 
Belgium Saar 11,902,888 14,042,667 
0 eee 5,206,147 7,286,378 
errs ree 1,236,949 1,828,784 
Italy wT erTeTrerrre 1,574,599 2,715,277 
Unclassified ...... 704,338 1,501,899 


LATIN AMERICA— 
South America 





(east coast)..... 16,493,248 16,566,818 
South America ea 
(west coast).... 13,551,569 20,802,538 
Central America... 1,580,826 187,669 
West Indies....... 5,823,840 17,400,164 
OS aa 1,660,666 6,957,674 
AUSTRALASIA— 
Australia ........ 97,227,178 57,826,043 
New Zealand...... 671,423 2,555,740 
South Sea Islands 2,167,491 2,766,860 
AFRICA— 
South Africa...... 10,741,388 13,718,390 
Total foreign...... 641,203,559 1,011,258,512 


—— 


...1,701,753,538 2,899,704,564 





Grand totals.... 


Districts of origin of shipments during the 
first nine months of 1932 are given as follows: 





Lumber Logs 
Domestic Export and Bolts 
British 
Columbia 72,456,973 259,675,013 7,971,530 
Washington 689,262,084 268,932,788 23,254,666 
Oregon 298,830,922 112,595,758 14,414,406 
Totals ...1,060,549,979 641,203,559 45,640,602 
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National Production, Shipments and Orders 


Wasuincton, D. C., Oct. 24.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Oct. 15, and for 
forty-one weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics 


of identical mills for the corresponding period of 1931: 
Average No. 


two WEEKS 


softwoods: = of Mills 
Southern Pine Association.............+004: 105 
West Coast Lumbermen’s Association........ 201 
Western Pine Association............s.see0- 96 
Northern Pine Manufacturers .............. 7 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 
Motal SOLTWOOKS ...ccccssccccccccccssccccs 425 
Hardwoods: : 
Hardwood Manufacturers’ Institute......... 166 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 
ey et ere 182 
DE 6icdew i Serad snes bcos easeanden 591 
FORTY-ONE WEEKS 
Softwoods: . 
Southern Pine Association................: 106 
West Coast Lumbermen’s Association........ 201 
Western Pine Association...........2.eeeee: 104 
Northern Pine Manufacturers .........eeee. ‘ 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 
Tee SOTI WORE: occ cicicacncdeaesnaecnens 437 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 53 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 
PE DORE ksvicccwe vied sume eed bee eue 172 
Pe SEE 00 8 Freres eeketeeceasedewns 590 


Production 
193 
42,690,000 
118,904,000 
52,807,000 
1,545,000 
947,000 


216,893,000 


3,187,000 
240,000 





7,000 
0,000 


C2 ee 
bobo 


42,000 
79,000 
17,000 
44,000 
14,000 


4,054,296,000 


293,545,000 
25,763,000 





319,308,000 
4,373,604,000 














Percent Shipments Percent Orders Percent 
of 1931 1932 of 1931 1932 of 1931 
89 57,806,000 111 55,160,000 102 
74 129'963,000 74 116,561,000 75 
67 76,037,000 102 68,874,000 100 
158 4°810,000 12 4,090,000 129 
3S 1/390,000 69 1'284,000 57 
75 ~ 270,006,000 “88 245,969,000 87 
52 26,030,000 88 27,470,000 91 

3 2'384,000 97 2441000 77 
“52 28,414,000 89 29,911,000 90 
73 298,420,000 SS 275°880,000 87 
6s 995,719,000 75 1,024,582 7 
54 2,521.658,000 59 2,508,378,000 62 
5 1,426,031,000 69 1,430,967,000 72 
24 78,645,000 7 71,459,000 70 
21 35,762,000 67 33,930,000 68 
56 “5,057,815,000 "65 5,069,316,000 68 
55 424,085,000 66 416,373,000 65 
2s 52,863,000 65 48,976,000 60 
“51 ~ 476,948,000 66 465,349,000 65 
35 5,534,763,000 65 5,534.665,000 67 





Shipments 25 Percent More Than Output 








Wasuincton, D. C., Oct. 27.—Six associations for the two weeks ended Oct. 22 reported as 
follows ° 
Week No. of 
Softwoods ended Mills Production Shipments Orders 
Southern Pine Association (North Carolina Oct. 15 117 23,662,000 32,470,000 30,495,000 
ee OEY b:d-aracaw 00's oe wd erks.s we ewe Oct. 22 110 21,695,000 27,802,000 23,639,000 
West Coast Lumbermen’s Association......Oct. 15 217 61,386,000 65,786,000 59,026,000 
Oct. 22 217 61,565,000 75,184,000 57,575,000 
Western Pine Association (Inland Empire Oct. 15 105 28,545,000 40,526,000 36,713,000 
and California mills)..... OEE DRE a SIREN Oct. 22 108 27,066,000 36,214,000 32,246,000 
Northern Pine Manufacturers.............. Oct. 15 7 763,000 2,342,000 2,050,000 
Oct. 22 7 773,000 2,107,000 2,615,000 
Northern Hemlock & Hardwood Manufac- Oct. 15 15 552,000 619,000 418,000 
turers’ Association... ik eS COR Re Oct. 22 12 509,000 554,000 430,000 
NR ons os acanheoanse doedawirdacateadl Oct. 15 461 114,908,000 141,743,000 128,702,000 
Oct. 22 454 111,608,000 141,861,000 116,505,000 
Hardwoods 
Hardwood Manufacturers’ Institute........Oct. 15 226 8,689,000 14,428,000 16,008,000 
Oct. 22 233 8,483,000 15,621,000 13,670,000 
Northern Hemlock & Hardwood Manufac- Oct. 15 15 130,000 1,337,000 1,179,000 
ee ee ee: re eae Oct. 22 12 1,049,000 770,000 
ME: 6s anadvas Baeeran deaieeedtewereta nee Oct. 15 241 8,819,000 15,765,000 17,187,000 
Oct. 22 245 8,483,000 16,670,000 14,440,000 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Oct 24.—Following is a statement for five associations of the gross 
stock footage Oct. 15, and the percentage relationship of unfilled orders to stocks: 


Association— 


Southern Pine Association..............eeee008 
West Coast Lumbermen’s Association.......... 
Wstern Pine ASSOCINTIOR . 6ccscenccsccevesvess 
Northern Pine Manufacturers...............--. 
Hardwood Manufacturers’ Institute............. 


No. of 
Mills 


Gross 

Stocks 
529,936,000 
1,003,004,000 
1,379,332,000 
191,065,000 


705,632,000 


Orders of 

Unfilled Stocks— 

Orders Percent 
75,429,000 14 
197,453,000 20 
116,954,000 8 
9,401,000 5 
82,241,000 12 


| 
| 
| 
| 
| 
| 








West Coast Review 


[Special telegram to AmeRIcAN LUMBERMAN] 

SEATTLE, WaASH., Oct. 26.—The 217 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended Oct. 22 reported: 


Production 122,951,000 ; 
Shipments 140,960,000 14.6% over production 
Orders 116,601,000 5.2% under production 


A group of 322 mills whose production re- 
ports for 1932 to date are complete, reported as 
follows: 

Average weekly operating capacity.285,577,000 
Average weekly cut for 42 weeks: 

1931 

1932 
Average cut for two weeks ended 

Ce. Sires cre chadsctsca we cuse sees 70,238,000 

A group of 217 mills, whose production for 
the two weeks ended Oct. 22 was 122,951,000 
feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
7 Pe 41,447,000 40,265,000 44,742,000 

Domestic 

cargo 51,891,000 44,428,000 99,499,000 
Export 36,129,000 20,404,000 65,977,000 
Local 11,504,000 SL = = sasecoes 
140,960,000 116,601,000 210,218,000 


A group of 201 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 
follows : 

Aver. of two 


weeks ended 


Average for 42 weeks 
Oct. 22, 1932 2 1931 


Production 60,144,000 53,200,000 98,707,000 
Shipments 69,455,000 61,802,000 103,263,000 
Orders 57,286,000 61,039,000 97,922,000 








want it. 


marked for your protection. 





Mixed Car Buyers 


Let Tremont Service save you time, trouble and 
money. Order what you need, mixed as you 


Tremont stock is all trade marked and grade 





Longleaf Pine Lumber and Dimension 

Shortleaf Pine Finish, Trim, Mouldings 

Shed and Yard Stock Items 

Oak and Gum Trim and Mouldings 

Red and White Oak Flooring, Plain or Quartered 

Industrial and Railroad Timbers Our Specialty 

White and Red Oak, Black Gum, Tupelo, Red 
Gum, Cypress, Elm, Beech, Hickory — Air 
Dried and Kiln Dried 








TREMONT LUMBER COMPANY 


ROCHELLE, LOUISIANA 


CHICAGO OFFICE: 307 North Michigan Avenue 


























lt Takes 


Good Timber to 
Make Good Lumber 


Long-bodied,  strong-fi- 
bered, rot-resisting, time- 
defying, Long Leaf Yel- 
low Pine, manufactured 
from splendid virgin for- 
est, is our quality offering 
to the trade. 


It’'sthe FIBER that Counts 
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HE LUMBERMAN POE 
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Al. So), fem No 


LUMBER CO. 
HOUSTON, TEXAS. 


Mills. 











Wiergate.Texas. 
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YELLOW PINE 


Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 
































White Pine MINNESOTA 


ESTMONT 


LONG and SHORT LEAF 
ALso { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











“The Heart Content’’ 


Have you delayed giving your wife this 
“the lumberman poet’’? Let 


new book by 
eB e it home te 
how | 


you—tak her— 
it will cheer her up! $1.50 postpaid 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 

















The Little End 


Out in the woods, or at the car, 

Or anywhere the fellahs are, 

There’s always one among the lot, 
However good a crew you've got, 

Who, with a peavy in his hand, 

Will always somehow seem to stand 
Where, when your back you have to bend, 
He always gits the little end. 


He'll hop around like some hop toad, 
When we are loadin’, or unload, 

To find the spot that will be near 
The little end when lawgs appear. 
You'd think he was a scaler, by 

The way he gives a practiced eye 

To ev'ry lawg. He don’t intend 

To ever miss the little end. 


But when we set around and talk, 

That’s when you ought to hear him squawk 
About the rich, about the luck, 

He says, that he has always struck. 

No company is on the square, 

No bosses ever treat him fair; 

Whatever favors they extend, 

He always gits the little end. 


And what he says I guess is right: 
He never seems to have a sight, 
Or git a lot—not one cent more 
Than what it was he bargained for. 
In fact, I’ve found it’s always so 
With all the other men I know: 
For you will always git it, friend, 
If what you want's the little end. 


The Conscientious Objector 


Pastor—A man’s conscience will always tell 
him when he is wrong. 

Oldhub.—Yes; and even if it doesn’t, his wife 
will. 


We See b' the Papers 


Prison life is getting to be a regular riot. 

An optimist is a man who “appeals to the 
intelligence of the voters.” 

The broadcasting station is new, but we had 
the town gossip long before that. 

Life is like that: just when business was get- 
ting better, along comes an election. 

New York City is spending money right and 
left; or, rather, wrong and nothing left. 

You can buy a 9x12 oriental rug now for 
$125 if you can buy an oriental rug now. 

Green cheese gets its color from alfalfa. 
Yeah? And where does it get the other thing? 

Huey Long has been campaigning for Roose- 
velt in the middle west. That is, he thought he 
was. 

A lot of people now lay wreaths on the 
grave of Abraham Lincoln, who never would 
have voted for him. 

Of course, the fact won't help Mr. Hoover 
any great extent election day; but it’s a pleas- 
ant thought. 

Phyllis Hammond says that honey is a deli- 
cious substitute for sugar. May be; but don't 
let Sugar hear about it. 

One of the items that the New York board 
of estimates restored to the budget was $36,000 
for maintenance of the city museum. 

If there is anything that the taxpayer out of 
a job or the business running without profit 
needs right now it is a city museum. 

We're going to be sorry, whichever way the 
election goes: if one fellow wins, for him; if 
the other fellow wins, for the country. 

“Civilization at the Crossroads” will be the 
subject of a Chicago symposium. That kind 





of a town is the only place where you find ciyj- 
lization any more. 


France has made no provision in her bud- 
get for her 1933 payment on her war debt. 
Guess we shall tell the next collector that 
comes around something like that. 


Thanksgiving turkeys are already on the mar- 
ket, and we're a little worried. You know tyr- 
key sales last Thanksgiving weren't anything 
like what they ought to have been. 


Missing His Nap 
Bookkeeper.—I have been missing my Sun- 
day morning sleep lately. 
Stenographer.— What's the matter—nervous 
trouble? 
Bookkeeper.—No, our pastor is still away on 
his vacation. 


A Certificate of Citizenship 


Here is an easy way to get good government 
and solvent cities: 





Let no man or woman vote unless he or she 
can show a tax receipt; 

This would disfranchise the renters; but why 
worry about the renters? 

If a husband and father is the right sort, he 
has built the family a home; 

The taxpayers would stop the waste of pub- 
lic money, which hits the renters, too; 

But this method of suffrage is too simple and 
sensible to ever become the law, of course; 

Everybody votes, but only the taxpayer ever 
stops to think about where the public’s money 
goes; 

In the United States, with 23,000,000 regis- 
tered automobiles, only 2,000,000 people pay in- 
come tax; 

If a man is rich enough to own an automo- 
bile, then he is rich enough to help pay the cost 
of government. 


They Just Do 


Consumer.—I don’t see how they can sell a 
screen door like that for 87 cents. 
Traveler—They can’t. 


Revenge 
I’ve heard a hound dog bay the moon, 
The way that hound dogs do, 
Have heard that sound with death around, 
Some prophet hound who knew. 
But now I’ve heard a sound that’s worse, 
Have heard the girl next door rehearse. 


They used to send them overseas 
To study in Milan; 
Now what one pays Dad cannot raise, 
Those good old days are gone. 
To girls we used to send to Rome 
We have to listen now at home. 


All day next door that maiden sings 
Italian and Dutch, 

The night she fills with whoops and trills 
And foreign frills and such. 

But I have thought, a lumberjack, 

About a way of getting back. 


Some night I’ll serenade the girl 
In good old lumber style, 

The lumber trade will serenade 
That noisy maid awhile. 

There’s nothing I can do in law, 

3ut I at least can file a saw. 


I'll file a crosscut saw some night 
Beneath her window sill. 

That has a tone that’s all its own, 
A tone that’s known to kill. 

I'll send cadenzas up her spine 

The way that she cadenzas mine. 
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Air Trip East Delayed by Storm 


Racing eastward from California to complete 
necessary distributor arrangements in connec- 
tion with taking over the sales of the product 
of Sugar Pine Lumber Co., with mills at Pine- 
dale and Merced Falls, Calif., John P. Hemp- 
hill, general manager Madera Sugar Pine Co., 
Madera, Calif., twice encountered storms en- 
route which made flying somewhat perilous and 
resulted in the necessity of changing to trains 
through the storm areas on both occasions. The 
trip from Los Angeles to Chicago was com- 
pleted in two days. : 

Mr. Hemphill left Los Angeles on the West- 
ern Air Express Monday morning, Oct. 17. 
Enroute to Las Vegas the plane encountered 
considerable wind, velocity at times approach- 
ing 60 to 70 miles an hour. However, skillful 
piloting kept the ship to its course. At Las 


Vegas the sand storm was especially severe as 
the plane neared the airport to take on needed 
vas, but despite the difficulty and hazard in 








landing and again taking to the air, the flight 
was continued to Salt Lake City. With ceil- 
ing and visibility described as extremely low, 
the pilot succeeded in following the railroad 
tracks into Salt Lake City and made a suc- 
cessful landing. Two women aboard were 
rather seriously disturbed by the storm. One 
was carried into the airport on arrival and 
administered to by the air company’s nurse. 

Most of the passengers were ready to pro- 
ceed by air, but with night almost on, the fly- 
ing company, as a matter of safety, recom- 
mended going by train to Cheyenne, where it 
was hoped flying conditions would be more 
favorable and the trip by air might be resumed. 
However, on arrival at Cheyenne no material 
improvement was in sight and passengers were 
advised to continue by train to North Platte, 
Neb. 

Here a plane picked them up and continued 
the trip by air into lowa City. Rain, snow 
and considerable wind 
were encountered in this 
stretch. At Iowa City 
the passengers bound 





The airplane has ma 
terially shortened the 
traveling time for the 
busy executive. This 
picture shows a plane in 
which J. P. Hemphill 


made a previous trip ac- 


companied by H. O. 
Geary, district sales 
manager 





for Chicago, on advice 
of the air company, 
again entrained, due 
to visibility conditions 








41 





eas — = 





Its wide-flung branches extended, this giant 
sugar pine is typical of the far-reaching activi- 
ties of the Madera Sugar Pine Co. 


which, coming into Iowa City, had placed the 
pilot practically on the resources of his instru- 
ments. Except for the searchlights which he 
could pick out from time to time, he had been 
flying “blind.” Mr. Hemphill admits that it 
was a thoroughly exciting and thrilling trip. 

Completing his business in Chicago during 
the day, Mr. Hemphill resumed his trip 
Wednesday evening for the East, where he has 
been spending several days in going over sales 
arrangements with the three newly appointed 
district sales managers of the company’s far 
reaching organization: 

Harry O. Geary, Shapham Court 
ments, White Plains, N. Y. 

George M. Meyls, jr., 3703 
3altimore, Md. 

Charles T. O’Connor, 316 Investment Build- 
ing, Pittsburgh, Pa. 


Apart- 


texmere Road, 


The Madera Sugar Pine Co. announces that 
in marketing the output of the Sugar Pine 
Co.’s two mills sales will continue to be han- 
dled through wholesale distributors in accord- 
ance with the established Madera policy, fol- 
lowed over a number of years. The company 
has advised the trade that it intends religiously 
to respect territorial assignments and that as 
in the past it will back up and assist its dis- 
tributors in every possible way. 





Business Better in New England 


New Haven, Conn., Oct. 25.—Business in 
New England has shown a definite and sus- 
tained improvement during the last six weeks, 
as gauged by reports of goods moved over the 
New York, New Haven & Hartford Railroad, 
President John J. Pelley of that road stated 
in an inspiring interview given to a represen- 
tative of the AMERICAN LUMBERMAN. The out- 
look for the construction industry has dis- 
tinctly brightened, he indicated, with cor- 
responding betterment in the prospects for lum- 
ber demand. He said: 

As far as business is concerned, I’ve re- 
ceived many reports from all over the coun- 
try that it was on the up-grade. 3ut I have 
had to be shown before I would believe it. 


I have been shown. It is better; definitely 
swinging forward for the first time in 
months. 

Car loadings of the New Haven railroad 
have continued to increase. The total for the 
first week of this month was the highest since 
May. 


Utilizing Native Oak 


Fats City, Nes., Oct. 24.—Utilizing a home 
product to a greater extent than ever before, 
the county commissioners of this county, during 
the last year, have bought over 100,000 feet of 
native oak lumber to be used as bridge timbers 
and flooring planks. This lumber has been 
purchased from three sawmills located in the 
county. 





Seeking to Extend Their Market 


Quesec, Que., Oct. 24.——Headed by H. J. 
Mackin, of Vancouver, B. C., a delegation of 
3ritish Columbia lumbermen sailed from this 
port recently for Southampton, England, with 
the object of seeking Empire outlets for Cana- 
dian lumber. The delegation represents the 
British Columbia Lumber Manufacturers’ As- 
sociation, and it purposes to study the British 
market, consulting with all branches of the 
timber business seeking extended uses, and in- 
creased shipments, of lumber from Canadian 
sources to the United Kingdom market. In 
addition to Mr. Mackin, the delegation included 
F. R. Pendleton and J. G. Robson, New West- 
minster: H. A. Grainger, Port Alberni, and 
G. H. Grinnell, Vancouver. 






























™ glue used 
WATERPRO 
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cASCO 






ies. It is 
known 
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When the purchaser of lumber asks You 
for a good glue for the job, do him a 
real service 


PROFITABLE ACCESSORIES 


Sell CASCO Glue 
when you sell Lumber 


might sell 
by recommending 
leading 


adhesive 





SEALER. 


Sell CASCO Wall SEALER 


when you sell Wallboard 


more 
wallboard if your customers weren't 
<p - ‘ afraid of high painting costs. CASCO 
CASCO Waterproof Glue—the same Wall SEALER 
by America’s 
furniture and woodworking factor- 
the strongest 
. glues everything per- 
manently. Dry powder—no waste 
— clean — economical. 


Buy CASCO Glue and CASCO Wall SEALER from your leading Building 
Supply or Hardware Jobber—or write us for complete information. 


THE CASEIN MANUFACTURING COMPANY OF AMERICA, INC., 205 East 42nd St., New York, N. Y. 


the answer. It 
saves one or even two coats of paint 
on fiberboard. Save money for your 
customers, and create more sales for 
yourself by selling 


is 


insulating- 


CASCO Wall 














Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 














Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 


Denver 
San Francisco 











SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


pap ror. 5O Cents 
S. E. FISHER, P. 0. Box 197 
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for HOUSE PLANS & 
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HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


LUMBER AND —_ $2.50 


MILLWORK LIST 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 








Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 
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233 Drumheller Bldg., Walla Walla, Wash. 
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$3,000,000 Worth of Construction 


Dayton, Onto, Oct. 24—“Dayton is over- 
built!” mourned Dame Rumor, and The Man 
on the Street agreed. No more building for 
years to come. All these “For Rent” 
you see. Too bad. 

The Dayton Builders’ Exchange didn’t be- 
lieve it, and Sam C. Davis, executive secre- 
tary, wanted to obtain some definite and irre- 
futable evidence to cheer up the many con- 
tractors who complained to him that there was 
“no use promoting any project, particularly in 
the residential field, in a city so overbuilt as 
Dayton.” So his group, with the co-operation 
of the Dayton chapter of the American Institute 
of Architects and the Dayton Real Estate 
Soard, conducted a careful canvass of the 
building situation in this city. 


signs 


They studied the records of building activ- 
ities within the city limits for the last fifteen 
years, tabulating the results and observing and 
comparing the averages. The record of build- 
ing permits was absolutely indisputable evi- 
dence, and analysis of these showed that while 
Daytonians each year spend an average of $3,- 
500,000 for new home construction, only $1,- 
168,258 was so spent in 1929, $1,132,881 in 
1930, $1,141,571 in 1931, and approximately 
$300,000 in 1932. 

Construction work now planned and needed 
within Dayton’s city limits, but awaiting bet- 
ter business as trade climbs upward, totals 
$3,000,000 a survey of building projects con- 
templated or now being developed showed. 
Half of this work would be started imme- 
diately if funds for financing up to 48 percent 
of the cost were available. Another million 
dollars’ worth of construction would also be 
induced, doubtless, by this increased building 


Plan Long-Bell 


Kansas City, Mo., Oct. 24.—Plans for re- 
organization of the Long-Bell Lumber Co., 
with the present management continuing, are 
being worked out, with company officials free 
of the threat of receivership. 

Judge Merrill E. Otis, of Federal district 
court, in a strong decision handed down last 
week, refused the petition of a group of bond- 
holders for the receivership, and paid a tribute 
to R. A. Long, who founded the company some 
sixty years ago and who has guided its destiny 
since. The jurist asserted that the testimony 
at the week-long hearing in the receivership 
action not only had not shown any proof of 
mismanagement, but had convinced him that 
everything possible had been done to save the 
company from the effects of a depression gen- 
eral throughout the industry. 

Te also condemned those who brought the 
action, asserting that there was a_ possibility 
of great injustice in the bringing of such ac- 
tions against companies which, through no 
fault of their own, were in financial straits. 
Testimony in the case was reviewed at some 
length in the decision. 

Mr. Long was overjoyed by the decision and 
at once set to work on plans for the reor- 
ganization, which is being worked out in con- 
nection with the bondholders’ protective com- 
mittee, which represents a great majority of 
the bondholders and which always has been 
favorable to the Long management. 

The sentiments of the public and of the en- 
tire lumber industry are fittingly expressed by 
the Kansas City Tim«s which, in an editorial 
headed “A Fine Tribute to R. A. Long,” said: 

There is bound to be widespread satisfac- 
tion in the refusal of the federal court to 
grant a receivership for the Long-Bell Lum- 
ber Company. This notable concern, which 
Judge Otis described as having been built 
into the greatest of its kind in the world, 
is to go on under the direction of those who 
created and expanded it and who have faced 
the reverses incident to general depression 


activity, for, as indicated above, residential con- 
struction alone has fallen off, in the last four 
years, about $10,000,000, Dayton’s peak years 
for this type of construction were 1922 and 
1923, and at no time since then has the volume 
exceeded the average, although the population 
has increased about 3,500 yearly. Of the gg. 
000,000 average annual construction expendi- 
ture, 23.78 percent was for homes. 

A resume of this situation as revealed by 
the surveys and analysis was sent to dealers 
and contractors in the regular news letter of 
the Exchange, and each member was urged 
to study the tables carefully to aid him jp 
planning his future business. And it told why: 

For example, an average of 949 permits are 
issued for private garages annually; ag a 
rough guess let us assume that 500 additional] 
garages are built beyond the city limits, an 
approximate total of 1,500 yearly. This would 
make a potential sale of 1,500 overhead 
garage doors. What portion of this amount 
are you getting, if you are selling garage 
doors? Others may be interested in the sale 
of window panes, hinges, bricks, shingles 
etce., for this classification of work. The 
same story holds true, in so far as sales 
possibilities are concerned, for all the other 
classifications. Analyze them. 

The “catch” to the whole thing at present 
is lack of available funds, for, though activity 
is expected in bungalows, apartments, private 
garages and other similar work, which total 
usually 45.84 percent of all construction, build- 
ing and loan companies have been on _ with- 
drawal notice for a year and a half, and home 
loan discount banks can not help them much 
in Dayton, Mr. Davis reports. Joint com- 
mittees, however, are hard at work to develop 
a financing plan. 


Reorganization 


and the particular vicissitudes of the lumber 
business. 

After a thorough examination of the facts 
presented, the court held they did not war- 
rant a receivership. It was added that even 
if they admitted of receivership action the 
court would go far in the exercise of judi- 
cial discretion to prevent a receivership in 
such a case. 

The court’s reasons to support this atti- 
tude went into the history of the Long- 
3ell company, its founding by Mr. Long, its 
development from small beginnings, its hon- 
orable career and its notable magnitude. It 
was the opinion of the court that the inter- 
ests of all concerned lie in the conservation 
of the company’s assets and the continuation 
of the business under the direction of Mr. 
Long and his associates. 

The victory in this case, reflecting the 
broad constructive views of Judge Otis, is 
a special tribute to Mr. Long. It vindicates 
his business policies. It confirms the high 
reputation he has achieved as a_ business 
man and a public-spirited citizen. It is es- 
pecially welcome to the city that knows him 
and that is proud to claim him as one of its 
most distinguished sons. 





Incorporate 

CINCINNATI, Onto, Oct. 24.—Appalachian 
Hardwood Producers (Inc.) is the new name 
of the former Appalachian Hardwood Club, 
whose members have incorporated, by unani- 
mous consent on recommendation of the trade 
extension committee, so that they might enjoy 
the advantages of incorporation and also give 
the organization a title which more clearly indi- 
cates its character. Named as trustees under 
the Ohio charter are: Pres. John Raine, 
Rainelle, W. Va.; J. W. Kitchen, Ashland, 
Ky.; E. M. Bonner, Cincinnati; J. W. May- 
hew, Columbus, Ohio, chairman of the trade 
extension committee, and J. J. Linehan, Cin- 
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cinnati, David G. White, of Cincinnati, was 

designated agent for the corporation. The in- 

corporation does not involve a change in either 
licy or personnel. 

The name of the trade extension department 
was changed to the research and trade exten- 
sion department, continuing under the manage- 
ment of Mr. White. At its midsummer meet- 
ing, attended by Chairman Mayhew, Mr. Line- 
han, Fred Bringardner, Lexington, Ky., W. E. 
Berger, Ashland, Ky., and H. K. Eutsler, Hunt- 
ington, W. Va., the trade extension committee 
agreed that this new name would more accu- 
rately indicate the nature of the department, 
informing specifying buyers and consumers that 
it is operated in the mutual interest of pro- 
ducers and users. The charter provides for a 
wide range of activities of this nature, and 
these, as heretofore, will be the major functions 
of the organization. 





Rules Remedies for Chaotic 


Economy Is with Congress 


WasuinctTon, D. C., Oct. 24.—The appeal of 
Appalachian coal producers and distributors to 
the Supreme Court from the recent decision 
of the Federal Circuit Court at Asheville, N. C., 
holding the recently organized Appalachian 
Coals (Inc.), a selling agency, to have been 
set up in violation of the anti-trust laws, has 
been practically completed. The decision held 
that the selling agency set up by the 137 Appa- 
lachian producers, although not a monopoly in 
the strictest sense of the word, due to the 
competition outside the Appalachian fields, 
nevertheless, would exercise such influence, be- 
cause of the importance of the Appalachian 
fields and the extent to which its producers had 
joined in the distribution agreement, as to con- 
stitute a virtual violation of the Sherman Act. 
The Court took cognizance of deplorable eco- 
nomic conditions in the coal industry, but sug- 
gested the remedy be found rather in new legis- 
lation, saying: “If it be thought that the law 
should permit agreements eliminating compe- 
tition as between the parties thereto, and fixing 
as between them prices at which goods shall 
be sold, in cases where monopolistic control of 
the market is not intended and does not result, 
the remedy is with Congress, and not with the 
Courts.” This latter aspect of the problem has 
interested natural resource producers in recent 
years, because such industries, including lumber, 
have suffered from chaotic economic conditions 
for a decade past. 





Will Lumber Have Its Chance? 
The Last ‘Last Call" 


Wasuineton, D. C., Oct. 24.—Next June 
will start the influx of thousands of visitors 
to the grounds of A Century of Progress 
Exposition, the Chicago World’s Fair of 1933. 
They already will be convinced that there they 
will see the truly modern in home building. 
It is assured that they will find there the 
“cream of the crop” in steel houses, glass 
houses, brick houses, and houses made of vari- 
ous Composition materials. It is known that 
these will be there, for the money is already 
in hand and some of the buildings are under 
way. The buildings at this home exhibit will 
be heralded in the press all over the nation 
as the best and most economical and most com- 
lortable possible to construct today. They will 
be so publicized because newspapers, and peo- 
ple generally, are interested in the exposition 
and accept its offerings as authoritative recom- 
mendations. 

Will lumber be there to present its claim 
With the beautiful and ultra-modern, inexpen- 
sive and economical “Sunshine House”? Not 
unless some more lumbermen, many more, dig 
into their pockets and dig in a hurry. The 
hécessary $6,000 has been nearly all subscribed, 
but there is yet more needed. Up to and in- 
cluding Oct. 17, the subscriptions, including 
$168 by the National Hardwood Lumber Asso- 
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ciation, totaled $4,427.90. That leaves $1,572.10 
yet to be collected. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
has offered to personally contribute $1,000, or 
any part of it that may be necessary, to push 
the fund over the top. Concerning the enter- 
prise, he said, in a letter to Walter F. Shaw, 
trade extension manager of the association, who 
is leading the effort to raise the money: 

It seems to me that this project must not 
be allowed to fail. A number of the principal 
timber and lumber companies have responded 
to your appeal. In the face of your convinc- 
ing argument I am astonished that more of 
them have not done so, and I still believe 
that the response up to date does not repre- 
sent the lumber industry’s estimate of the 
importance to it of being represented at this 
Exposition. 

Of course, I know of your deep interest in 
putting this project through, and from your 
occasional reports I know that the prompt 
co-operation of many groups has given you 
encouragement notwithstanding the discour- 
agement due to the indifference of others. 
Understanding that the arrangements with 
the Chicago Exposition authorities will per- 
mit this, I suggest that you make a third 
effort to secure the completion of this neces- 
sary fund and as a further encouragement I 
will personally contribute such part or all 
of a thousand dollars as may be necessary to 
complete this fund. 

The goal, then, is almost attained. In a last 
minute appeal, a hundred manufacturers have 
been asked to contribute $1 or more each, and 
Mr. Shaw has also asked twenty-two manu- 
facturers’ and retailers’ associations to appeal 
to their membership. Attention is called to 
the possibilities of group contributions as illus- 
trated by a club in a large city, which collected 
$181 from its members; $15 from a smaller 
city group; $25 from the employes of the 
Union Lumber Co.; $5 from 4L members at 
the rate of 5 cents each, and $1,000 from em- 
ployes of the Weyerhaeuser Sales Co. 


Asbestos Import Ban Decision 
May Be Precedent 


WasHincTon, D. C., Oct. 24—A _ Tariff 
Commission hearing on the admission of Rus- 
sian asbestos to determine whether a temporary 
ban on imports shall be made permanent or 
abandoned, is of interest to lumbermen. The 
original complaint against the Amtorg Trading 
Co., the Soviet’s commercial organization, New 
York, alleges that Russian asbestos sales re- 
sult in cancellation of contracts between domes- 
tic producers and consumers, and that the Kus- 
sian government’s monopoly and its policy of 
selling at any price, create unfair competition. 
The lumber industry tried to get the commis- 
sion to consider that dumping at low prices 
called for banning imports of Russian lumber, 
but an extensive and costly hearing was not 
held. It is believed, however, that an affirm- 
ative finding against Russian asbestos imports 
will stand as a precedent. 


Peremptory Ban, Granted on Manganese, 
Would Aid Lumber 


The commissioner of customs, F. X. A. Eble, 
today placed a temporary embargo on man- 
ganese to protect the domestic industry. The 
decision of the Customs Collector was taken 
as an emergency measure, and after only a 
cursory hearing. The manganese industry is re- 
ported to be in a deplorable state as a result of 
the competition by imports from Russia, Brazil, 
South Africa and British India. Although 
there might be difficulty and delay in procuring 
the needed evidence to establish an anti-dump- 
ing violation in connection with Soviet lumber 
imports, a peremptory ban until the case could 
be established is as badly needed, and would 
be equally helpful to the lumber industry. 








NoTES ON THE SHRINKAGE OF WOOD is the 
title of a paper by M. B. Welch, read before the 
Royal Society of New South Wales, Australia, 
and printed by the Technological Museum, Syd- 
ney, N. S. W. 
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The Polleys 
Lumber Co. 


Manufacturers of | 
Ponderosa 
Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 











Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 






FAMOUS FEATHER RIVER 


SOFT PINE 


All Grades and Thickness— 
up to 16/4 





THICK UPPERS 
OUR SPECIALTY 





























Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER iTimsr'ce. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 








A! goma Soft Textured | 
, California Soft Pine 






CLEARS, SELECTS, FACTORY PLANK, 
BEVEL SIDING, COMMON nen 
BOX SHOOKS Write New 
Est. 1905 for Prices 
Fay Building, 








Algoma Lumber Co., Los ANGELES, CALIF. 
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Cc] PACIFIC COAST Co 
Klamath 


Ponderosa 














Quality Timber From 
Famous Klamath District 


Note the size of the logs shown aboveand you'll 
readily understand why we offer buyers such 
high quality, soft-textured lumber. We can guar- 
antee you a dependable source of supply for 
years to come and supply anything you need in 


SELECTS AND COMMON 
S4S OR ROUGH 
SHOP and BOX 


Get our quotations now. 


Crater Lake = 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 














STARKS 


is the oldest reliable shingle 
stainer, and has the most mod- 
ern Brush-Coating equipment. 


Tie your selling program to 
ours. 


Mark your stained shingle order 


“MUST BE STAINED BY STARKS” 


Starks Stained Shingle Co. 
Seattle, Wash. 
“Since 1914 STARKS has set the pace” 

















SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 
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New England Trade News 


[F. J. Caulkins] 


30STON, Mass., Oct. 24.—Retail buying has 
now settled back to a cautious basis. Recent 
mill price gains have apparently been held, but 
yard men report no gains in their sales. In 
New England, the upward swing of business 
has been both important and steady. In Mas- 
sachusetts alone, payrolls increased more than 
25 percent in two months, and there was an 
increase of more than 22 percent in the num- 
ber of persons employed. In the cotton textile 
industry, employment jumped 50.4 percent, pay- 
roll 54.5 percent in September. The definite 
trend in Massachusetts is paralleled in the in- 
dustrial States of Connecticut and Rhode Is- 
land. The granger and dairy interests of New 
Hampshire and Vermont have gained ground 
substantially, while Maine, because of low po- 
tato prices, is depressed. 


West Coast Fir and Hemlock.—Cargo re- 
ceipts in October to date came in ‘two ships 
for a total of 2,736,421 feet, and total re- 
ceipts for the month at Boston will prob- 
ably be under the September total, of 7,913,- 
217 feet. The buyer is picking up such 
parcels as he needs from current offerings, 
and shipments have been so gaged in 
monthly volume that practically every par- 
cel is sold well in advance of arrival. It 
is significant that the term “distress lumber” 
has been entirely out of use here for fully 
a year. Storage stocks here are well below 
normal. The price level at mills is reported 
to be $1 to $3 above summer quotations, and 
holding steady. The $10.56 freight rate is 
very stable. Local quotations f. o. b. dock 
or cars at Boston terminals hold, as quoted 
two weeks ago. For the smaller yard sizes 
of scantling, $16 off page 12% of the West 
Coast manual is the usual price; $16.50 off for 
the 2x6- to 12-inch, and $17 off for the larger 
timber sizes, 3 inches and thicker. Hemlock 
is 50 cents cheaper. For boards, fir and/or 
hemlock, square edge should be quoted at: 
No. 1, $17.50@18; No. 2, $16.50@17; No. 3, 
$15@15.50. Dressed and matched boards are 
50 cents higher than above. 





Eastern Spruce.—Sales volume of spruce is 
holding up fairly well, but most of the larger 
orders are coming from the industrials, with 
quite a list of season contracts now being 
negotiated. There are fewer yard sched- 
ules. The recently organized spruce manu- 
facturers in northeastern territory have 
issued a second price list. Base for dimen- 
sion sizes, 8-inch and under, 20 feet and 
under, remains at $32. For the random 
sizes, 2x3- and 4-inch scantling is quoted at 
$23: 2x6-inch, $24; T-inch, $24.50; 8-inch, $26; 
10-inch, $31; and 12-inch, $34. The call for 
boards is moderate, with 5-inch and up cov- 
ering boards P1S at $23.50; 6-inch matched 
stocks at $25, and 7-inch at $25@26. 

Hemlock.—There is a limited call for good 
Maine, Vermont and Provincial dry boards, 
with few if any Pennsylvania boards offer- 
ing. Eastern clipped boards are little in- 
quired for, and should be quoted nominally 
at $21@22, with the random sizes at $1@2 
less. At the Boston terminals, West Coast 
hemlock boards f. o. b. dock or cars sell to 
dealers at a range of $14@15. 





Lath and Shingles.—There is a fair de- 
mand for standard eastern slab lath at $3.75 
for 1%-inch. The 15-inch sell at $4.25@4.50, 
and demand is a trifle sluggish. Shingle 
demand is less active. Maine and New 
Brunswick white cedars hold at $4 for ex- 
tras; $3.25 for clears, and $2.25 for 2nd 
clears, the latter showing a drop of 25 cents, 
For the West Coast red cedars, all rail, there 
has been a drop of 10 cents to $3.39, at 
Boston freight points, for the 16-inch 


XXXXX, and to $3.79 for the 18-inch Perfec- 
tions. On waterbourne “reds” there have 
been no price changes. At Boston ter- 


minals, 16-inch No. 1 sell at $3.10 a square, 
and the No. 2 at $2.75. Perfections are held 
at $3.40, and are well sold up. 


Maple Heel Stock.—Call for wood heel 
stock is less pronounced, and sales pressure 
is more keen. The low edge of the market 
appears to be settled very close to $62.50, 





with most sales at $65. Some sales of best 





kiln cured stock are reported at a range 
of $70@75. 
Boxboards.—The manufacturers of roung 


edge native box pine are going into the 
winter with mill yards well cleared of yn. 
sold lots, occupying a better market position 
than in recent years. Inch round edge de. 
livered at Boston points are $14@18, with 
square-edge at $22@25. 
New Hampshire Stocks Low 

One hundred members of the New Hamp- 
shire Lumbermen’s Association assembled at 
Nashua Oct. 14 for the final quarterly meet- 
ing, with the Century Wood Preserving Co, 
as host at its big wood treating plant. There 
was a business session during the morning, 
with President Arthur G. Bowler, of the 
Johnson Lumber Co., Manchester, in the 
chair. This was held in the assembly hal] 
of the very unique clubhouse maintained by 
the Century Co. Interest centered upon the 
report of stocks as of Oct. 1. This com- 
bined reports from 61 member mills, and 
showed total of all woods as 66,949,000 feet, 
compared with 76,556,000 feet three months 
ago, and 77,916,000 feet at this period one 
year ago. Of this total in pile, 36,661,000 
feet is sold, and 30,288,000 feet unsold, and 
of the latter, more than half is native hard- 
woods. Of the 61 mills reporting, but six- 
teen are in operation. The consensus was 
that very little new lumber should be eut 
during the winter. Prof. K. W. Woodward, 
of New Hampshire State College, Durham, 
reviewed conditions in Europe as he found 
them during a tour of the Continent, and 
¥F. J. Caulkins, of the AMERICAN LUMBERMAN, 
discussed current conditions in the New 
England market for native lumber. There 
were words of welcome for the visitors from 
J. E. Modglin, resident superintendent for 
the Century company, who in turn intro- 
duced the heads of all departments. Fol- 
lowing a superb buffet luncheon, served in 
the clubhouse, the company divided into 
groups for a tour of inspection of this mil- 
lion dollar plant, with stock of between 
forty-five and fifty million feet. Every de- 
vice for efficient and economical preparation 
and handling has been installed, including 
a well equipped sawmill and a plant for 
adzing and boring ties. The treating plant 
in two 12-hour shifts can handle 300,000 feet 
daily. It uses both creosote and Z. M. A. 
Ernest S. Park, vice president and New 
England manager, accompanied by R. Put- 
man, publicity director, ran up from the 
Boston office to personally greet and welcome 
the visitors. 


Other Associational Events 


Just ahead is the eighth annual New Eng- 
land Conference, sponsored by the New 
England Council, to be held at the Hotel 
Statler on Nov. 17 and 18. The program 
will be built around plans for organizing the 
industrial and business forces of this terri- 
tory to accelerate economic progress, and for 
business recovery in New England. As in 
former years, all lumber groups in New 
England will send delegates. 

The regular October golf tournament of 
the Sliver Club of Boston was held at the 
grounds of the Wellesley Country Club. The 
morning play was devoted to best selected 
nine holes and, in the first flight, E. Carleton 
Hammond carried off first honors, with Presi- 
dent Ernest Ingalls as runner-up, while 
Charles Nauss, of Gloucester, led the group 
in the second flight, with Will Fuller, of 
Brighton, taking second prize. In the after- 
noon medal play, first flight, George M. Pond, 
of South Boston, was the winner, and in the 
second flight, Will Sawyer, of East Cam- 
bridge, won first prize, and J. B. Langmaid, 
of Salem, second. The extra tournament, 
scheduled for Friday, Oct. 21, was cancelled 
on account of inclement weather. 


Home Loan Bank Starts to Function 


The new Federal Home Loan Bank for the 
New England district began to function on 
Saturday, Oct. 15, when temporary quarters 
were opened in the Kendall Square Building 
in Cambridge. At a meeting of the eleven 
directors appointed by the Federal Board, 
Herbert F. Taylor, jr., of Wakefield, Mass. 
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was chosen president. He has devoted his 
mature life to co-operative banking, and now 
holds three bank presidencies, as he is also 
president of the Central Co-operative Bank 
and the Boston ¢ Yooperative. He is also pres- 
ident of the Massachusetts Co-operative Bank 
League. 

George B. Nicholson, 
ment and lumber expert, issued a statement 
at Toronto on Oct. 20 claiming that Can- 
ada’s lumber trade with Britain should 
amount to $25,000,000 annually by 1935, as a 
result of the abrogation of the United King- 
dom-Russia trade treaty. He said that, even 
though Britain has to pay more for her lum- 
per, she will receive compensation in en- 
larged markets in Canada for her products. 


member of Parlia- 


New England Trade News 

The retail lumber business at Bondsville, 
Mass., conducted since 1923 by the estate 
of the late T. D. Potter, is being closed out. 
Prior to his death, Mr. Potter had been active 
in the affairs of A. C. Dutton Lumber Cor- 
poration, and of the Hampden Lumber Co., 
of Springfield. 

The veneer mill of the Lawrence Plywood 
Co., at Carrabassett, Me., has just added one 
hundred men to its payroll, with all sections 
of the plant operating a 10-hour day. 


Russell D. Chase, son of the late Charles 
P. Chase, founder of the C. P. Chase Lumber 
Co. at Springfield, Mass., was on Oct. 20 
selected as the Republican candidate for the 
State senate from the first Hampden District, 
Senator Allen, party candidate, having died 
suddenly. With his brother Lyndon, and 
Harola Bellows, treasurer, he has been ac- 
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selects for manual training classes, and Pon- 
derosa specialists are beginning to wonder 
if there is a half million feet available. 
Stocks of many ordinarily common items 
are completely exhausted, one 5,000-foot in- 
quiry for a usual size of No. 2 common hav- 
ing knocked around the market for some 
time, with no bidders. 


Southern Pine sellers are waiting on the 
railroads for any improvement. Southern 
pine, however, is not losing price ground, 
and is in a good technical position for a 
quick comeback. Stock from small mills 
keeps distribution from getting ahead of mill 
supply for the present. 


Eastern Spruce prices are going up. There 
is now a firm price arrangement and, while 


there is some cutting of 50 cents to $1 below, 
it is not serious. Sales volume is low. 


Hardwood business is still lacking. Floor- 
ing is the most active item. 





Warn of a New "Racket" 


New York, Oct. 24—A new racket against 
which it would be to the interest of every owner 
and user of an automobile or motor truck to be 
on guard is rapidly spreading, according to the 
research department of the Sinclair Refining 
Co. So called “slop” oil is produced from crank 
case drainings after use that may have repre- 
sented anywhere from 500 to 5,000 miles of 
travel in passenger cars, trucks and other motor 
vehicles. In this new racket, the oil “processed” 











with them here are their three sons, Arthur (left), 
at the University of Chicago; 


turers’ Association; and Karl (right), 


“For achievement as 
wife and mother of 
the Comptons,” West- 
ern College for 
W omen, Oxford, Ohio, 
conferred on Mrs. 
Elias Compton the 
degree of LL.D. Dr. 
Compton, her  hus- 
band, is former dean 
of Wooster College, 
W ooster, Ohio. Shown 
Nobel Prize winner who is professor of physics 


Wilson (center), secretary-manager of the National Lumber Manufac- 
physicist and president of Massachusetts Institute of 


Technology 





tive in the affairs of the lumber company 
since the death of the father in 1917. 
Eugene G. Garrettson, of Garrettson-Ellis 
Lumber Co., Springfield, Mass., who, a year 
ago, with his two daughters, went to Cali- 


fornia for the benefit of his health, will 
probably remain on the West Coast inde- 
finitely. 

Walter Gunn, of Garrettson-Ellis Lumber 


Co., Springfield, Mass., is being congratu- 
lated upon the birth of a daughter on Satur- 


ities York Teale“ ‘Marks Time” 


As Election Nears 


New York City, Oct. 25.—Continued dull- 
ness in the lumber market is being explained 
as the usual slump before the election of a 


figures kept by the ac- 
countants of the larger mill offices here, and 
the wholesalers, show that October has not 
been as bad as the same month of 1931. The 
present slump has not carried the prices or 
sales volume below that of summer. Another 
short boom in November can be expected, 
which will probably be followed by a slump 
until after inventory time. 


President. However, 


Douglas Fir volume is low, and prices are 
just barely holding their previous advances. 
Only because sellers are not eager for busi- 
ness, fir prices stay steady. Transit lumber 
is again bec oming a market factor. 


Western Pines are slow. The usual fall 
order from the city Board of Education is 
out, asking for some half million feet of D 


from these worn out drainings is sold to un- 
wary motorists as fresh, clean lubricant. Recla- 
mation of crank case drainings is becoming well 
organized in big cities, where millions of gal- 
lons of worn out oil are available for “treat- 
ment” annually. Regular collections are made 
by the “reclaimers,” and the drainings pro- 
cessed, often this being no more than filtering 
to remove some of the dirt and minute metallic 
chippings. In other cases the oil also may be 
passed through improvised stills. The resultant 
“slop” oil may appear fairly clean, but it has 
poor stability and other undesirable features. 
As the drainings are obtained at little or no 
cost, the reclaimed product can be sold at a very 
low price to the type of filling stations that 
either cater to cut price business or are not 
above giving the transient customer “slop” oil 
at the price of a good product. The growth of 
the reclaiming industry and the substitution 
racket is one reason why the big refining com- 
panies emphasize the importance to motorists of 
demanding a branded oil and being sure that 
it is obtained. 





Increased Wages 10 Percent 


HAVERHILL, Mass., Oct. 25.—Indicative of 
the excellent demand for maple for wood heels 
which has been experienced at New England 
shoe centers for some months, was the action 
of Haverhill wood heel manufacturers early 
this month in granting their employees a wage 
increase of 10 percent. This means that the 
average worker in wood heel shops will make 
about $5 more each week. 








45 
C4 PORTLAND, ORE. Co 


PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 


Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 


HEMLOCK 








STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


* ¢ 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
es * 


Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 
Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 














SERVICE 
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DOUGLAS FIR, 

| 7 HEMLOCK, CEDAR, 
SPRUCE 






EWPETTIBONE LUMBER CO. 


TERMINAL 
= ACES BUILDING ORTLAND ORE. = 














Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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Kelly 


Trade-Marked 
and 
Grade-Marked 
Douglas Fir 
Delivers 
Satisfaction 

to Dealer, 
Carpenter 

and Owner. 


We couldn't 
alford to 
identily it 

as our product 
if it wasn’t 
100% O. K. 
Mixed Cars 


a specialty 



















We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 
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TWO MILLS—SPRINGFIELD and WENDLING, ORE. 
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Market News from Am 


Tacoma, Wash. 


Pacific Northwest Woods—Lumber manu- 
facturers and logging operators drew addi- 
tional encouragement from a _ conference 
here this week between railroad purchasing 
agents and members of the grading rules 
committee of the West Coast Lumbermen’s 
Association, which, it is believed, will pave 
the way for a resumption of railroad orders 
for car and structural repairs. In recent 
months, orders of this character have been 
extremely light. This conference, together 
with a marked increase in log shipments 
throughout the district, and a slight gain in 
shipments of lumber and of Japanese square 
shipments to the Orient, proved the high 
lights of the week. 

Advices from Aberdeen, Wash., indicate 
that log shipments from camps in that 
locality have doubled in the last week. The 
increase in the main was due to renewed ac- 
tivities of the Hobi Lumber Co. The M. R. 
Smith Lumber & Shingle Co. and the Aloha 
Lumber Co., other Grays Harbor concerns, 
also are shipping logs, most going to 
Olympia, Wash., where they are used in bar- 
rel manufacturing. A crew of 30 fallers and 
buckers started work at Camp 5 of the 
Clemons Logging Co., near Montesano. The 
Deep River Logging Co., which has had 
fallers and buckers at work for several 
weeks at its camps in northwest Wahkiakum 
County, has resumed operation on one side. 
Two other sides will be placed in operation 
later. 

In the Olympic Peninsula region, at and 
near Port Angeles, three large plants have 
resumed operation: Olympic Forest Products 
plant, at Ennis Creek, resumed Oct. 16; 
Merrill and Ring Logging Co. started Camp 2, 
west of Pysht; Bloedel-Donovan Co. plans 
to start logging at Sapho camp on one side 
Oct. 24. 

Reports of a marked increase in plywood 
trade issue from Vancouver, Wash., where 
the Vancouver Plywood Co. reports that its 
average payroll, in 1931 175, is now 285. 
The plant is working two shifts and may be 
obliged to go on a 3-shift basis. It 
large quantities of Port Orford cedar. 


Seattle, Wash. 


West Coast Woods—Though some markets 
have eased up a little, prices are holding, and 
the bettcr feeling so noticeable during the 
last month still continues. Low stocks, 
small production and improved collections 
are reported. 

Rail—Most shippers interviewed declared 
rain movement less. The Southwest is more 
active, while middle West yards are quiet, 
one informant declared. Most purchases are 
for immediate requirements. An encouraging 
factor is that railroads are buying car ma- 
terial in small quantities. This buying is 
expected to continue for about six weeks. 
Informants agree that prices are holding 
steady. 

Intercoastal—Less volume is reported mov- 
ing and, though the rate is holding, con- 
siderable doubt that it will be maintained 
is expressed. Transit shipments are heavier. 
Prices here are holding, the mills being stub- 
born about cutting. One informant declared 
the c. i. f. price to be falling off. 


California.—A man in close touch with this 
market said: “California bought heavily last 
month, but the last ten days volume has been 
smaller and there has been more selling 
pressure. Yards are pretty well stocked; 
some purchased heavily, believing that the 
bottom had been reached, San Francisco ter- 
ritory is buying freely. Prices are firm, 
partly because of the shortage of logs here.” 

Export—Orders have flattened out in this 
market. Ship rates are weaker. Large 
squares to Japan move at $4.25, and baby 
squares at $3.75. The United Kingdom calls 
for a 55 shilling Conference rate, but inde- 
pendents loading at 47% shillings, are get- 
ting most of the business. The United King- 
dom is buying clears that can not be ob- 
tained in British Columbia, and so is Aus- 


uses 
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tralia, to a limited extent. South American 
freight rates are softer, and buying is con- 
fined to nibbling. 

Logs—The market continues firm. Fir ip 
the south Sound moves at $8, $11 and $15 
prices prevailing also in the North Sound, 
except that clears bring $8, $12 and $16. Fir 
delivered by truck loggers sells at $7, $10 
and $14. The input of fir‘is increasing, but 
few clear logs are available. Cedar is firm 
at $11 and $20, with practically no logs avail- 
able. Several camps have started to cut 
cedar, and input is expected to forge ahead 
the rest of the month. Hemlock is easy at 
$8, and supplies are being increased slowly, 
Spruce on the average brings $1 more than 
fir in Nos. 1 and 2. 


Shingles—Demand is not as strong, but 
mill stocks are low and production is about 
50 percent of capacity, while cedar logs are 
scarce, so prices are held close to those of 
two weeks ago. Nos. 1 and 2 in the 16-inch 
are going cheaper. 


Spokane, Wash. 


Inland Empire Pines—There has been little 
increase of business, but sporadic orders here 
and there have helped. The low and broken 
State of mill stocks is holding prices com- 
paratively firm, and will undoubtedly send 
prices sharply upward in the event of any 
well defined buying movement; such a move- 
ment is looked for by many. 

The large mill of the Potlatch Forests 
(Inc.) at Lewistown, Idaho, started for a 
short run early this month, but the Coeur 
d’ Alene (Idaho) mill of the same company 
will close down Nov. 1, to remain down until 


Portland, Ore. 


West Coast Woods—tThe fall of value of 
the English pound has reacted against con- 
tinuation of a fairly active demand for 
Douglas fir lumber from the United Kingdom. 
Other offshore markets are not showing ac- 
tivity. Volume of rail business shows no 
change. 


Spruce manufacturers report some revival 


of inquiries, but little increase in sales 
volume. 
Western Pine manufacturers report a 


fairly good volume; at least 
possibly somewhat better 
earlier part of the month. 


equal to and 
than during the 


Logs—A pronounced scarcity of red cedar 
logs is the feature of the log market. 
Shingle manufacturers are said to be scout- 
ing around for raw material, and offering the 
top price, which is $11. Some of the camps 
on the lower Columbia River are now in 
operation again. 


Memphis, Tenn. 


Southern hardwood demand continues to 
show a slight improvement, in both domes- 
tic and foreign markets, with prices con- 
siderably better than previous low quota- 
tions. Demand comes from practically all 
groups of consumers, for small lots. Hard- 
wood manufacturers are willing to keep their 
present stocks, now beginning to get low, 
rather than sacrifice them at the previous 
low prices. 

Domestic.—Demand from manufacturers of 
furniture continues. Many factories are re- 
ported busy, and are buying for immediate 
needs, which are larger than for months. 
Box and crate manufacturers report a better 
business, and are buying. Dimension plants 
are’ operating full time in many sections, 
and there is a fairly good demand from 
sash, door and interior trim plants. Floor- 
ing manufacturers continue to doubt that 
there may be a shortage of flooring oak, and 
they are not buying in large quantities, but 
sales to them have improved somewhat. De- 
mand from automobile body plants has shown 
some gain, as new models are got ready. 


Foreign.-—The best demand is coming from 
foreign countries. English buyers are con- 
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while they are cheap. There is also a bet- 
ter demand from Continental buyers, par- 
ticularly from Antwerp and Rotterdam. Ex- 
porters are now enjoying the lowest ocean 
rates in years to Continental ports and the 
United Kingdom, and these stimulate buying. 
The United Kingdom Freight Conference an- 
nounces a 20 cent rate on heavy hardwoods, 
and 25 on light, to Liverpool, London and 
Manchester, while the Continental Confer- 
ence has announced a rate of 20 cents on 
heavy, and 25 cents on light to Rotterdam, 
Amsterdam, Ghent and Antwerp, both good 
throughout 1932, Rate to Hamburg and 
Bremen remains 30 cents on heavy, and 37% 
cents on light, and to Havre, France, will be 
9% cents on heavy, and 31 cents on light. 
These changes, effective for several days, 
caused an influx of orders. 


Production has not shown any increase, as 
manufacturers are not willing to cut addi- 
tional stocks until they are sure that higher 
prices are here to stay. Most mills are 
down, and the others running only part time. 


Louisville, Ky. 


Southern Hardwood inquiries have been 
more numerous, and orders are slightly bet- 
ter, but October business is not expected to 
prove quite as good as September. There 
hasn’t been enough sustained buying, and 
export business has been dull. The furni- 
ture trade, including radio, has been the 
best buyer of lumber and veneers, and there 
has been a little planing mill business, and 
some box business, but automobile trade 
continues very dull here. Demand is largely 
for inch stock, and common and low grades. 
There has been some No. 2 and better syca- 
more sold, a little common ash, some common 
and 2-A and 2-B poplar, walnut in Nos. 1 and 
2common, gum in Nos. 1 and 2 common plain 
sap, a little common and better red oak and 
Nos. 1 and 2 common oak, but FAS oak has 
been dull and top grades of walnut are not 
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ericas Lumber Centers 


stantly in the market for their stocks are 
low, and they are anxious to get hardwoods 


selling. One large handler remarked that 
lumber wasn’t averaging better than $15 for 
log run, whereas $20 is needed to break even 
normally; $25 for fair returns, and $30 for 


good. 
Elkins, W. Va. 


Appalachian Hardwoods—tThere is a dis- 
tinctly better demand, at least for some 
items. Although some items are becoming 
rather scarce at mills, price has not risen, 
owing to the fact that buyers are still in 
control. No. 1 common chestnut is in low 
supply, the price being around $42, delivered. 
The better grades of oak are also less 
plentiful. As mills in West Virginia did have 
a large accumulation of lumber, the improve- 
ment in demand has not resulted in a re- 
sumption of operations. 


Cincinnati, Ohio 


Hardwoods.—Improvement in inquiry, and 
a slight increase in prices of sap gum, quar- 
tered black gum and oak flooring, were re- 
ported by Cincinnati wholesalers. There is 
very little forward inquiry, but a few east- 
ern dealers make inquiries on delivery in 
January, which wholesalers here generally 
regard as feelers. A few orders for 4/4 sap 
gum, and quartered black gum, have been 
placed by furniture factories, at $17 for the 
former, and $18 for the latter. Mills are 
not eager to book orders, on present price 
basis, for anything more than hand-to-mouth 
lots. Some oak and chestnut buying is also 
reported, also in small lots. A few eastern 
wholesalers and interior trim plants are tak- 
ing fairly liberal amounts of oak and chest- 
nut, and some small lots of oak and ash are 
being bought by railroads. Wholesalers say 
that mills are stiffening on their price views, 
and turning down offers under ruling quota- 
tions. Export trade is dull, with inquiries 
few. Japanese operators are competing 
keenly for United Kingdom business. 


Softwood trade is dull. Southern pine 





Loadings of forest products show fur- 
ther gain.—See story page 30. 


President asks Tariff Commission to 
consider lumber; may use flexible provi- 
sion to raise duty 50 cents—See story 
page 43. 


Customs hearing on Russian asbestos 
dumping may set precedent for lumber, 
or lumber, like manganese, may obtain 
temporary ban on unfairly competitive 
Soviet imports.—See story page 43. 


To stabilize market and prices, pro- 
ducing groups must seek new legislation, 
says Court.—See story page 43. 


Fall in exchange value of English 
pound puts a damper on exports of fir.— 
Portland, Ore. 


Though offshore rates are weak, ex- 
ers shows falling off.—Seattle, 
ash. 


New steamship services provide outlet 
_ Pacific Coast mills—See story page 


Southern California unsold stocks 
reach new low despite increase in cargo 
arrivals—Los Angeles, Calif. 


a 





Outstanding Developments in Lumber Markets 


Railroads are now best buyers in the 
southern pine market.—St. Louis, Mo. 


Southern pine export movement from 
Florida is larger, but domestic orders, 
industrial and retail, decline—Jackson- 
ville, Fla. 


Porto Rico takes two shipments total- 
ing about two million feet—See story 
page 49. 


North Carolina pine demand is slower, 
but curtailment of output by bad weather 
helps maintain prices.—Norfolk, Va. 


Arkansas soft pine mills keep output 
low despite badly broken condition of 
stocks.—Warren, Ark. 


Searcity of .some Appalachian hard- 
wood items has not brought correspond- 
ing price advance.—Elkins, W. Va. 


Severe shortage of oak flooring stock 
felt in Arkansas—Warren, Ark. 


Low trans-Atlantic rates stimulate ex- 
port movement of hardwoods.—Memphis, 
Tenn. 


Exporters of hardwood say Japanese 
are keen price competitors in United 
Kingdom markets.—Cinciunati, Ohio. 
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Increased 
Sales... 


means an increased need for 
a reliable guide in handling 
credits and collections. 


The NEW Fall Edition of the 


Lumbermen’s 
Credit Rating 


Book 
(Clancy's Red Book) 


gives you reliable informa- 
tion—revised down to date 
by means of the 


TWICE A WEEK* 
SUPPLEMENTAL SHEETS 


(*an exclusive feature) 


The price is reasonable and 
you are invited to try it 


For 60 Days FREE 
Without Obligation 


Clancy's Red Book will put you 
in touch with thousands of well 
rated concerns, many of which 


ARE NOW BUYING lumber 


and allied materials. 





Write today for the FREE trial. 





LUMBERMEN’S CREDIT 
ASSOCIATION 
(Lumber Collection Specialists) 
608S.DearbornSt., Chicago 
99 Wall St., New York City 
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Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 

























We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
un Northern Veneers and Plywood. 


aaa We also invite orders for Northern Pine, Spruce, 
a Hemlock, Cedar Posts and Poles, Lath, Shingles, and 


Amecision “Peerless Brand” Rock Maple, Beech and Birch flooring. 


Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J. Clears Lumber Co., 


_ Suite 447, Monadnock Block 
Minneapolis Office: G ;. Critten, 516 Lumber Exch. 
























AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&SJSWWwWELLS 


LUMBER COMPANY 
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VON PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 
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mills are stiffening in their price ideas. 
Stocks of No. 2 dimension are much broken 
and 6- and 8-inch widths of No. 2 common 
are scarce. Cypress is slow, with prices 
virtually unchanged. A few small orders for 
finish and factory lumber are being placed. 


Buffalo, N. Y. 


Lumbermen report that trade is showing 
little change, with buying in most cases for 
immediate needs only. Some items, particu- 
larly in hardwoods and southern pine, have 
shown an increasingly firm tendency, owing 
to curtailment of production, but inquiry has 
hardly responded to advances in prices. 


Hardwood trade has been slow. Some fur- 
niture plants are now busier than for weeks, 
but not many purchases are being made in 
this market. Automobile buying is also 
small Stronger prices are reported in oak 
and sap gum. A number of recent advances 
have taken place in oak flooring prices. 


Western Pine demand has been on a small 
scale recently. Industrial plants are in most 
cases running at much below normal, so 
their needs are small. Retailers are cautious 
about stocking up. Prices are about steady. 


Northern Pine.—The high tariff on north- 
ern pine from Canada is having a detrimental 
effect on business, and promises to do so 
until general lumber prices reach a higher 
level. Low grades are not selling as well 
as usual, as box factories are not running 
actively. 


Birmingham, Ala. 


Southern Pine manufacturers have not in- 
creased their production, although stocks 
have become depleted and no mill in Ala- 
bama can make quick loading of badly mixed 
orders. Upper grades continue to accumu- 
late, while stocks of lowers have finally got 
back to normal. Small mills are cutting 
only limited amounts, and largely special 
stocks. Industrials are buying sparingly for 
immediate needs. Sash and door and planing 
mills, and concentration yards, have about 
filled in assortments for present needs. 
Railroads are buying car repair material. 
Prices as a rule hold to the Oct. 1 level, but 
a few were marked up Oct. 15. Upper grade 
flooring and siding advanced about $1, and 
all finish went up about $2.50. Merchantable 
car decking advanced $1.50, and No. 1 $1, 
while siding and lining remained at July 
level. No. 3 flooring and roofers went up 
50 cents, and No. 2, $1. No. 1 flooring, ceiling 
and siding remained at $16 average mill. 
B&better in all items except finish is about 
$19, and 1x6-inch and wider finish is not over 
$21. Air dried boards and dimension show no 
price change, and are not in as good call as 
kiln dried. 


Oak Flooring advanced again, $2 to $4.50, 
for one group of mills, while another tried 
a $3.50 to $8.50 advance. The 1x3-inch items 
are strongest. 


Shingles.—Cypress are stationary in price, 
but red cedars are off about 10 cents. 


St. Louis, Mo. 


Southern Pine representatives report that 
inquiries and orders are much lighter, the 
best volume of orders coming from rail- 
roads, for both car repair and bridge ma- 
terial, the latter item being purchased for 
storage for seasoning. Prices remain un- 
changed, except for specials the mills are 
issuing on surplus items. Mill stocks con- 
tinue badly broken. No. 2 boards and ship- 
lap, 8- and 10-inch, are $17.50@18 for small- 
mill stock, $18.50@19 for large-mill stock 
for random loading; specified loading, $19@20. 
No. 1 dimension, 2x4-inch, 10- to 20-foot, is 
$17.50@18 for small-mill stock; $20@21.50 
for large-mill stock; 8-, 9- and 10-foot con- 
tinue scarce; price ranges from $16.50@17. 
Bé&better flat grain flooring, small-mill stock, 
is $23@23.50; large-mill stock, $24@24.50; 
straight cars of 10-foot are $21: 12-foot, $22: 
16-foot and longer, $25.50@26.50. B&hbetter 
ceiling, %™-x4-inch, is $20.50@21; }4-inch, 
$24@24.50; %-inch, standard partition, $25.50. 
B&better car siding, 1x4-inch, 9-foot, is $26; 
10-foot, $24; 12-foot, $25. No. 1 common car 
lining, 1x6-inch, 16-foot, $22; 18-foot, scarce, 
is $26.50 for air dried stock; kiln dried stock, 
$2 additional. B&better drop siding, 1x6-inch 
10- to 20-foot, standard patterns, is $23.50@ 24. 
Bé&better finish, S4S, 1x4-inch, is $28; 6-inch, 
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$30; 8-inch, $28; 10-inch, $39; 12-inch $50 
All above prices are f. 0. b. St. Louis,’ : 


West Coast representatives report that de- 
mand has eased off, and that dealers are 
apparently not interested in buying other 
than to answer immediate needs. Prices are 
reported to be weaker, particularly on bet. 
ter grades. 

Hardwood mill representatives state that 
inquiry is considerably better, with some in- 
crease in bookings. Production has been in- 
creased, for stocks on hand, particularly of 
flooring oak, are very low. Oak flooring rep- 
resentatives report that oak flooring sales 
are more satisfactory, and that prices have 
advanced on all items about $2, due to 
searcity of rough stock, added to the fact 
that higher prices are being asked for it 
by the mills. 


Baltimore, Md. 


Hardwoods.—Inquiry has become definitely 
more active, with some requests for quota- 
tions resulting in actual business. Larger 
export orders are being received. The leve] 
of values remains much the same. Numerous 
mills remain inactive. 





North Carolina Pine.—Quiet continues but 
some distributors say inquiries are more nu- 
merous and some result in business. Orders 
are being placed only as lumber is needed, 
but stocks are low. Price advances on cer- 
tain items are being maintained.  Assort- 
ments on the wharves here are the smallest 
on record. 

Georgia Pine.—Buyers order in small lots. 
Georgia producers are revising their ideas 
of values upward, and a slow but fairly con- 
sistent gain in strength is to be noted. The 
stocks in the yards are down to small pro- 
portions, 

Douglas Fir.—Prices continue depressed, 
and the movement is still very moderate, 
though some gains in volume seem to have 
been made. The competition between fir and 
some of the eastern woods is in no wise 
lessened, and bidding for business is very 
active, with consumption improved. 








Cypress.—Sales have been made of late at 
very low figures, certain producers appar- 
ently having had to realize. Those in posi- 
tion to do so, however, manifest a disposition 
to resist requests for concessions. Stocks 
held here continue small, and no important 
additions are being made. 


Warren, Ark. 


Arkansas Soft Pine orders have tapered 
off. Orders so far this month are slightly in 
excess of last month's, while shipments are 
slightly ahead. Orders are coming from the 
entire trade territory, largely for shipment 
to smaller towns. Orders for industrial 
centers are still very limited. Large inquiries 
have been sent out for 4-inch No. 3 crating 
and special cut-to-length stock. With pro- 
duction limited, there is little chance of 
building up mill stocks of scarce items dur- 
ing the next six weeks. Some of the larger 
mills plan to practically shut down during 
December, January and February. All large 
mills report broken stocks and are restrict- 
ing sales of certain staple items. Scarce 
items include 1x6- and 12-inch 18 and 20-foot 
No. 1; 2x4- and 8-inch No. 1; 2x6-inch, 18- 
and 20-foot No. 1; 2x6-inch, 20 foot No. 2; 
2x12-inch No. 1 except in 14- and 16-foot; 
and 2x4-inch No. 2 in all lengths. Some mills 
report being sold up to green stock on 1x4-, 
6- and 8-inch No. 2 in all lengths and some 
are entirely out of 1x1l2-inch, 10-, 12- and 
20-foot No. 2. Another scarce item is 1x6- 
inch, 20 foot No. 3, while several mills are 
sold up on 1x8-inch No. 3 boards and ship- 
lap, and 10-inch No. 3 are in very limited 
supply. Some lengths of 4-inch No. 1 floor- 
ing are exhausted, along with some shorter 
lengths in 12-inch B&better finish in all 
thicknesses. No. 1, 4-foot lath are also in 
small supply. 

Hardwood has been more active than since 
early spring. Flooring mills have cleaned 
up all dry stocks of 4/4 red oak flooring, and 
have made purchases covering 4/4 white oak 
flooring stock, that have materially reduced 
the available supply. Some small mills have 
contracted to flooring plants their entire cut 
for the next three to four months, shipping 
their stock green from the saw. Heavy sales 
have been made against 4/4 No. 1 common 
sap gum and also No. 2 sap, dry stock being 
very scarce. Prices of some rough items of 
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hardwood have advanced from $2 to $4 in the 
last 60 days Hardwood plants producing 
dimension and special stock are busy. Some 
railroads are offering sizable orders for 
cross-ties, switch ties, and crossing plank, 
put their prices have been too low to interest 
the mills. small mills are closing 
down, While others are trying to resume 
operating, but present ; low _prices _do not 
permit profitable operation of any size mill. 
Weather has been ideal for logging, and more 
logs are on hand than for several months. 


Kansas City, Mo. 


The Southwest market is notable chiefly 
for a continued steadiness of price and de- 
mand. All kinds of lumber held fairly well, 
although demand failed to increase. _Farm- 
ers of the territory were not so optimistic, 
and the result was a decrease in demand 
from rural yards, which for a time had fur- 
nished the best market. However, this fall- 
ing off was largely balanced by increased 
demand from city yards, which bought ap- 
parently with an eye to winter supplies. 
Line-yards did not appear to be doing any 
large-scale buying, and most orders con- 
tinued to be for small lots, usually of mixed 
kinds. Building continues above mid-sum- 
mer level. Industrial buying was not large, 
but both railroad and automobile buyers 
showed some inclination to watch the mar- 
ket, and a fair number of orders was placed. 


Some 


Southern Pine orders continued in excess 
poth of production and shipments, although 
the spread was not so great as it has been 
in the last two months. Several mills were 
reported reopened, and some of the others 
were understood to have lengthened working 
hours. were generally steady, but 
some companies were understood to fear 
that a slight downward revision would be 
demand should increase 


Prices 


necessary unless 


soon. 

Western Pines.—Price cutting was said to 
be evident again, with small mills trying to 
get business which usually goes to the 
larger companies. However, quotations were 
generally steady. 


Hardwoods were rather lethargic, being 
hard to move. Prices were firm, however. 
Cypress.—Higher grades were not in any 
large demand, and some price concessions 
were being made, it was said. Lower grades, 
however, moved well, and prices were very 


a Norfolk, Va. 


North Carolina Pine demand has been very 
light. If business does remain slow, mills 
ought to be able to maintain present prices, 
because bad weather has curtailed produc- 
tion, and there are sufficient unfilled orders 
to keep most mills busy for several weeks. 
Wholesalers have been finding it difficult to 
get new business, but have been having 
much difficulty placing orders with mills. 
The small mills have very little stock, and 
larger operations have greatly reduced their 
unsold surplus. 

Better Grades.—There have been some in- 
quiries for mixed cars of 4/ and 5/4 edge 
3&better, and also for mixed cars of 4/ and 
5/4 and thicker B&better. Very few mills are 
interested in orders for 8/4 and _ thicker. 
Orders for good lumber have not been nu- 
merous, but mills continue to hold prices 
firm. At most mills, 10- and 12-inch widths 
are scarce, and these are most popular with 
buyers, 

Box.—There has been very little activity 
in 4/4 edge box. Some inquiries have been 
received for 4/ and 5/4 edge box, dressed 
and resawn, also for 5/ and 6/4 stock box, 
dressed and resawn, also for 4/4 and thicker 
poplar, dressed and resawn—but orders have 
not been coming in so freely. Good rough 
Stock box is hard to buy, and box makers 
and yards have shown more interest in this 
item. Demand for 6- and 8-inch No. 2 box 
has been sufficiently good to clean up the 
Surplus stock at quite a number of mills, 
and influence higher quotations on stock to 
be sold when accumulated. The price on 4/4 
Stock box is strong. Unsettled weather has 
hearly eliminated air dried stock, so there 
IS not apt to be any weakness apparent in 
Stock box for some time. Box bark strips, 
4/4, continue very quiet, 

Shed Stoeck.—Planing mill operators have 
found business quiet, but most have been 
kept fairly busy running roofers or sheath- 
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ing. Prices are being well maintained. 
3uyers report being offered air dried roofers 
at lower prices, and perhaps these are 
“transits,” but most mills want $9 for 6-inch 
width, f.o.b. cars Georgia main line rate; 
$10 for 8- and 10-inch widths, and $10.50 to 
$11 for 12-inch. Others are asking 50 cents 


higher. 
Los Angeles, Calif. 


Southern California Receipts—With cargo 
arrivals on the increase, and unsold stocks 
at San Pedro harbor continually shrinking, 
the market is in good condition. According 
to the reports of twenty-six wholesale firms, 
the unsold total reached a new low mark at 
only 1,816,000 board feet, while, during the 
two weeks ended Oct. 15, twenty-six cargoes 
were received with a total of 14,766,000 board 
feet. Of this, twenty-one cargoes consisted 
of 12,520,000 feet of fir, and five cargoes, 
2,246,000 feet of redwood, the largest amount 
reported for a similar period for several 
months. Surplus items are few, the list hav- 
ing shrunk to 2x4-inch common, worked, and 
2x4-inch No. 3, worked. Vessels operating 
and laid up were in even balance, 54 being 
reported in each class. There has been a 
slight stiffening in prices of lumber although 
this has not been noticeable in the retail 
trade. Building permit totals are keeping 
up well. 


Jacksonville, Fla. 


Southern Pine inquiries from practically 
all sources have dropped off. The recent 
purchase by the Pennsylvania railroad, and 
the New York Central Lines, of decking and 
car material, has been the last business of 
any importance. The Boston Elevated has 
recently sent out inquiries for beveled ties, 
bridge ties and guard rails, but exact pro- 
portions are not known. Inquiries from other 
lines have been slack, and only small lots 
are inquired for. Industrial inquiries took 
a spurt a while back, but only about half 
of the business was actually placed. The 
yards are buying on about the same schedule, 
but sending less inquiries. Export business 
is much better than domestic, with inquiries 
and orders larger than for several months, 
and approximately three million feet was 
shipped so far this month. Business from 
the islands, due to storm conditions, has been 
more active. Export prices are fair, with 
some items that are short at the mills show- 
ing strength. 

Cypress inquiries have not been as strong, 
and orders are not being received by larger 
eypress producers with any regularity. Some 
business has been going to smaller mills, but 
both large and small cypress mills find trade 
slow. 

Hardwood exports have expanded. Domes- 
tic business has shown no signs of improve- 
ment, for although some inquiries are being 
received from automobile body builders, very 
few orders have resulted. 


Large Orders Sev First of Year 


KeNsEtTT, ARK., Oct. 24.—Carter’s bloxonend 
lumber mill at Doniphan is providing employ- 
ment for 100 workers two days of each week. 
Although formerly operated all the time, it 
has run regularly only two days in the week 
for the last year. According to F. W. Humes, 
manager, the mill has large orders for the first 
of the year that will make it possible to employ 
more men. The company makes wood block 
flooring. 








To Porto Rico 


JACKSONVILLE, FLA., Oct. 24.—The first ship- 
ment of Florida lumber through Jacksonville 
toward Porto Rico for use in rebuilding struc- 
tures damaged or demolished by the recent 
hurricane neared the million foot mark, and 
furnished part of a cargo that will be added to 
at Savannah, Ga. Another ship will also be 
heavily loaded with lumber and other building 
materials before beginning a voyage today to 
Porto Rico, going by way of Baltimore. In 
the neighborhood of 2,000,000 feet of lumber 
will be delivered by the two freighters. 
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‘NEWMAN 








Your Guide to Quality 
In Structural Material 


The name “NEWMAN” means a lot to buy- 


ers in all parts of the country. When you 
see this name on a big stick, you can be 
sure it’s cut from that good old fashioned 
Longleaf Pine timber—that it’s cut true to 
specification and possesses unusual strength 
and durability. 


No matter what you may need in structural 
material, you’ll make no mistake in specify- 
ing “NEWMAN.” 


You can now have BRIGHT lumber all the 
time at no extra cost. “NEWMAN” stock is 
treated with Lignasan to prevent sap stain. 


All stock is manufactured strictly in accord- 
ance with American Lumber standards. 


Trade Marked, Species Marked and Certified 


J.J. Newman Lumber Co. 


BROOKHAVEN, MISS. 


Members American Pitch Pine Export Co. 
New Orleans, La. 
Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous “Bude Quality” Shortleaf Stock 





Also SOUTHERN HARDWOODS 
We are prepared to supply Poplar, Red and Sap 
Gum, Red and White plain and quartered Oak, 
Beech, Hickory, Soft Maple, plain and quartered 
Tupelo, Sycamore and Cypress. Can mix with 

Yellow Pine if desired. 














BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 








The Largest Stock in the 
Entire Industry ] 
| 
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2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 














as Rie peg ENGELMANN SPRUCE 
Engsimann Sprace, Sika Sproce asd Wesnera Pine 
We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
I} SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
*  Arating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
Suees at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and | 








nothing can increase it. 
The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
S11 Lecust St. 220Se.State St. 537 Mer. Exch. Bldg, 
St. Louis, Mo. i San Francisco, Cal. 











. Chicago, 


~ —— 








C. D. Sallade, manager Fairfield Lumber Co., 
Fairfield, Ala., has resigned to become business 
manager of the city. 


Andrew Gennett, of the Gennett Lumber Co., 
Asheville, N. C., recently was elected president 
of the Asheville Country Club. 


W. F. Baird, general sales manager Michigan 
California Lumber Co., Camino, Calif., was 
a recent visitor at Buffalo, N. Y. 


J. E. Hurley, sales manager Southern Lum- 
ber Co., Warren, Ark., is visiting salesmen 
and dealers in central and eastern territory. 


Minot Davis, president Clemons Logging Co., 
of Tacoma, Wash., is president of the Tacoma 
Federation of Social Agencies and Community 
Chest. 

T. L. Bear and sons, of Montgomery, Ala., 
formerly connected with the Crampton Lumber 
Co., have withdrawn and will open a retail 
business. 


J. D. Huffman, secretary National Lumber 
Exporters’ Association, Memphis, Tenn., re- 
cently operated on for appendicitis, is at his 
desk again. 

Herman F. Kaade, secretary Standard Lum- 
ber & Supply Co., Fort Wayne, Ind., has been 
made a member of the Allen County board of 
tax adjustment. 


Mark E. Reed, prominent Shelton (Wash.) 
lumberman, is reported to be the only man in 
Washington State carrying life insurance of 
a value of more than $1,000,000. 


J. E. Diamond, Cleveland (Ohio) represen- 
tative of the Fruit Growers’ Lumber Co., San 
Francisco, Calif., called on Buffalo (N. Y.) 
lumber connections recently. 


G. A. Roussel, assistant sales manager Tur- 
ner-Farber-Love Co., Memphis, Tenn., has been 
appointed sales manager for the affiliated Tur- 
ner Lumber Co., LeMoyen, La. 


L. R. Anderson, vice president John Week 
Lumber Co., Stevens Point, Wis., who re- 
tired from active connection five years ago, 
has again resumed active charge as manager. 


The Arkansas Oak Flooring Co., of Pine 
Bluff, Ark., has just appointed, as sole agents 
for the United Kingdom, Munro, Brice & Co., 
Broad Street Avenue, London E. C. 2, England. 


Thomas H. Knorr, who has been doing pro- 
motion work for the Flexwood Co., Chicago, 
has been put in charge of the buyers’ service 
department of the American Furniture Mart, 
Chicago, 

The wholesale office of Maurice W. Wiley, 
secretary Philadelphia (Pa.) Wholesale Lum- 








Eastern Offices 
Grand Central Terminal Bldg. 
New York City, N. Y. 





..- From Coast to Coast 


LUMBERMEN’S BLUE BOOK 


is known for its expert collection service. 


Send Us Your Collections 


Offices in Principal Cities — 65 Traveling Adjusters 
No Fee Unless Collection Is Made 


THE LUMBERMEN’S BLUE BOOK, Inc. 
323 So. Franklin Street, Chicago 


THE 


Executive Offices 


Western Offices 
465 Smart Building 
Seattle 














ber Dealers’ Association, who was killed in 
an automobile accident last month, will pe 
discontinued. 


S. M. Anderson, of the Bay City Lumber 
Co., and A. W. Middleton, of the Anderson & 
Middleton Lumber Co., Aberdeen, Wash., were 
injured when the car in which they were tray. 
eling turned over near Eugene, Ore. 


J. P. Weyerhaeuser and F. R. Titcomb, both 
of Tacoma, Wash., and R. M. Weyerhaeuser, of 
St. Paul, Minn., executive officials of the Wey- 
erhaeuser Timber Co., made a recent inspection 
of the company’s plants at Longview, Wash. 


R. M. Ingram, sales manager E. C. Miller 
Cedar Lumber Co., of Hoquiam, Wash., ad- 
dressed a recent meeting of the Chehalis 
(Wash.) Chamber of Commerce, on the effect 
of the $3 lumber tariff on the lumber industry 
in the Pacific Northwest. 


G. D. Gay, of the Gay-Womack Lumber Co, 
Jacksonville, Fla., large producer of longleaf 
pine, stopped over in Baltimore, Md., recently 
in the course of his semi-annual swing around 
eastern territory. He had been in New York 
and was going back there. 


L. U. West, formerly with the R. J. Mc- 
Creary Lumber Co., Montgomery, Ala., as man- 
ager of the railroad material department, has 
joined the Atlanta (Ga.) office of Mixer & Co, 
and will handle railroad stock. 


Mrs. J. P. Weyerhaeuser, Tacoma, Wash. 
has been appointed a vice chairman of the na- 
tioral woman’s committee for relief and welfare 
formed at the request of Newton D. Baker, to 
assist his national citizens’ committee. 


Following the sudden deaths of father and 
son in the firm of George W. Kugler & Sons 
Co., of Philadelphia, Pa., it has been announced 
that the retail business will be continued under 
the same name under the management of Philip 
Sache. 


H. M. Hurd has resigned as manager of the 
Anson, Gilkey & Hurd Co., Merrill, Wis., to 
take care of other interests. Mr. Hurd is 
president of the Merrill Handle Co., head of 
the Hurd Lumber Co., and has an interest in 
other firms in Chicago and in Indiana. He will 
continue a director and an officer of Anson, 
Gilkey & Hurd Co. 





Seeking Freight Rate Reductions 


A delegation of West Coast lumbermen at- 
tended a hearing before the Transcontinental 
Freight Bureau in Chicago on Oct. 25, on the 
application of the West Coast Lumbermen’s 
Association to the western railroads for sub- 
stantial reductions in eastbound lumber freight 
rates. The Western Pine Association and the 
California Redwood Association joined in the 
petition. The reduced rates requested in the 
application were practically the same as those 
published in the Sept. 3 issue of the AMERICAN 
LUMBERMAN, on page 45. J. G. Dickson, 
Tacoma, chairman of the traffic committee of 
the West Coast Lumbermen’s Association, and 
Col. W. B. Greeley, secretary-manager, were 
in charge of the presentation. In charge of the 
western pine presentation was Major D. T. 
Mason, manager of the Western Pine Associa- 
tion; while W. R. McMillan of the Hammond 
Lumber Co., and Frank R. Adams, of the 
Pacific Lumber Co. of Illinois, represented the 
California redwood interests. A. J. McQuatters 
and J. G. McNary, of the Cady Lumber Cor- 
poration, McNary, Ariz., and George W. York, 
of the George E. Breece Lumber Co., Albu- 
querque, N. M., represented the interests of 
that territory. S. L. Coy and I. N. Tate ap 
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ared for the Weyerhaeuser interests. After 
hearing strong presentation showing the de- 
jirability of these reductions, both in the in- 
terests of the West Coast lumber industry and 
the railroads themselves, the petition was taken 
under advisement and a decision will be an- 
nounced later. 

On the day previous and the day following 
this hearing there was a meeting of lumbermen, 
representing practically every section of the 
country, to discuss plans for securing a general 
reduction in lumber freight rates. 





Stained Shingle Business Better 


SEATTLE, WASH., Oct. 22.—J. J. Starks, of 
Starks Stained Shingle Co., here, says orders 
and reports he has received during the last 
fortnight from manufacturers and wholesalers 
who use his shingle staining service indicate 
clearly that at least the stained shingle business 
js already better, and that prospects are for a 
continued improvement, so far as the Eastern 
section of the country is concerned. Mr. Starks 
says that while the improvement may be only 
seasonal, at the same time the volume indicates 
many dealers are finding customers for stained 
red cedar shingles. Continuing, he said: 

A home owner can get red cedar shingles, 
stained by Starks, put on his roof or side 
walls cheaper today 
than at any time I can 
remember since I 
started in the _ stain 
business eighteen long 
years ago. And today 
the shingles are bet- 
ter quality, our colors 
are brighter and more 








J. J. STARKS, 
Seattle, Wash.; 
President of Starks 
Stained Shingle Co. 








permanent and each 
shingle is given a 
brush-coat which 
makes a finished sur- 
face. It seems to me 
that these facts must 
explain the increase in 
sales, for, doubtless, 
many dealers are find- 
ing it profitable to 
hunt up houses to 
which stained shingles 
can be applied for much less than the value 
they would add to the property and tell the 
owners these outstanding facts. 














Hymeneal 

JONES-KLAUS. Miss Eleanor Klaus, 
daughter of Mr. and Mrs. Joseph M. Klaus, 
Buffalo, N. Y., was married on Oct. 22 to 
Everett N. Jones, son of Mr. and Mrs. Ray- 
mond W. Jones, of that city. The ceremony 
was performed in the rectory of St. Vincent's 
Church. Mr. and Mrs. Jones have gone on 
a wedding trip to Bermuda. The bride’s 
father is an official of the Victor Box & 
Mill Co.. and was formerly at the head of 
the Niagara Box Co. 


REID-SCHAFER. Marie Schafer, daughter 

of Mr. and Mrs. Peter Schaefer, Aberdeen, 
Wash., and Harold Reid, were married Aug. 
16. Miss Maurine Schafer, cousin of the 
bride, was her only attendant. William 
Piggott, jr.. of Seattle, attended Mr. Reid 
as best man. Nuptial high mass was sung 
at St. Mary’s Catholic Church in Aberdeen. 
A wedding breakfast was served at the 
Schafer home immediately afterward. Mrs. 
Reid is a graduate of the Holy Names Acad- 
emy, and of the University of Washington. 
She is affiliated with Delta Zeta sorority. Mr. 
teid attended the University of Washington, 
and the University of Maryland at College 
Park, Md. He is a member of the Delta 
Chi fraternity. Mr. and Mrs. Reid will reside 
in Aberdeen. 


.VETTER-JACOBS. A wedding uniting two 
Ploneer families of Stevens Point, Wis., took 
Place at the residence of Peter J. Jacobs, 
When his daughter, Esther Gertrude, was 
Joined in marriage with G. Frederick Vetter, 
Oldest son of Mr. and Mrs. Herman A. Vetter, 
by Rev. George A. Casey, pastor of St. 
Stephen’s Church. The groom is associated 
with his father in the Vetter Manufacturing 
Co., Stevens Point. 





A Specialist on Air Drying 


New York, Oct. 24.—The J. Herbert Bate 
Co. (Inc.), lumber manufacturer and whole- 
saler with headquarters at 50 Church Street, 
has remodeled its plant at Wilmington, N. C., 
and now is specializing in Lignasan-dipped, air- 
dried, double-end-trimmed North Carolina pine 
roofers. J. Herbert Bate, head of the company, 
believes that, whatever the election result, the 
depression is licked, and we now may look for- 
ward to a slow but sure recovery. It was this 
optimistic outlook which prompted him to keep 
his production organization intact, by keeping 
it busy making over the twenty-acre storage 
yard and planing mill to suit the needs of 
producing quality roofers. The present un- 
profitable prices will not obtain for long, he 
firmly believes, and, though it would have been 
cheaper to install dry kilns and thus reduce in- 
ventory 50 percent, he is backing his faith in 
air-dried roofers, which he insists are a superior 
product. 

Since this plant, with its deep-water loading 
terminal and direct rail connections, was pur- 
chased from the Chadbourn Lumber Co. in 
1916, practically the entire output was in short- 
leaf dimension sizes of the highest quality, but 
the alterations will enable the company to 
maintain the same high standard with roofers, 
while not neglecting the dimension. 

To overcome a difficulty which usually be- 
sets an air drying mill—the necessity of shut- 
ting down during and after rainy weather and 
awaiting drying weather—the Bate company 
has attempted an innovation. It is a “drying 
shed” which from the outside looks like a dry 
kiln, but has no steam pipes. Instead, in one 
end of the building is a 6-foot fan which dries 
air-dried but rain-wet lumber in a few hours. 
Handling cost is minimized by piling all lumber, 
after it is double-end-trimmed and Lignasan- 
dipped, on kiln trucks, each size and length 
separately, and it remains on these trucks 
throughout the drying process. Therefore it 
is a simple matter to put any necessary amount 
of lumber in the drying shed for a few hours. 





Installs ''Half-size"’ Kiln 
(Continued from Page 20) 


example of the McGoldrick company, and pro- 
vide half-size kilns for the handling of these 
small special orders. 

3esides having one of the most modern plants 
and efficient kilns in the Inland Empire, the 
McGoldrick company is particularly proud of 
its kiln operator’s room, which is second to 
none. That this operator’s room is a regular 
show place may be seen from the illustration 
on page 20. The dry kiln’s here are single- 
ended, and the operator’s room is at the back. 
It is a large, well ventilated room, comfortable 
for the operator to use as an office winter or 
summer. The motors, drives, valves, traps, 
controllers etc. all are arranged in an orderly 
manner at the very finger tips of the operator. 

While not the largest producer, the McGol- 
drick Lumber Co. operates one of the best mills 
in the Inland Empire, cutting principally gen- 
uine Idaho white pine and Ponderosa pine. At 
the head of this enterprise is J. P. McGoldrick, 
well and favorably known in lumber circles and 
in association activities throughout the country. 





Trouble and Litigation 


The Johnson-Daniels Co. (Ine.), James- 
town, N. Y., has been adjudged a bankrupt 
upon its own petition, filed on Oct. 21. The 
petition was filed to avoid a sheriff’s sale 
upon levies made by four Buffalo creditors. 

Bankruptcy schedules have been filed by 
the Harry LaRose Lumber Co. (Inc.), Niagara 
Falls, N. Y., showing liabilities of $17,652.52, 
and assets of $2,314.13. 





A Woopen SHoe Farr opens in October at 
Coesfeld, Westphalia, the center of the wood 
shoe industry, which is thriving because Euro- 
pean peasants are too poor to buy leather 
footwear. 








THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown’s Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 
GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 




















J. A. MATHIEU 
LIMITED 


Sales Office: 





Mills at 
RAINY LAKE, 111 West 
ONTARIO ; Washington St. 
CHICAGO, ILL. 


NORTHERN WHITE PINE 
White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 














EASTERN MAPLE, WHITE & YELLOW BIRCH 


Want contracts for Winter 1932-33 
New Hardwood Plant now operating. 


Facilities to manufacture dimensions from 1” to 4” 
square and from 20” to 48” long, 100% and 
90% clear. Dealers and Manufacturers invited to 
enter in communication with 


Gagnon & Freres, Ltd., Matane, P.Q. Canada 











EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 


New York Office New Engiaend Office 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hill 6514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 
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Your Inquiries 


We are producing some 
of the finest, soft textured 
hardwoods that ever came 
out of the State of West 
Virginia, long famous for 
hardwood quality. 


Many of our customers 
have been with us for years. 
We can 
manufacturers, wood working 
or industrial plants a high 
order of satisfaction. 


assure furniture 


When you need hardwoods 


send us your _ inquiries. 


CHERRY RIVER BOOM 
& LUMBER CO. 


Penna. Bldg., PHILADELPHIA, PA. 


Hardwoods, Hemlock, Spruce, 
Oak and Maple Flooring 





MOORE-KEPPEL & CO. 
ELLAMORE, W. VA. 


Ample Stocks 
Quick Shipments 






































































BUSINESS CHANGES, INCORPORATIONS, ETC 





Incorporations 


ARIZONA Phoenix 


$250,000 


General Box & Lumber 


(‘o 


CALIFORNIA Los Angeles—Francis Lumber 


Co., Ine.; $50,000 George L. Francis, Sr., inter- 
ested 

Los Angeles—Mission Wrecking & Building Sup- 
ply Co.; $20,000. Abraham P. Chain, 1616 Point 
View, interested 

CONNECTICUT. West Hartford West Hart- 


ford Lumber Co.; 
Harold §$ 


incorporators Everett J. Lake, 
Lake and Thomas D., Gill 
INDIANA 


Indianapolis—C. 8S. Kegley & Sons 
(Ine.); ¢ Ss ‘ 5 


Kegley, 1540 Epler St., interested 
MARYLAND Baltimore—Dorrell Co. 
Mary lL. and Lewis M. Dorrell, 
Nettie L. Lee of Rosslyn, Va., 
MASSACHUSETTS 
poration. 


(Ine.); 
Washington, and 
interested. 


Roston—Miracle Table Cor- 


MISSOURI. St Louis—Gordon-Ingram Piling 
(‘o.; $15,000 T. R. Ingram interested. 

NEW JERSEY Newark—Eastern Lumber & 
Supply Co 

Newark United Box & Lumber Co 

NEW YORK, Brooklyn—Allied Cabinet Corpo- 
ition 

Brooklyn—Overland Lumber & Supply Co. (Inc.); 


1740 East 32nd 8St., 
operate 


$10,000 Benjamin Jarsahow 
Brooklyn interested; will 
(Jueens County 

Brooklyn—Abe Yoselevsky (Inc.); 
Yoselevsky, 757 Van Siclen Ave., Brooklyn, 
ested 

New York City 
poration; $10,000 Harry H 
Place, Brooklyn, interested 

New York City W. L. Martin Lumber Co.; $16 
000 John S. Creighton, 350 West 30th Street, New 
York City, interested 


NORTH CAROLINA Washington 


business. in 


$10,000. Anna 


inter- 


Luniber Sales Cor- 
Heim, 229 Ashland 


Continental 


Waters-Stier 


Wood Products Co.; $50,000 A H. Stier inter- 
ested 
OREGON Redmond—Central Oregon Lumber 
Co.; $1,000 J. P. Flanagan interested 
Salem—Dalk Lumber Co.; $25,000, 
Seneca E. W. Barnes Logging Co $5,000 
SOUTH CAROLINA Columbia—Efloree Veneer 
(‘o $50,000 lL. \ Phillips president 


New Ventures 


[ILLINOIS Chicago—Herzog Fixture Co. (Inc.) 
1149 Blue Island Ave manufacturer of fixtures 
Chicago Imperial Woodworking Co 2201 South 


Halsted Street; manufacturer of novelty 
Chicago National 


furniture 
Plywoods (Ince.), 3649 South 


Racine Avenue; also branches in New York City 
and Philadelphia, Pa Wholesale veneer and ply- 
wood 

LOUISIANA Alexandria—J. A. Wakeman Ium- 
ver Co.: retail 


NEW JERSEY Pine Brook Pine Brook Build- 


ers’ Supply Co.; William Serotkin, proprietor te- 
tail. 

NEW YORK. Lackawanna—Lake Shore Lumber 
Co 2208 Hamburg Turnpike, former location of 


Jouley & Buck yard; Carl Z. Kniller is president 

NORTH CAROLINA Lexington—Alvah Boyles, 
of Thomasville, has leased plant formerly operated 
by Linwood Manufacturing Co., for veneer plant. 


OHIO Cleveland—L. F. Foster, 14401 Milverton 
Road; commission. 
OREGON Myrtle Point—Coast Lumber Yard 


has been opened under the management of M. 

Chaneski. 
Portland—Builders 

Avenue North; 8S. D. § 


PENNSYLVANIA, 


Lumber 


Yard, 879 Union 
ymour and T. L 


Campbell 
Bethlehem — Brown-Borhek 
Co., 554 Main Street, opened a new retail store 
handling building materials, paints, varnish and 
hardware; is in business at 315 Brodhead Avenue 


aiso 


Business Changes 


ALABAMA. Haleyville—Haleyville Mill & Gin 
Co. sold lumber department to Haleyville Lumber 
& Supply Co., a new concern composed of =. 
Edgil and Mr. Brakefield of Jasper and Mr. Mid- 
dlebrooks of Birmingham, who also have bought 
the Hughes Lumber Co 

Northport—M. I. Harper Lumber Co. 
tail lumber 

CALIFORNIA Oxnard and Ventura—S0on Lum- 
ber Co. succeeded by Citizens Mill & Lumber Co., 
incorporated by A. F. Halliwell and A, L. Shelton 
of Los Angeles and Annabel Smith of Long Beach. 

FLORIDA Miami—J 
Lumber Yard 

GEORGIA Rome—Carney Lumber Co 
ceeded by East Rome Lumber Co 

IDAHO Idaho Falls, Blackfoot and Pocatello 
Anderson Lumber Co. closing local yards at these 
point being taken over by Gem State 
Lumber Co 

ILLINOIS Chicago—Atlas Furniture Manufac- 
turing Co. name changed to J & M Novelty Co 

Joliet—Mattson Wire -& Manufacturing Co. 
wholesale lumber department succeeded by Matt- 
son Lumber Co.: Harry I .Mattson, owner 


INDIANA Mitchell—J,. F. Collier sold to H. H 


adding re- 


Simpson succeeded by 


Simpson (Ine.). 


suc- 


stocks 





Crawford Luinber Co 
Spencer—J. L 
Roy Metzger of 
KANSAS. Moundridse Vogt & Dyck 
Co. now the W. D. Vogt 
having acquired H. C. 
MISSISSIPPI Gulfport 
moved to Jacksonville, Fla 
Jackson, Poplarville and Wiggins—T 
ply Co. moved to D'Lo 
McComb— Mississippi 
moved to Fernwood. 
MONTANA 


Pierson Lumber Co purchased }, 
Lebanon. ) 


, , Lumber 
Lumber Co., W.-D. Vor 
Dyck interest = 


Hardwoods (Inc) 


renton Sup 


Ply wood Corporation re- 


Ballantine and Pompey’s Pillar— 
Payne-Saunders Lumber Co., closed local “ 
and moved headquarters to Worden. 
Kalispell—Builders Lumber & Manufacturing ¢ 
succeeds Kalispell Cabinet Factory; C. R 
terested. 
NEBRASKA, Horace—T. B Hord Grain ¢ 
closed local lumber yard; stock purchased by Sco. 
tia Lumber & Mercantile Co., Scotia, and §. E 


yards 


0 
Cyr in- 


Smith & Sons, Greeley T. B. Hord Grain Co, wiy 
continue its coal and elevator business. os 
NEW YORK Central Bridge Frank Bateholts 


succeeded by Frank Bateholts (Estate), 
New York City Alfred R. Sax Lumber Co, 
ceeded by W lL. Martin Lumber Co 
OHIO. Cleveland Babin-Zill Sash & Door (» 
succeeded by Babin Sash & Door Co 
Cleveland Facto Auto Body Co. changed name 
to Facto Corporation. 7 
Columbus Thomas A. Jones 
now sole owner, business continuing as Jones Lum- 
ber & Coal Co 
Millersburg 
purchased at 
Wengerd 
OREGON Pendleton Pendleton Lumber & Coal 
Co. succeeded by Oregon Lumber Yard 
PENNSYLVANIA Philadelphia—G,. W. 
& Sons Co.: George F. Kugler dece 
continued by Woodbury Trust Co 
SOUTH DAKOTA Doland and V essington— 
Atlas Lumber Co. sold yard to Hayes-Lucas Lum- 
ber Co.; headquarters at Winona, Minn 
Elkton—Parsons Lumber Co. succeeded by C. M 
Youmans Lumber Co department at 
Winona, Minn. 
TEXAS. Amarillo—Amarillo Lumber Co. su 
ceeded by Amarillo Lumber & Supply Co 
Friona—Truitt & Landrum Lumber Co, 
ship dissolved; S. F 
Lubbock Telford 
rized capital to $25,000 
Marfa—Marfa Lumber Co 
Grant Lumber Co. (Ine.), 
at Houston, Tex. 
WASHINGTON 
has sold his interest 
Frank Mullis. 
Seattle—Brady & Ketcham Lumber Co. 
name to H. P. Brady Lumber Co 


suc- 


Jenkins-Jones Co 


Marchand & Manly 
puvlic sale by A. 8 
Slate Co. 


lumber yard 
Wengerd, of 


Kugler 
ased; business 


purchasing 


partner- 
Truitt now sole owner 

Lumber Co., increased autho- 
succeeded by John F. 
purchasing department 
Friday Harhor—V. W. Talbot 
in the Davis Lumber Co. to 


changing 


. 7 
New Mills and Equipment 

MARYLAND saltimore The North Western 
Lumber Co., 1400 Winchester Street, will soon re- 
ceive bids on addition to plant 

MINNESOTA. Minneapolis—The Osborne & Clark 
Lumber Co. will rebuild $12,000 yard as soon as 
insurance is adjusted 

MISSISSIPPI Holly 
Lumber Co is rebuilding 
damaged by fire. 

OREGON Kernville—The Multnomah Lumber & 
Box Co., of Portland, Ore., is erecting a sawmill 
at this point 

WASHINGTON 
Co. pliant is to be 
adjusted 

CANADA. Ontario, Goward The 
Timber Co. is planning rebuilding of 
at a cost of $80,000 


Casualties 


Bluff—The Lake Georg 


lumber mill recently 


John Dower Lumber 
soon as insurance 5 


Wapato 
rebuilt as 


Temagama 
lumber mill 


INDIANA Kendallville McCray Refrigerator 
Co suffered $75.000 fire loss to buildings and 
lumber. Loss believed covered by insurance. 


KENTUCKY Louisville—W. R. Willett Lumber 
Co, dry kilns destroyed by fire, along with 90,00 
feet of high grade hardwoods. Loss estimated at 
from $20,000 to $25,000, covered by insurance. 
The kilns will be rebuilt. 

MISSISSIPPI. RBovina—Delta Hardwood Lumber 
Co. had between 800,090 and 1,000,000 feet of hard- 
woods consumed by fire of undetermined origin. 

NEW YORK North Tonawanda—wWeatherbest 
Stained Shingle Co. had $33,000 fire loss when tw? 
storage filled with stained shingles were 
burned. 

NORTH CAROLINA Havesville—Foard Veneer 
Co. dry kiln department had $8,000 fire loss, pal 
tially insured 

PENNSYLVANIA. Clarion—Fulton Bros. plan: 
ing mill suffered fire loss of $6,000, partly coveree 
by insurance. 

WISCONSIN. Gleason 
and lumber shed 
mately $5,000. 

Glidden—Soo Line Lumber Co 
unmanufactured lumber destroyed 
estimated $20,000. The sawmill 
caped without damage. 


sheds 


Smith Bros. planing mill 
swept by fire. Loss approx 
flooring mill and 
by fire. Loss 
department &s 
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LUMBER MARKET REVIEW 


Southern Pine Sales Exceed Output by 9 Percent and 
Shipments Are Heavy 


Southern pine sales were considerably lower in the week 
ended Oct. 22, but made 9 percent more than the cut, which 
continued at 49 percent of 3-year average. Shipments were 
heavy. Some railroads are taking a fair quantity of mate- 
rial, but industrial purchasing as a whole is sluggish. With 
decline in prices of farm products, rural yards are buying 
less, but city demand for repair materials has increased. 
Some large shipments are being made to the Caribbean 
islands for storm damage repairs. Though mill stocks are 
very broken, some special offers are reported on surpluses. 
A favorable factor is that in many sections the operations 
of small mills have been curtailed by rains. 

Arkansas soft pine mills report that their stocks are so 
short of many items that sales of these have to be re- 
stricted, but business has been tapering off, most of it now 
coming from small-town retailers, so that there is no in- 
clination to increase production. 


Carolina Pine and Roofer Mills Hindered by Rains 


The North Carolina pine market is fluctuating between 
two opposite influences — toward strength because bad 
weather has greatly curtailed production, and toward weak- 
ness because of a seasonal falling off in demand. Stocks at 
the mills are so low that prices are maintaining a fair 
degree of steadiness, but some mills are beginning to be a 
little too eager for orders, and buyers naturally take ad- 
vantage by seeking concessions. Some of the smaller mills, 
in fact, seem to have resumed the shipment of unsold tran- 
sits, which always have a bad influence marketwise. In 
their competition for orders, however, these air-drying 
plants have been greatly handicapped by rains, and larger 
plants believe more of the trade will turn to them. 


West Coast Production Increases and Bookings Decline 
to Below Its Level 


There was a rather serious falling off in bookings on the 
West Coast, as shown by reports of identical mills for the 
two weeks ended Oct. 22. Orders of this group were about 
13 percent less than in the preceding week, while their out- 
put was about 3 percent larger. All mills reporting showed 
orders about 5 percent less than production, though ship- 
ments exceeded it by nearly 15 percent. There was a rather 
steep drop in exports from the preceding fortnight’s high 
total, and domestic rail and water business declined. 

Domestic buyers, as a rule, bought fairly freely in the 
last month or so, to sort up their stocks, and feel some- 
what disappointed at the failure of consumption to take 
these up, so are inclined to resume hand-to-mouth purchas- 
ing for immediate needs only. There has, on the other 
hand, been a little increase in sales pressure, which prac- 
tically always takes the form of offers of concessions. 

In the Atlantic coast market, transit shipments are said 
to be making their appearance again, while some cargoes 
are moving below Conference rate, and lumber shippers 
manifest little faith in the stability of the Conference rate. 
Despite these adverse influences, prices show a good deal 
ot steadiness. The southern California market is in fine 
shape, for although the receipts have increased, unsold 
stocks recently reached a new low. 

In the rail market, emphasis is now on industrial and 
railroad buying, there having been a seasonal tapering off 
in retail yard purchases. 

_ Export buying from Washington-Oregon mills is slow- 
Ing down, for Oriental markets are taking little, despite 


Statistics, Pages 38-39—Market Reports, Pages 44-49—Prices, Pages 54-55 


The 
United Kingdom demand for clears was stopped by a fur- 
ther drop in sterling exchange, and this and other British 
Empire markets now place most of their business with 


favorable ocean rates, nor are the South American. 


Canada. Reports indicate that American mills are com- 
pensated by an increase of their share of domestic business. 


Western Pines Are a Little Weaker, But Heavy Winter 
Curtailment Will Bring Strength 


Western pine production showed a further slight decline 
during the two weeks ended Oct. 22, to 21 percent capacity. 
Bookings also showed a seasonal decline, but exceeded the 
production by 24 percent. Shipments continued heavy, so 
that there has been a further decrease in files of unfilled 
orders. There was slight weakness in Ponderosa C selects, 
sugar pine B&better selects and No. 2 shop, and in Idaho 
commons, but other items of the list have remained at the 
preceding levels. Mill stocks are low, shipments to date 
this year having. exceeded the cut by 36 percent, so that 
it is often difficult to get wanted assortments, and sellers 
have been able to stick fairly close to their lists, and be- 
lieve the usual heavy seasonal curtailment of cut will mean 
an early beginning of an upward trend. 


Northern Pine and Hemlock Stocks Much Reduced 


While recent output of northern pine has been much 
larger than last year’s, that was very low, and current sales 
are about two and a half times the cut. United States 
prices have shown no such advance as would permit Cana- 
dian mills to absorb the tariff, despite adjustments, and 
there is a possibility of another 50 cents being added to the 
tariff under the flexible provision. 

Northern hemlock production is quite small, with ship- 
ments keeping ahead but bookings beginning to fall off 
seasonally. Actual business in the week ended Oct. 15 was 
less than a third that of the corresponding week last year. 

Shipments to date for the pine and hemlock groups have 
been respectively 323 and 207 percent of the cuts. 


Cypress Less Active; Month's Redwood Sales Good 


Some seasonal falling off in demand for cypress is re- 
ported. Larger plants continue to stand very firmly by 
their list prices, and smaller mills have been making a bid 
for business by concessions. Minor re-adjustments have 
been made in the prices of shingles and lath. 

September business in California redwood showed quite 
a gain over August, in the northern California and eastern 
markets, with southern California and foreign trade at 
about August levels. The month’s bookings were about 
fifty percent ahead of production, and well ahead of ship- 
ments also, while output, was about one-third normal. 


Hardwood Production Continues Low and Foreign 


Orders Help Swell Bookings 


Offering of more favorable trans-Atlantic rates has 
greatly stimulated export demand for hardwoods, and a 
good part of the orders is from overseas. Total sales in 
the two weeks ended Oct. 22 were almost twice the pro- 
duction. Southern mills have continued to cut at only 18 
percent capacity, and all northern mills are down. The best 
domestic buyers are furniture and radio plants, but some 
good inquiries come from automobile makers. Building 
demand is so dull that flooring factories hesitate to pur- 
chase rough stock, though it is becoming quite scarce. 
Some items show strength, but demand is insufficient to 
extend price advances to the whole list. 
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THIS WEEK’S LUMBER PRICES 


East and west side 





SOUTHERN PINE 














mills have reported the following average f. 0. b. mill sales prices on southern pine to the Southern Pine Lumb 
Exchange, New Orleans, La., for sales made in the period Oct. 12-15, but, where prices for this period were not available, prices f “ed 
month to date have been inserted and distinguished by asterisk: ~~ 
West East West East West East West East West East We 
“ss : . . . . Ss 
Side Side Side Side Side Side Side Side Side Side Side ‘Sat 
Flooring, Standard Partition, Standard Rough Finish, 10-20’ |No. 2 Fencing, Stand- No. 1 Shortleaf No. 1 Longleat 
ngths ci Lengths B&better ard Lengths diese Dimension Dimension 
1x3” rift— me XA" — .-,|Inch thick— errr 10.11 10.23)2x4" ‘ 2x4” 
B&better B&better.. 19.20 18.50] 4, 19.25 1x6” &C.M. 11.53 11.65|12,& 14’.. 13.67 14.08/12 & 14’.. 15.00 1499 
Shortleaf..*34.17 *35.50|Drop Siding, Standard| ¢” . ; c ; ; : 19.81 *91.75 No. 2 Shiplap and 16’ ....... 14.48 14.83/16" ....... 16.00 16.44 
Longleaf... 43.00 *49.50 Lengths, 1x6” gs” 21.13 *21.75 Boards, Std. Lgth. 2x6” 2x6” 
No. 1— No. 117 Se cada 24.35 *25.75 lsnortleaf— 12, & 14’.. 11.98 12.69/12 & 14’.. 13.11 13.31 
Shortleaf..*36.30 *30.00|B&better.. 16.41 16.15/12” ...... 37.35 «4. lx 11.95 10.69 16’ ....... 12.52 11.96/16’ ....... 14.75 15.08 
Longleaf.. .... 36.00|No. 1..... 17.07 19.25 5&6/4" 1x10” |||: 11.71 11.23 2x8" ae _ .an8" 
_ Se ee *19.00] Assorted patterns— thick— pear as 12, & 14’.. 12.55 011.75 112 & 14’.. 14.13 14.89 
1x3” flat B&better.. 18.0 17.72 4-8° 5.19 xs” 2.95 13.57 16 snee es 14.15 *12.28)16° ....... 15.00 15.89 
grain— No. 1 eeee 16. 46 17.09 5&10” Pe Se 38.75 1x10” aust pits 13.50 13. 66 -_ 17.50 *16 55 2x10” 
B&better.. 6.81 8.59 aa ag ++ GB cevcsese ‘.o 00 9° 155 
eeter. . pe ‘Soe mune Lath oe” «sivas 54.75 -+++| Casing & Base 10-20’ 14’ ied aus do 15.50 15.00 y4 eeeeee Hy 
i Mauebe *12.57 11.94|No. 1...... 2.64 2.35| Ne. 3 Boards, 1x12” |B&better, 16’ ....... 16.21 *16.06 }i¢° 208s, *14.75 20.09 
1x4” rift— SS ee 1.72 1.52 Standard Length 1x4 & 6”.. 27.95 25.25 2x12” ; 17 og | 2X12” 
B&better Surfaced Finish, |Shortleaf.. 13.48 12.44] Car Siding, Lining |}5,© 14'-- 19-80 C1728 li2 & 147.. 22.50 19.33 
Shortleaf.. 37.06 *38.00 10-20’ Longleaf.. 19.21 21.00 and Roofing ile bt bees ° TEE vena es 28.75 *29.25 
Longleaf. .*32.64 . |B&better B&better— No. 2 Shortleaf No. 2 Longl ‘ 
i a 2 - os ae” 6S 18.00 *19.00 Dimension Dimension” 
Shortleaf.. 27.25 30.00] 4” ...... 21.89 22.15 10-20 ona” aa’ ga. "| 2x4” ox4” 
ortleaf.. 27.2 t” 1 x6” 18 34.00 2x4 
No. 2..... a #99 95 6” aie soc 23.46 22.50|Bé&better, ott - ; 12 & 14 12.22 10.631)12 & 14 *12.40 13.05 
1x4” flat 22.67 21.94 /1x8” |... 27.83 26.67 No. 1— rE 12.40 J |. ae 14.33 14.75 
grain— + cae ey t 56 26.25 11x5&10” .. 37.50 31.36 |1x6” 16&18’ 18.00 *18.83 | 2x6” 2x6” 
B&better.. 18.26 18.09|12° -----: 9.52 38.50 1x6” 10&20" 14.00 *14.50)12 & 14°7.. 9.83 10.50/12 & 14’.. 11.95 1154 
No. 1..... 16.40 17.09/5&6/4” thick— No. 1 Fencing and Timbers, 20° & | BO.9L 10.29 116" ....... 3.00 13.33 
ae ee 10.50 11.90/4, 6, 8”... 39.00 32.00 Boards, 10-20’ Under, No. 1 2x8” 2x8” 
e 2 > 4 ” » Oe > OC ty we -- 
Ceiling, Standard 5&10 - - . oH 1x4”... 16.33 18.39 | Longleaf— 12 & 14 11.42 9.75/12 & 14’.. 9.00 1161 
Lengths a. Senne ' Ow Ux6" wee 16.89 17.94 }exg”@ und. 16.05 14.32/16’ ....... 11.71 *10.66]16’ ....... 13.63 *18.00 
%x4"— Inch thick— 16.10 19.00 13x10-10x10"417.33 20.71 | 2x10” 2x10” 
Bé&better 18.92 ‘ 1.46) 4°. 18.00 *19.50 1x] sa 9°74 28°75 3x12-12x12"*30.66%31.54 12 & 14 10.31 10.75112 & 14’.. 14.50 =15.50 
i: Win > » ere Seva 14.50 6” .. .. 18.00 20.50 . ‘ es Shortleaf— OT in hit dod 13.18 10.75 Se «seven *13.91 *17. 
5% x4”— 8” 17.50 *20.13| No. 1 Shiplap, 10-20’ |sx8” & und. 15.24 12.94] 2x12” 2x12” 
B&better. 16 at SE.00 120" 2 esis 20.33 25.50}1x8” ..... 15.43 20.75 |3x10-10x10"18.00 *15.91]12 & 14’.. 11.86 11.00}12 & 14’..*11.79 13.88 
No. 1... 15.57 15.00112” ...... 55.50 35.5011x10” . *16.63 $x12-12x12”" 21.95 16.0016’ ....... 12.81 10.50/16’ ....... 17.50 18.00 


Seattle, Wash., Oct. 22.—Following are av- 
erage prices, direct to the trade, on carload 
or part carload lots, f. o. b. mill, all prices 
being based on four bundles to the square: 


New grades, per square, 
Washington, Oregon and 


Royals, 24”— British Columbia 
No. 1 . os - $2.45 $2.80 
ee aves cabarh ne 2.00 2.20 
PCD career ansaeaece 1.25 1.50 

Perfections, 18”, 5/2%4."°— 

LA <n web.eO Ried bee Oo 2.10 2.25 
3 Serre ree 1.50 1.75 
No. © casvaevbdheadacas 1,15 1.50 

Eurekas— 

No. 1—18” ........ 2.05 2.10 

16”— 
es - cendrtaewaade an 1.80 2.00 
wn nKewhenewn wa ewe 1.35 1.60 
a © ances sdebaneeeu 1.10 1.40 





WESTERN RED CEDAR 


Seattle, Wash., Oct. 22.—Prices for red 
cedar siding in mixed cars, new bundling, 8 


to 18 foot, f. o. b. mill, are: 
Beveled Siding, %-inch 
Clear “4 es 
DE todceumanames $19.00 $17.00 $14.00 
DE £2 suaes an ateoe 23.00 19.00 16.00 
DM: cininanawvawe’ 23.00 20.00 16.00 
Clear Bungalow Siding 
% inch ¥% inch 
Py coneeesnk eat wine eee $34.00 $26.00 
PE, écansee wee bad aweeawe 44.00 37.00 
DE #iinséedndwankdoacawan 56.00 eine 
Finish, B&better S2S or S48 
or Rough 
DE” seins nus svekéintsscasennndeamae $45.00 
Dt. abn ikes sb neeneeemnnn © mae ad Oe 55.00 
eccrine edaesceeseesnnkeceds 70.00 
SET Sin ona era tide whe Waa ee a aee - 100.00 
Dt” vith seustadeedaaeenewankaenee 105.00 
P Celling or Flooring 
SE” sbvvdedsabaceerudeneseedeeacvans $ 30.00 
Discount on Moldings 
Made from 1x4” and under..........+++:- 64% 
Pn Seen Geer GOs ccccccsosecawneees 54% 
Additional discount for 10,000 feet or 
SN GE ME voor ho inetd aes tena aemene mae 5 
Clear Lattice 5/16” 4 to 16’ 
100 lin. © 
ia aa le ot laoreet a Diag ik BRU a $0. 
so cad bie sad s'e Ee rd a babe aware un éaeuee 





Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 





weights, obtained by Arkansas soft pine 
mills during the week ended Oct. 22: 
Flooring 
1x3” 1x4” 
Edge grain—Bé&better........ $35.00 $34.00 
Flat grain—Bé&better........ 20.00 19.50 
i See eer errr 17.00 16.50 
Gy: Mkts nade a bas aes eee 12.00 12.00 
Partition and Siding 
Boston partition, B&better, 1x4”...... $18.00 
Drop siding, Bé&better, 1x6”......... 19.00 
Finish and Moldings 
Finish, B&better, 1x5&10”............. $33.00 
Finish, B&better, 5/4x5&10”........... 46.00 
Case oP BASG, THES oo cccccesecccss 33.00 
Discount on moldings, 15%” and under.. 60% 
Be OO: DON i sc cank een ktecves on o% 50% 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”....... $15.00 
Boards, No. 2, 1x12”, RS  — rare 16.00 
Ghipian, Noe.. 2, TSS". vccscveveccuscesess 12.00 
Dimension 
Ma. 2. Se O. Behe Oe WE eh ccc ceerws anes $13.00 
et So Bee ME Oe bese ncrececeess 15.00 
ER ye Se 2 eee eee 23.00 
Ma. B.S a. SE~ GU SG 6 nhc ce cee ces 12.00 
lh: O'S eer ere 16.00 
Lath 
ie, 5. We .. Cx acdevdseadks severe wees $2.75 
St. Louis, Mo., Oct. 24.—The following 
cross tie prices prevail f. o. b. St. Louis: 
Untreated S’th’n 
White Southern Heart 
Oak SapPine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.05 $0.85 $1.70 
No. 4, 7x8”, 3” 8” face.. .95 -75 1.40 
No. 3, 6x8”, 8’, 8” face.. .85 -65 1.18 
No. 2, 6x7”, 8’, 7” face.. .75 .55 1.02 
No. 1, 6x6”, 8”, 6” face.. .65 -45 .84 
Red oak and heart cypress ties, 10 cents 


less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cy- 
press, 20 cents less than white oak. 

Switch Bridge 

Ties Plank 
pO Pee rere $32.00 $29.00 
Red oak 29.00 pau 
=e sap pine, watecates— 





{Special telegram to American LuMeerman] 

Portland, Ore., Oct. 26.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Association bv members 
during the period Oct. 18-24, inclusive, 
Averages include both direct and wholesale 
sales, and are based on specified items only. 
Quotations follow: 

Ponderosa Pine 


5/4x8” 6/4x8” 
SELECT, S2 or 4S— 1x8” & wadr. & war. 
C Select RL...... $27.43 $35.47 $31.00 
D Select RL...... 23.84 30.00 27.00 
SHop, S2S— No. 1 No. 2 
ee ee ee ee $23.48 $18.63 
MME Ghawwetcnseanseencae wee 22.17 19.00 
Commons, S2 or 4S— No. 2 No. 3 
D. Mists wcctese aces csand $15.51 $ 9.81 
I Ct aerate od a ats 21.11 10.49 
Pee. & Se, Bees Wisk 600s soncacvdacscea $6.56 
Idaho White Pine 5&6 /4x8" 
SELECT, S2 or 4S— 1x” & wdr 
sf |. eee $36.33 $61.50 
Pree SERA 6s 6<2sncarrveron - 33.81 40.35 
CoMMoONsS. S2 or 4S— No.1 No. 2 No. 3 
| 6 =e $28.92 $23.67 $12.69 
5 6 alll: as 58.20 34.19 17.41 
Fe Se Se. Macaw acdsivensnceee $8.57 
Sugar Pine 
1x8” 5/4x8” 6 /4x8” 
SELEcT, S2 or 4S— & wdr & wdr & war. 
B&better RL..... $77.00 $71.50 aad 
C Select RL...... 66.35 56.62 $52.42 
SHop S2S— No. 1 No. 2 No. 3 
| 2Sererre $35.35 25.36 ae 
6/4 ie hinkneen memes 33.95 23.52 ean 
See vitcinveoserce'ex 43.90 25.33 $17.85 
Larch—Douglas Fir 
No. 1 Dimension, $247, 167...6.0cccccee $10.18 
No. 1 Dimension, 2x6&8”, 16’........... 10.81 





WEST COAST LOGS 


[Special telegram to AMERICAN LumBERMAN] 
Portland, Ore., Oct. 
tations: 
Fir, yellow: Ungraded, $10@12 
Fir, red: Ungraded, $8@9; small, $6. 
@6. 





Hemlock. Ungraded, $5.50 

Red Cedar: Depending on quality, $9@1l1. 

Spruce: No. 1, $17; No. 2, $12; No. 3, $8 

Seattle, Oct. 22.—Average prices of logs: 

Fir: No. 1, $15.00@16, No. 2, $11.00@12; 
No. 3, $7@8 


Cedar: Shingle logs, $11; 
Hemlock: Nos. 2 and 3, $8. 
Spruce: No. 1, $17; No. 2, $13; No. 3, $8. 





lumber logs, $20. 
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october 29, 1932 


OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on Oak flooring: 

ath " 4§x14e” 3x2” %x1%” 
cir. qtd. wht.. i) 00 $68.00 $59.00 $46.00 


Cir. atd. red... 70.00 60.00 51.00 46.00 
Sel. qtd. wht.... 48.00 44.00 39.00 34.00 
gel, qtd. red.... 46.00 40.00 39.00 36.00 
tir, pin. wht.... 47.00 44.00 40.00 36.00 
Cir. pin. red.... 46.00 44.00 40.00 36.00 
Sel, pln. wht.... 41.00 32.00 37.00 28.00 
Sel. pln. red. 41.00 34.00 37.00 30.00 


I z 
No. 1 com. W ht.. 32.00 28.00 24.00 24.00 
No. 1 com. red.. 32.00 28.00 23.00 23.00 


a eee 16.00 14.00 14.00 14.00 
%x2” x1 % ” bx 2” 

ie O68. WHE. 02 ccna $64.00 $64.00 $80.00 
Cie Gtd. FOG...) cc ccecce 59.00 59.00 70.00 
Bel GIG. WHE. 2c cecccnss 46.00 46.00 54.00 
Gel, Gtd. TE... .cccccece 46.00 46.00 54.00 
ee SS) eee 44.00 42.00 52.00 
et We. POD ko 5.0 ene cw ees 44.00 42.00 49.00 
Be Mee, WMS 60ce 2.04 a0 40.00 38.00 45.00 
Sel, PIN. TOG... cscccceses 38.00 38.00 42.00 
No. 1 com. wht......... 27.00 25.00 24.00 
a © GONE. WOE s 5.660260 27.00 25.00 24.00 
ie sia xs kee ewe e's 16.00 16.00 12.00 
New York delivered prices may be obtained 
by adding to the above: For jj-inch stock, $9; 


for %-inch, $4.50; for 1% -inch, $5.50. 


Chicago delivered prices may be obtained 
by adding to the above: For jj-inch stock, $6; 
for %-inch, $3; for %-inch, $3.50. 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LuUMBERMAN) 


Portland, Ore., Oct. 25.—The following are 
prices for mixed carlots prevailing today: 


Finish— Pasers weet, — 
eee 1 

Pa sieves $39.00 ao Se he ewe es , 
f. OX, Serre 17.00 
1x4—10” .... 32.00 a ) 19.00 
iding— eee 22.00 
Bes otttne Sees 26.00 
7 $18.00 RR: a 


%x6”", Flat gr. 16.00 nee 
%x6”, Vert.gr. 20.00 Green box.9. S0@ 11. $0 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 


FAS No. 1 & sel. 
a eee $100.00 $ 70.00 
RE ici setads bh ve biden la warner 105.00 75.00 
I ss staan gal sich, raw SOME 105.00 75.00 
Gods ant avec weSekulawlajatncete 105.00 75.00 
eee 130.00 100.00 
NE is ain oad i eis a am ohne 140.00 110.00 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
quote as follows on northern hard maple 
flooring, f. o. b. cars Cadillac, Mich., basis: 


First Second Third 
eee $48.00 $35.00 $23.00 














Olympia, Wash., Oct. 
i He was one of the most 
widely known in the lumber i 


Washington State. 


Mr. McCleary was 
born on a farm near Sugar Tree, Ohio, one 
of a family of six children. 
bers of the family, he engaged in lumbering, 
operating two mills in Ohio. 
in Ohio in 1900 to Miss 


vice president 
operating ex- 


With other mem- 


He was married 
Flora Adams. | 
in 1901, 

McCleary 





80 
‘Keystock, 4/4 No. 
FAS, $60-62; No. 1, $45-47; 5/4 No. 1 
$55-57; or on grades, 
2. 


labetter 


HARD MAPLE— 


NORTHERN HARDWOODS 


Following are prices of northern 
woods, f. o. b. Wausau, Wis.: 


No. 1 No. 2 
5 $22-25 $16- -18 $12- 14 


21-23 
26-28 
38-40 


25-28 


24-26 
27-29 
29-31 
34-36 
48-50 
58-60 


24-26 
27-29 
28-30 
30-32 
50-52 
60-62 


5 128-130 95-98 


$50. 52; 
FAS, 





AMERICAN LUMBERMAN 


OBITUARY 


WILLIAM McCLEARY, 64, 
Henry McCleary Timber Co., 
tensive logging camps and lumber mills at 
Wash., died i 
13 


to 





brothers 
tions. 
in southwest Washington. 
Mr. McCleary moved to Olympia ten years 


ago. 


JOHN W 
monia Oct. 
Marshalltown, 


daughters, 


city. 


the 


He continued, however, as an active 
member of the McCleary companies. 
viving, besides the widow, are one son, John, 
and a daughter, Mrs. Lawrence McLellan, of 
McCleary; two brothers, Henry, of Olympia 
and Leonard, of McCleary; and three sisters, 
Mrs. Perry L. Adams, of Ohio, Mrs. Henry M. 
Martin, of Pennsylvania, and Mrs. 
Alexander, of New Jersey. 


ESLEY SIPHER, 88, died of pneu- 
7 at the Deaconess Hospital 
Iowa, where he had been re- 
siding for the last four years, as stated 
a brief report in the last issue 
AMERICAN LUMBERMAN. 
Winfield, N. Y., entered business in Utica, was 
married in 1867, and soon moved west 
Monmouth, Ill., where in 1869 he entered the 
lumber, coal and ice business, for a ief 
while in partnership with Nathan Harding, 
later acquiring sole ownership. 
C. Warfield in 1911 and retired, 
company later becoming the J. D. Di 
baugh Lumber & Coal Co., of which Mr. 
Sipher’s son-in-law, J. D. Diffenbaugh, i 
president. Surviving him are two married 
Mrs. Diffenbaugh and Mrs. F. L. 
Meeker, of Marshalltown. Mrs. Sipher, for- 
merly Cynthia Varolina Wood of New York 
City, passed away in 1915. When Mr. Si 
established his business, 
team to a coal bank six miles away, 
early every morning, but gradually increased 
his trade until he was shipping in 125 to 150 
cars of Pennsylvania coal a year, he having 
shipped: in the first car i 
Mr. Sipher devoted much attention to 
the welfare of his community, 
Monmouth as city councillor, as school di- 
rector and president of its school 
while long service for the city 
trustee and board president won for 
honor of appointment as president 
emeritus. He was a close personal i 
of the late Frederck Weyerhaeuser, 
Edward Hines, and the Denkmans. 
ment will be at Monmouth Mausoleum. 


J. FRANK KIDD, 81, widely known tim- 
ber expert and logger of Lake, i 
suddenly Oct. 11, at the home of his — ~ 
ter, 
Born at Tompkinsville, N. Y., July 12, 
his parents moved to St. Jonn, New Bruns- 
wick, where he grew up and engaged i 


Mrs. Harold Loper, in Meridian, 





Jacksonville, 


No. 1 Common, RW 
No. 2 Common, RW 





TIDEWATER RED CYPRESS 


24.—Following is 


eee r eee reese eeeeseeeserseeseesseeees 
eee reer ere eer eres seeeseeresese 
a ee 


ee ee ee 


a list of new wholesale prices on tidewater 
widths and lengths revised as of July 19, f. 0. b. Chicago: 


1%” 


* 


25 73.25 


59.50 
49.50 
26.25 
30.25 
84.50 
74.50 
63.50 
54.50 
39.25 
58.50 


1%” 2” 21%” 3" 


ar $118.25 $142.25 $142.25 


3.50 93.50 123.50 123.50 
82. 50 69.50 91.50 91.50 
58.50 61.50 80.25 80.25 


in logging and lumbering opera- 
Their plants are among the largest 
With his family, 


He was born at West 


He sold out 


he used to take 


of hard coal to 


having served 


library 


the 


Miss., 





26.25 26.25 |\Cypress Shinatog, 18” 
” 5 


30.25 31.25 
108.75 118.25 West ........ $5.9 


' ro) 6 eo 4.20 
- ra a Economy ... 4.15 
54.50 49.50 |\C7Press Lath 


39.25 39.25 |36x1144—4’ ..$4.85 
60.50 63.50 13gx1%—32” . 2.2 








SALES PRICES OF SOUTHERN HARDWOODS 


Following were average sales prices received for southern hardwoods during the week ended Oct. 18, Chicago basis: 


4/4 5 
Rep Gum— 4 ~ 
Qtd. FAS... 59.50@ 59.75 62.50 
No. 1&sel. 32.25 @ 37.25 35.25 41.00 
a fe 8 rrr ere ee re 
No. 1&sel. 30. 50 @ 35.00 40.25 38.00 @ 
eee SEU  §= Sharcveadweaws 26.75 
Sap Gum— 
Qtd. FAS.. 36.50 41.25 
No. 1&sel. 26.00@ 28.75 27.25@ 28.75 
Pin. FAS, 
13”"&wdr. SS ree ce er me ee ge 
FAS 31.75@ 36.50 37.25@ 38.75 39.00 
No. 1&sel. 25.50@ 30.50 29.25@ 31.00 
No, 2 22.00 20.75@ 22.25 20.75@ 
BLACK eon 
ES ace acccnae moles aces alta ghiadacds 
No. 1&sel. pitieG ath be wi. rarer dgua we deal 26.00@ 
Pin. No. 2 
| ee ee ne ee 
Corton woopn— 
No. 1&sel.. 27.25 29.25 
OO! aap EY GE eee Uk wien “Sant ebienhieen 
. = ie Be ee ah ee aie 
Wuite Oak— 
Qtd. No. 1 
sel. I ee ees or epee 
Pin, FAS... 


Se. taent eae’ maaa sere tannens 
No. 2-A . 25.5 27.78 


RED OakK— 


No. 2 com. 


PoPpLAR— 


Pin. FAS 
Saps & sel. 
No. 1&sel. 
No, 2-A . 
No. 2-B . 


AsH— 


4/4 


5/4 6/4 

sag ch cinnnuuness wage csett 
66.50 67.50 

a iss een cine san 

page TEE titneettes 
re oer ae ee Oe 
a —S—~S«wT ne ns 
jkavetcce Aecauipaaes 39.25 
skeuibnemandeteh” ance eoaiekesihel 31.25 

| = een aoe 
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WANTED 








FOR SALE 











EXPERIENCED OFFICE MAN 


Statistics—Qualified to fill to your satisfac- 
tion any position from clerk-steno to assistant sales 
manager or statistician, Executives—conserve your 
time; I am thoroly versed in modern business 
graphs and charts. 12 years with Western Pine 
perators (10 years Pine), two years city sales 
fice. Will gladly consider any offer provided some 
ssurance permanency and opportunity to be of 
genuine service. Age 34; family. 

Address “* P. 84,"" care American Lumberman. 


Sales, 








MILLWORK ESTIMATOR—SALESMAN 
of proven ability, also experienced and capable de- 
tailer, biller and supt., of best quality millwork 
for most types and kinds of buildings, both large 
and small; 4; available soon. 
Address ,’ care American Lumberman, 


age 3 
eo 57 





WANTED—POSITION AS RETAIL YARD 





Manager about Jan, Ist. At present manager of 
ne of the largest yards in Indiana city of forty 
thousand Desires a like position in the western 


tates. Prefer salary and 
Address “P. &88,”’ care 


percentage 
American 


arrangement. 
Lumberman. 





Lumber and Dimension 


PADI YY 





_ 


WANTED—SHIPPING LUMBER 


“Here is your opportunity to secure new an Edger, 
Mill, Trimmer, Nigger, Steam Feed, etc. and pay 
for it with lumber. We manufacture everything 
for turning standing timber into money. 
HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich. 








WILL TRADE FOR LUMBER 


ne 150 H. P. Nordberg Stationary Engine in good 





also have maturing income property con- 

balance $700, and $1100 monthly payments 

ed 6% interest; prefer low grade building 
Address “P. 89,” care American Lumberman. 





WANTED—ORDERS FOR SMALL DIMENSION 
Cut fom Hardwood 2”-114”"-1"-%” 


square, 
Address “P. 90," care American 


Lumberman. 





WANTED LUMBER ON CONSIGNMENT 











Ur extended time. We will pay freight. Lumber 
will be kept under cover. Opportunity to sell a 
good deal of lumber. Nothing but straight and 
honest dealings 


Address “P,. 74,"" care American Lumberman. 





ee FLOORING STRIPS AND BLOCKS 


nay several customers for 5/16x2” Plain or 
Quar rteres d White Oak or Red Oak Parquetry Strips 
ind Parquetry Blocks for Mooring. Want to get 
Nn touch with 


manufacture 
Address “P. 95.” care 


poe an Taimberman. 





WANTED—PILING 


“he *» to get 
f Senneance 





in touch with dependable shippers 





; Red Cedar, Yellow Pine, Norway and 

YJouglas Fir Piling, both treated and untreated. 

CENTRAL WAREHOUSE LUMBER COMPANY 
Minneapolis, Minn. 








WANTED—WE DESIRE TO CONTACT 


ne or more good mills who can furnish furniture 
tems fully machined This would include cedar, 
reneers, as well as oak, gum and walnut lumber. 


We are contemplating 
Address “R. 59,” 
Cnkeestennees 


near future 
Lumberman. 


buying in the 
care American 





Logging Ry. Equipment 


WANTED—FIVE OR SIX THOUSAND CHAIN 
Dogs for rafting logs Write RATLIFF BROTH- 
ERS COMPANY, Carlisle, Ky. 

Senin 


Second Hand Machinery 


WANTED LATE STYLE PORTABLE MILL 


Light, right hand, roller State 
price 








bearings. best cash 


Address “R 60," care American Lumberman. 














Retail Lumber Yards 


WANTED—RETAIL LUMBER YARD 





In good live town. Will trade a cotton plantation 
of 1400 acres in Humphreys County, Mississippi. 
Rich soil, heart of Delta, very desirable, good im- 
provements, title clear, no incumbrances, worth 
$50,000.00 of any man’s money. Address A. V. 


JACKSON, P. O. Box No. 521, Belzoni, Miss. 





WANTED TO BUY LUMBER YARD 

In one yard town Wis. 
ferred 

Address “R. 56, 


with good schools; pre- 


’ care American Lumberman. 





WANTED—FOR CASH—A GOOD YARD 


Well located, in Minnesota, Washington, Oregon or 
northern Calif. Two yard town preferred. 
Address “R. 55,” care American Lumberman. 





Timber and Timber Lands 


TO TIMBER OWNERS 





Please send me description of your timber hold- 
ings in Oregon and perhaps I can give you in 
return a report that will help you to dispose of 
them or tell you best how to handle them. I am 
making a trip by auto through the timber sections 


for a large timber owner. I will carry a camera 
with me and will keep my eyes open for anything 
that looks as if it would be interesting to timber 
owners There will be no charge for my prelim- 
inary report. Perhaps this might lead to some 
future business. Anyhow I would be glad to hear 
from you. E. H. JOHNSON, care American Lum- 


berman, 431 So. Dearborn St., Chicago, Illinois. 





WANTED—TO PURCHASE 

From 25,000,000 to 100,000,000 Feet of 

full particulars. 
SOUTHERN 


Timber. Give 


ALABAMA 
Modile, 


FOR SALE 
Retail Lumber Yards 


LUMBER AND COAL BUSINESS FOR SALE 


LUMBER 
Ala, 


COMPANY 

















In one of the most progressive cities in Western 
Canada. Fixed investment, land buildings and 
equipment approximately $16,000. Stock $20,000. 


Normal turnover $125,000. 


Address “P. 70," care American Lumberman. 


Retail Lumber Yards 


tyes 








RENTAL 


Ideal lumber yard location—center of city—four 
acres of land. Plant 60,000 square feet sprinkler 
system. Side railroad track. Well-known manu- 
facturer of Sash, Doors and Cavinet Work located 
nearb ry Over 200,000 population in 20-mile radius. 
Excellent prospects. 45° miles from Boston. 
Address “‘R. 51,’’ care American Lumberman. 





Business Opportunities 


COMPLETE SAW MILL PLANT 
In Upper Michigan, Capacity twenty thousand 
feet per day hardwood. Five million feet high 
quality hardwood with plant located near. Priced 





below value of stumpage. Plenty hardwood tim- 
ber near for ten years. Selling account of other 
business. 

Address “P 64,’’ care American Lumberman. 





WANTED—MAN OR LADY FOR LOUISIANA 
And Arkansas operation to assist owner in mill 
manufacture business of all farm implements and 
furniture, squares, and stock and handles. Must be 
able and willing to buy working interest on install- 
ment plan; small amount of cash required. Good 
salary to party who does not mind hard work and 
long hours. Must be of pleasing disposition and 
able to get along with both white and colored 
laborers. Apply B. & J. LUMBER COMPANY, 
sald Knob, Arkansas. 





ONLY SMALL CAPITAL REQUIRED 


Lumberman, now employed, with 30 years experi- 
ence from stump to consumer in North Carolina, 
would like to join a wholesale lumber dealer in 
New York or Chicago in locating planing mill in 
North Carolina where rough green lumber can be 
purchased from portable mills and remanufactured. 
References exchanged. Address 2100 Beekman 
Place, Apartment 4-C, Brooklyn, N. Y. 





PLANING MILL AND YARD 


Machinery in first class condition. Located on main 


line railroad. Splendid location for concentration 
yard from small mills. Cheap for quick sale. 
Address “P. 92,” care American Lumberman., 





TIMBER 14 MILLION FEET, CLOSE TO N. Y. 


Want capital to develop. Sell on bill 
Give capitalist 4/5 profit. 


Address “R. 57,” care 


saw basis. 


American Lumberman. 





NORTHERN 
With mill 


WHOLESALER, WELL FINANCED 


output, also southern 
offers splendid opportunity for 
live wire salesman selling 
izing southern hardwoods 
us fully. 

Address 


office, 

with 
special- 
Write 


purchasing 
split-profit 
industrial trade, 
and yellow pine. 
“Rm. 63,” Lumberman 


care American 





FOR IMMEDIATE SALE 


tetail lumber business in Kenosha, Wis Business 
well established: has been under same ownership 
for over 50 years; large volume of business; very 
low inventory. 


THE BERMINGHAM LUMBER COMPANY, 





BEST LOCATED LUMBER YARD 

In thriving 

opportunity 
BUILDERS SUPPLY CO., 

108 Harvard, Albuquerque, N. M. 


EXCELLENT OPPORTUNITY 


city. Owner retiring. This is your 





Will sell controlling interest in well established 
retail lumber business at tremendous sacrifice 
Good location Chicago district. Will require 


about $50,000. 


Address “P. 65," care American Lumberman 





YARD ON MISSISSIPPI GULF COAST 


Located in small town, serves large territory. Up- 

to-date yard—siding and six room dwelling. Will 

sell for cash or suitable terms, $20,000 will handle. 
Address “M 83,”’ care American Lumberman., 


YARD FOR SALE IN NORTHEASTERN IOWA 
territory—excellent 
town. Small investment. 
adjoining house. 

care American Lumberman, 





schools— 


Will 


Town of 500 good 
only coal dealer in 
sell with or without 

Address ‘“‘P. 85,’’ 





IN NORTHERN ILLINOIS 


Only yard in live town of over a thousand, low in- 
vestment, fine territory, profitable business for 
years. Part purchase on time if desired. An 


opportunity. 


Address “‘P, 91,” care American Lumberman. 














Lumber and Dimension 


owen 
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NEW HARDWOOD PLANT 


Eastern maple, white and yellow birch. 
on page 51. Gagnon & Freres, Ltd. 


See ad 





WANTED—CONNECTION 


Or export to handle 


WITH WHOLESALER 


output of two small mills 
located in Arkansas. Manufacturing dimension 
squares, handles, wagon stock, hardwood lumber, 
laths. Long operation and expert operators. Open 
for connection to cut and stack for good company. 
Apply B. & J. LUMBER COMPANY, Bald Knob, 
Arkansas. 





WANT CONTRACT TO SAW HARDWOODS 
Sawmill splendidly located for export trade 
sires contract to saw hardwoods, preferably 
Willing to make price for sawing, 
and shipping. 

Address “R. 50,” 


de- 
Oak. 
close storage 


care American Lumberman 





WANTED—ORDER FOR ONE OR TWO CARS 


1%” or 2” Wisconsin Rock Elm squares cut to or- 
der. Also 100 M feet 4/4” No, 2 & Bet. Rock Elm 
lumber dry. 

OTIS I. PENNINGTON, Birnamwood, Wis. 





FOR SALE—AROMATIC RED CEDAR 
Clothes closet lining. Wholesale Write for 
full details and sample. 

Address ‘‘R. 58,’’ care 
A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


only. 


American Lumberman. 
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FOR SALE 











FOR SALE 
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Trucks and Tractors 


ee 


FOR SALE 2 5-TON WHITE TRUCKS 


Model 45, with Roll-off bodies. Both in fine con- 
dition Owing to new Illinois law, we must 
change to pneumatic tires so prefer to sell at $500 
each complete 
Address “R, 52,” 





eare American Lumberman. 





BUYERS AND SELLERS 
ARE BROUGHT TOGETHER 


By using the classified section of the 
American Lumberman. The classified ads 
are read every week by both the buyers 
and sellers, A quick way to dispose of 
anything you want to sell. 

Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 


Bend your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il, 


Steel Rails 


RELAYING # LB. AND 68 LB. RAILS 


Also 30s, 35s, 66s, 70s, 80s, 86s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 











HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 





Second Hand Machinery 


JUST LIKE FINDING $100 TO $1500 


Over a hundred new and rebuilt woodworking ma- 
chines at SPECIAL BARGAIN PRICES to 
make room for building our newly designed line, 
band saws, band resaws, band rip saws, circular 
cut-off saws, circular rip saws, sanders, grinders, 
lathes, trimmers, woodworkers, surfacers, planers 
and matchers, moulders, glue jointers, hand planers 
and jointers, box board matchers, log carriages, 
tenoners, gainers, mortisers, borers, shapers, 
edgers, jointers, variety saws, miscellaneous ma- 
chines, filing room equipment, cutter heads, cut- 
ters, supplies. 

Bargain prices, Full guarantee. Act quickly. 

J. A. FAY & EGAN COMPANY 
2741-2841 Robertson Ave., 
Cincinnati, Ohio 








TWO SHOT GUN STEAM FEEDS FOR SALE 


One has a 5” barrel and the other a 6%” barrel; 
both are new but have become a little rusty in 


stock. Will sell at a big discount and give a new 
guarantee with each one. CUNNINGHAM MA- 
CHINERY CORPORATION, Shreveport, La. 





FOR SALE 


1—20x36 Right Hand Corliss Engine. 

1—22x30 Houston, Stanwood & Gamble Engine 
1—No. 3 Left Hand Wickes Gang Saw. 

1—No. 65 Covel Gang Saw Grinder. 

1—42 Ton Shay Locomotive. 

2—70 Ton Shay Locomotives. 

800 Ton good 60-lb. relaying rails with angte bars. 
FORT SMITH LUMBER CoO., Plainview, Arkansas 





FOR SALE ONE JAEGER POWER CEMENT 


Block machine. Will sell for $50.00. 
Address “P. 79," care American Lumberman. 


Miscellaneous 





STRAIGHT LUMBER ON ANY EDGER FOR $15m 


Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are 4 
equipped, from $110 up, some clear its cost every 
30 days. 

J. H. MINER, Meridian, Miss. 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliy. 
ered prices gladly quoted. 
STANDARD FENCE CoO., Lufkin, Texas, 


OLD ESTABLISHED RESPONSIBLE 


Wholesaler maintaining distributing yard and own 
planing mill has some extra yard and shed space 
to let for storage of air dried or kiln dried lumber 
Will sell on commission or you can put it here on 
consignment. For further particulars write Van 
Keulen & Winchester Lumber Co., Grand Rapids 
Michigan. 











A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





SAWS less than z PRICE 


On Trial, must satisfy or to be returned. Up 
to 68” in cutoff, up to 66” inserted. Let us 


change your saws to SIMONDS inserted. 
Hold their teeth better, cut more lumber. 


J. H. MINER SAW MFG. CO., MERIDIAN, MISS. 








































for service. 
promptly. 


tive requirements up to us. 











Recondition Your 
locomotives NOW 


With orders running materially above output over the 
past several weeks, now is the time to check over those 
idle locomotives which have been standing in the round- 
house or out in the weather and get them back into shape 


We are prepared to take care of your parts requirements 


It will pay you to put your new or reconditioned locomo- 


The Baldwin Locomotive Works, 
Philadelphia, Pa. 











SEND FOR 
CATALOG 


Our list of books 


covers a wide 
range of sub- 
jects. Our cata- 
log will help 
you select the 
ones you want, 





Lumbermen’s 
Library 






American Lumberman 
431 So. Dearborn Street, 
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Is There 
Some Book Here 


YOU NEED? 


In the most profitable conduct of your 
business you must frequently refer to outside 
sources for new ideas, more economical meth- 
ods and time saving suggestions. And right 
there is where the American Lumberman 
book department can be of real service to 
you. 

Write us the nature of your problem, and 
if we have any book offering a solution, we'll 
be glad to tell you about it, price, etc. If 
we haven’t the book you need, we'll try to 
get it for you. 


CHICAGO, ILL. 
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Wisconsin Land & Lumber Co. 14 
Wood Conversion Company... 
Wood Preserving Corp., The. . 
Wooster Brush Co., The. ..... 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Noerthern Spruce 
Bil—West Virginia Spruce 
O—Nerthern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Blanchard Lumber Co.bjkim 


Cherry River Boom & 
Lumber Co, ..........blel 


Emporium Forestry Co...abc 


Hines Hardwood & Hem- 
lock Co., Bdward....... ac 


Hines Lbr. Co., Edw. and 


Affiliated Interests.....acej 
Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills. 

® ccccece Cocccccccce --acd 


iw Cooperage & 
Lbr. he BeBe ccccene abcde 


a & if mt! er 


OD, sessesecesesesess n 


Von-Platen-Fox Co. ...... ac 
Wisconsin Land & Lobr. Co. 
PTYTTTUITITITI TTT TTT TTT acd 
E—Southern Yellow Pine 
F—Oypress 
Alger-Sullivan Lbr. Co..... 6 
Ayer & Lord Tie Co...... ej 
Burton-Swartz Cypress Co..f 
GED BERR. Ges cecacccosecs fi 


Dibert, Stark & Brown 
Cypress Co., Ltd...... ° 
Frost Lbr. Industries, Inc..e 

Ferguson Lumber Co., W. T. 
PPPTTTTTITITT TTT TTT efjlm 
Florida Louisiana Red Cy- 
WOGGG GM. cscctaceceescee< 
Hines Lbr. Co., Edward 
and Affiliated Interests..e 
Homochitto Lbr. Co..... a) 
Long Bell Lbr. Sales Cor- 
poration ........+....ejmt 
Newman Lbr. Co., J. J....©@ 
Peavy-Wilson Lbr. Co......¢@ 
Pioneer Lumber Co........ . 
Rice & Lockwood Lumber 
--.-aejkn 
Ruggles Lbr. Co., Carlos. .efj 
Sumter Lumber Co., Inc....¢ 
Tremont Lumber Co...... ef 
Wier Long Leaf Lbr. Co...¢ 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 

Bradley Lbr. Co. of Ark..gh 

Southern Lumber & Supply 
GR csececcsenceesccseses r 4 


H—Aromatic Red Cedar 


Bradley Lbr. Co. of Ark. - 
Brown & Co., Geo. C....... 


I—North Carolina Pine 


Game BEG. Gee ccccccceccs fi 
Johnson & Wimaatt........! 
Schuette Co., Wm......... ais 


Willson Bros. Lumber Co...ai 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedur 


Anaconda Copper Mining 
Cc . Jt 


Te aendsescedsuecss ° 
Ayer & Lord Tie Co...... ej 
B C Spruce Mills, Ltd..... k 


Blanchard Lumber Co.bjklm 
Booth-Kelly Lbr. Co........J 
Bratlie Bros. Mill Co...... 1 
Collins Lbr. Co., John D.jlm 
Ferguson Lumber Co., W. T. 


HARDWOOD LUMBER 








Pl éedeeessecocons ee a 0 ee ee k 
rr b PE sctcadenecucdacens 1 
BENGE coceccccneessoeeecens © Maple (Hard and Soft)....m 
MY eetehvevetesendesews ad GE: Reasscdneecccecssevess a 
er . PEE cccctsvceccces scccell 
PE: cenccussaceus maou Sycamore ........-..s+e0 D 
Cottonwood .......... cococll BEEP. ciccscecees oeedesees q 
BD cccccccccccs oevcccedes h WEE cendeencocersas coved 
GEER cccccccccccecccce eéeoes Foreign Woods .........-... - 
PPPOE TTT TT CTT CTT i BMGROGRAEY occcccccccccccccs t 
Alger-BSullivan Lumber Co.ino Dibert, Stark & Brown 
Cypress Co., Ltd........- a 


Bradley Lbr. Co. of Ark.cin 
Brown & Co., Geo. C. 
Camp Mfg. Co. .aing 
Carter Lumber Co......... a4 


Cherry River Boom & Lbr. 
GO. coccccescccs abcdefmno 


Cisar Brothers...... adhimnaq 


-abjin 


Emperium Forestry Co...... 


Ferguson Lumber Co., W. T. 
Frost Lumber Industries, 
IMG. cccccccccccecs achijing 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests. .abdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Collins Lbr. Co., John D. 

Curtis Companies Service 
Bureau 

Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Bullivan Lumber Co. 

Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service 


Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., Inc. 
Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohihaus Co. 





Ces cderevecsevoorsces efjlm 
Griswold Lbr. Co., The.... . 
Hammond Cedar Co........ 
Hammond Lumber Co., Inc. 

eocccccoce eeeeeees- JMOPQ 
Hines Lbr. Co., Edw., and 

Affiliated Interests ...acej 
Long-Bell Lbr. Sales Cor- 

POration 9 .....eeeeees ejmt 
Mathieu, Ltd., J. A...... abk 
McCormick Lumber Co., C. 

Th ceccccccoesceseceee jimo 
Miller Co., Paul .......+++- k 
Mumby Lbr. & Shingle Co. 

ob 60 06600nn Ses 008009006 jim 
Holt Lumber Co...... bdhm 
Homochitto Lbr. Co....... 

PPTTTT CTT TTT TTT Te acijmnopq 


Indiana Quartered Oak Co.kst 


Long-Bell Lumber Sales 
Corporation .......+- ilnoqg 


Maisey & Dion..... adhimnq 

Menominee Indian Mills, 
BHO cocccccocceces abdhmn 

Moore-Keppel & Co.bcdefmno 


Newman Lumber Co., J. J. 
TTTTTTTTT TTT Tt acijmnopq 


Peavy-Wilson Lumber Co..in 
Tremont Lumber Co..chijng 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co.. 
Wisconsin Land & Lbr. Co. 


SHINGLES, 


Spokane Pine Products Co. 


Washington Manufacturing 
Company 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


Neils Lumber Co., J....jrstu 
Northwest Spruce Co...... k 
Ostrander Railway & Tim- 
ber Co. 
Pacific Mutual Door Co....j 
Pettibone Lumber Co., 
F. W. 
Rice & Lockwood Lumber 
CO, cccccccccecccccc MOSER 
Ruggles Lbr. Co., Carlos. .efj 
Sullivan Lumber Co....jklmr 
Twin City Lumber & 
OS eee jkin 
Washington 
GR. cocestscssccooesessecs j 
White River Lumber Co.jkim 
Winton Lumber Sales Co..ks 


O—California Pine 
P—California Sugar Pine 
Q—Red wood 

Algoma Lumber Co........ ° 


Feather River Lumber Co..o 
Hammond Lbr. Co., Inc... 


Madera Sugar Pine Co....pt 
Michigan-California Lum- 
ber Co, 


Red River Lumber Co.. 0p 
Shevlin Pine Sales Co... .apt 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
Gk weeeesesencddéaccdan -Jtu 
Biles-Coleman Lbr. Co., Inet 
Hines Western Pine Com- 
pany, Edward 
Long-Bell Lbr. Sales Cor- 
DOPACION ccccccccccc cc 
Long Lake Lumber Co....st 
Madera Sugar Pine Co....pt 
McGoldrick Lbr. Co........ st 
Michigan-California Lum- 


BOP GR. ccvcccvocscccess pt 
Neils Lumber Co., J....jrstu 
Polleys Lumber Co..... «tu 
Schuette Co., Wm........ als 
Spokane Pine Products Co..t 
Sullivan Lumber Co....jkimr 
Twin City Lumber & 

Giese Gisacccsdcnnvus st 


Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





BeeeN ccc ccccccvccccccces a 
cccncnvewcnsssdnceced b 
GEMB cccccccccecs ecccccccce © 
BS. bacdevccceceseces — 
GE cevcccccvceseveses cooc® 





Bradley Lumber Co. of Ark.e 
Cherry River Boom & 
Lumber Co. 
Frost Lumber Industries...e 
Holt Hardwood Co....... bde 


Long-Bell Lumber Sales 
Corporation 


SHINGLES 

Northern Cedar ........... cs 
Western Red Cedar........ b 
REE kcssecnsesesecoses e 
Blanchard Lumber Co..,... re) 
Bratlie Bros. Mill Co...... b 


Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....c¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interestea .....ab 
Holt Lumber Co........... a 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., The... 
me 6 & Lockwood Lumber 


Moratz, Paul O.......se00: 4 
Northwestern Cooperage & 
Lumber Co., The...... abd 


Oak Flooring Manufactur- 
ers Association of the U. 


Rice & Lockwood Lumber 


GO. cccccee cecccccccccces® 
Southern Oak Flooring In- 

Gustries ccccccccceseccece . 
Tremont Lumber Co......- * 
Ward Bros. .....cccccccces a 
Webster Lumber Co., H. E..¢ 
Wells Lumber Co., J. W..bd 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM, ETC. 


Sullivan Lumber Co.......- dv 
Starks Stained Shingle Co..> 
Twin City Lumber & 

See CM. sincccceesoes 
White River Lbr. Co.....- 
Willson Bros. Lbr. Co.....++# 
Wisconsin Land & Lbr. Co.& 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. B. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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BUILDERS’ SPECIALTIES, ETC. 


BRUSHES—Paint, Varnish 
Wooster Brush Co. 
BUILDING PAPER 
Sisalkraft Co., The 
CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C 
CEMENT REINFORCING 
Indiana Steel & Wire Co. 
Pittsburgh Steel Co. 
FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Continéntal Steel Corporation 
Indiana Steel & Wire Co. 
Pittsburgh Steel Co. 
FINISHED FLOORING 
Moratz, Paul O. 
GATES—Steel 
American Steel & Wire Co. 
Continental Steel Corporation 
GLASS 
Libby-Owens-Ford Glass Co. 
GLUE—Waterproof 
Casein Mfg. Co. of America, 
Inc., The 


AXES AND LOGGING 
TOOLS 
American Logging Tool Co. 


BELTS AND ACCESSORIES 

Flexible Steel Lacing Co. 

Goodyear Tire & Rubber Co., 
The 


BELT LACINGS 
Flexible Steel Lacing Co. 


CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 


DEY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
National Dry Kiln Co. 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Sewall, James W. 

Spain & Co., H. M. 


ASSOCIATIONS 

Arkansas Soft Pine Bureau 

Douglas Fir Plywood Mfrs. 

Oak Flooring Manufacturers’ 
Association of the U. 8. 


CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 

LUMBER PRESERVATIVES 


Ayer & Lord Tie Co 
Curtin-Howe Corporation 





HARDWARE—Builders’ 
Frantz Mfg. Co. 


INSULATING BOARD 


Certain-teed Products Corp. 

General Insulating & 
Manufacturing Co. 

Insulite Co., The 

Johns-Manville 

Stewart Inso Board Corp. 

Wood Conversion Company 


INSULATION LATH 


Certain-teed Products Corp. 
Stewart Inso Board Corp. 


LADDERS 
Babcock Co., W. W. 


LOG CABIN SIDING 
Hammond Lumber Co., Inc. 


METAL CORNERS 
Micklin Mfg. Co, 


METAL LATH 


Continental Steel Corporation 
Pittsburgh Steel Co. 


NAILS 

American Steel & Wire Co. 
Continental Steel Corporation 
Pittsburgh Steel Co, 


OVERHEAD GARAGE 
DOORS 


Frantz Mfg. Co. 
Majestic Company, The 


PAINT—Aluminum 


Aluminum Company of 
America 


PAINT AND VARNISH 
BRUSHES 


Wooster Brush Co. 


PLASTER BOARD 
Certain-teed Products Corp. 


PLYWOOD AND VENEERS 
American Plywood Corp. 
Collins Lbr. Co., John D. 
Douglas Fir Plywood Mfrs. 
Indiana Quartered Oak Co. 


Northwestern Cooperage & 
r. Co., e 

Pacific Mutual Door Co. 

Red River Lbr. o. 

Sullivan Lumber Co. 


POSTS—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 
Pittsburgh Steel Co. 


POULTRY COOPS 
Indiana Steel & Wire Co. 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Carey Company, The Philip 


Certain-teed Products Corp. 
Johns-Manville 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


SOUND-DEADENING 

MATERIAL 

General Insulating & 
Manufacturing Co. 

Insulte Co., The 


MACHINERY AND EQUIPMENT 


ELECTRICAL WIRE AND 
CABLE 


American Steel & Wire Co, 


ENGINES 


Allis-Chalmers Mfg. Co, 
Electric Wheel Co. 


FIRE EXTINGUISHING 
CHEMICALS 


Solvay Sales Corp. 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETO, 


Baldwin Locomotive Wks. 
Lima Loco, Works, Inc. 


LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 


GASOLINE, GREASES, 
LUBRICATING OILS 


Sinclair Refining Company 


FINANCIAL 

American Credit Indemnity 
Co. of New York 

Builders Commercial Agency 


Lumbermen’s Credit Associa- 
tion 


Lumbermen’s Blue Book, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 

Benson 

Davenport Hotel Co. 
Fort Shelby 
Plankinton 

Sherman 


Caterpillar Tractor Co, 
Electric Wheel Co. 
Lindsey Wagon Co. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Willamette-Ersted Co, 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


LUMBER TRUCKS 
Electric Wheel Co. 


LUBRICATING OILS, 
GREASES AND 
GASOLINE 


Sinclair Refining Company 


MECHANICAL RUBBER 
GOODS, HOSE, PACKING, 
ETO. 


Goodyear Tire & Rubber Co., 
The 


HOUSE PLAN SERVICE 
Drafting and Estimating 


Lumberman’s Drafting & 
Listing Service 


INSURANCE 


Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co 

Rankin-Benedict Underwrit- 
ing Co 


LICENSE TO BUILD 
LAKE COTTAGES, HOMES, 
SERVICE STATIONS, ETC. 


Bellefontaine Lumber Co., 
e 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 

Ford Motor Co. 

General Motors Truck Co. 

Goodyear Tire & Rubber Co., 
The 


International Harvester Co. 


SAWMILL MACHINERY 


Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, KNIVES. TOOLS 


Miner Saw Mfg. Co., J. H. 
Taylor, Stiles & Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Soule Steam Feed Works 


Stewart Inso Board Corp. 
Wood Conversion Company 


STAINED SHINGLES 


Blanchard Lumber Co. 

Starks Stained Shingle Co. 

Twin City Lumber & 
Shingle Co. 


STEEL SASH, 


COAL CHUTES 
Majestic Company, The 


WALL BOARD 


Blanchard Lumber Co. 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 


WALLSEALER 
Casein Mfg. Co. of America, 
Inc., The 


WINDOW SCREENS & 
DOOR METAL CORNERS 
Micklin Mfg. Co. 


TRACTORS 
Caterpillar Tractor Co. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co. 


WAGONS—Log 


Electric Wheel Co, 
Lindsey Wagon Co. 


WAGONS—Lamber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 
American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 


AND SERVICES 


OFFICE BUILDINGS 
Metropolitan Building Co. 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, 8. B. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 
B. 


. 


CREOSOTED PRODUCTS— 
Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 

Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 
Century Wood Pres. Co. 


Long-Bell Lumber Sales Corp. 
McCormick Lumber Co., C. R. 


National Lumber & Creosot- 
ing Company 
Wood Preserving Corp. 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling, 
Timber Produets, Lumber, 
Fence Posts 


Ayer & Lord Tie Co, 
Century Wood Pres. Co, 
Curtin-Howe Corporation 
Long-Bell Lbr. Sales Corp. 


National Lumber & Creosot- 
ing Company 
Wood Preserving Corp. 


WOOD PRESERVATIVES 
Curtin-Howe Corporation. 

















PACIFIC COAST TYPE SHAY 
LOCOMOTIVES 


Save Time and 
Unnecessary Expense 


HAY POWER is assured by a three-cylinder 

engine which readily starts heavy loads and 
hauls them up steep grades, without difficulty or 
lost time, always keeping the hauling schedule at 
its highest efficiency. 


Shay ECONOMY is all the more certain be- 
cause of the Shay’s low maintenance. Though the 
Shay will serve over long periods without requir- 
ing repairs, all its working parts are easily accessi- 
ble for lubrication, adjustment and repairs when 
needed, thus saving much unnecessary expense. 
Write for catalog. 


LIMA LOCOMOTIVE WORKS, 


Lima, Ohio 


Incorporated 
60 East 42nd St., New York, N. Y. 


West Coast Representative Southern Representative 


Woodward Wight & Co., Ltd., 
Howard Ave. at Constance St., 
New Orleans, Louisiana 


Hofius Steel & Equipment Co., Stay GEARED = 


First Avenue South at Hudson, LOCOMOTIVES = 
Seattle, Washington 





























Planer Knives Are Made In These Tempers 


1. To file very easily 3. To file slowly 5. For grinding only 
2. To file easily 4. To file very slowly 6. Kiln Dried Oak 


[High Speed Stee! Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 
NT 
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Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 





Pal Sepa i999 
fa Position 
to Load - 











For snaking and 

bunching use 

our Self-Loading 
Skidders. 











LINDSEY WAGON co. 


LAUREL, MISS. 


Sole Manufacturer 
































The 


SPEE-D-TWIN 
STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 


a tremendous difference in the 


cut of the mill. 
It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 































































